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Morgan and Rogers 
Here On Mission for 
British Government 


Advise as to Matters Affecting In- 
surance Aspects of Trading 
With Enemy 


VISIT THE BRITISH EMBASSY 


London Managers Confident of 
Victory Over Hitler; Insurance 
Business Not Interrupted 














Two of the leading figures in the 
world of international insurance—A. E. 
Morgan, general manager of the Lon- 
don Assurance, president of the Insur- 
ance Institute of London, and Arthur 
S. Rogers, general manager of the Lon- 
don & Lancashire and former president 
of that institute, recently arrived in this 
country on a mission for the British 
Government. They came to New York 
City on the Yankee Clipper accompanied 
by F. W. W. McCombe, Controller of 
the Trading with the Enemy branch of 
the British Treasury and the Board of 
Trade. 

Messrs. Morgan and Rogers were ap- 
pointed to this mission by the British 
Treasury and Ministry of Economic 
Warfare. They had been members of 
a small committee in London, called 
Trading With the Enemy Joint Insur- 
ance Committee, which is completely 
representative of British insurance, em- 
bracing all insurance companies, Lloyd's 
jand brokers. Purpose of the committee 
)is to advise the Government depart- 
‘ments on all matters affecting the in- 
Surance aspects of trading with the 
enemy. As insurance protection is vital 
to trade, the enemy is not able to trade 
it such protection be not forthcoming. 


Consult With British Embassy 


In this country Messrs. Rogers and 
Morgan have consulted with the British 
| Embassy and through the Embassy there 
have been some other interviews cov- 
ering numerous interests on this side 
ot the water. 

The British managers were asked by 
The Eastern Underwriter if the feeling 
in Britain were one of growing confi- 
dence that the Empire will be victorious 
over Hitler. Their response was that 
the British have always been confident 
that they would not lose the war, even 
in darkest days of the Battle of Britain, 
and they are now more confident of vic- 
tory than ever. They said the people 


(Continued on Page 26) 
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Executor of Estates 


When one of our policyholders died, at the age of 71, he had 
26 policies in our company, for a total of about $100,000. And in 
addition he had half a million dollars of life insurance in other 


His first life insurance had been bought in 1897, at the age 
He bought again in 1906, 1907, 1913, 1914, 1916, 1924, 
1926, and the amounts were usually $2,500 or $4,000. Until 1926 
he seldom bought any kind but 20 Payment Life. 


While he was a banker and broker and was involved in a 
wide variety of businesses, he considered his occupation to be 
that of executor of estates. 
frequently in 20 Payment Life form. 


Therein is a key to why he bought 


It was because his experience as an estate executor had taught 
him the importance of safety in investment. As he found it possi- 
ble to save additional money he promptly invested it in life 
A 20 Payment Life is not the “cheapest” form of 
policy, but he was not trying to get the largest coverage for the 
least premium. Rather he was trying to place his savings in the 
safest form of investment, with the protection feature there but 
We venture the remark that many a life insurance 
policy in many a company was placed because of his quiet 


recommendation. 


“ 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 























Parkinson Explains 
Equitable Society’s 
Recent Bond Sales 


Made Substantial Profit on Part of 
Two Large Issues; One Re- 
cently Acquired 


DENIES INFLATION HEDGE 


Equitable Society President Gives 
Views on Current Discussion 
of Common Stocks 








Financial pages of newspapers have 
recently been playing up investment 
transactions of life insurance companies 
particularly in connection with competi- 
tive bidding for new issues and the re- 
cent hearings of the New York Joint 





Equitable Society Not to 
Make Big Competitive Bids 


The Equitable Society confirmed Tues- 
day that in future it will not enter com- 
petitive bids for new security issues in 
excess of $5,000,000 either directly or in- 
directly. It was explained that consider- 
ation for the investment needs of small 
life insurance companies and other insti- 
tutions and belief in the necessity of 
preserving the investment banking struc- 
ture for the good of the future capital 
needs of the nation, were factors 
prompting this decision. 

This is the first company to take a 
definite position on this matter which 
has been widely discussed in financial 
and insurance circles. Competitive bid- 
ding is required by SEC rules on new 
security issues. President Lewis W. 
Douglas, Mutual Life of New York, re- 
cently in an address expressed doubt as 
to the wisdom of life companies entering 
competitive bidding. In June the Equi- 
table Society acquired the $35,000,000 
first mortgage issue of New York State 
Gas & Electric Corp. in competition with 
three banking groups. 








Legislative Committee on common stocks 
as investments. Among such news that 
received attention were two instances in 
which the Equitable Society sold to 
other investors substantial amounts of 
bonds which it had acquired in one case 
by competitive bid and the other by 
private placement. In a talk before a 
group of Equitable Society managers 
in New York recently, the text of which 
has just been made available, Thomas I. 
(Continued on Page 10) 
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The Massachusetts Mutual is celebrating 
its 90th Birthday this year. ic 
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The Second 
assed by Congress in September, pro- 


entirely new class of prospects. 


surance | 
longer limited to the very wealthy; it 
now extends to the moderately wealthy 
and, indeed, to every individual with an 
estate of $100,000 or more. 

Opportunities are thus opened on a 
sale hitherto 
selling $100,000 to $200,000 of insurance 
ayear. Such a volume demands at least 
one substantial contract of $50,000 or 
more, and in most instances this can be 
cold only by using the tax approach. 
However, by reason of the new Revenue 
Act, that approach may now be effec- 
tively used anew with old clients, and 
likewise with a completely new group 
of prospects. ; ae 
An additional opportunity for life in- 
surance men arises from the high excess 
profits taxes, which are making pension 
and profit-sharing trusts increasingly at- 
tractive to 
trusts, in the large majority of cases, 


annuities. 
only a relatively few underwriters, it 
is well worth observing that the number 
of such trusts set up this year is many 
times the number established in 1940. 

The estate analysis and the pension or 
profit-sharing 
standing opportunities for increased pro- 
duction for the agents in 1941 and 1942. 
In principle, their use is not difficult to 
understand. 


No elaborate : 
quired to demonstrate to the owner of 


property worth $100,000 to $250,000 that 


than ever before. 
gested as a simplified form of analysis: 
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Congress Creates 


By Robert F. Spindell 
~ One of the Editors of 


Spindell Millett Service, Chicago 


Act of 1941, 


Revenue 


ides several new important sales ap- 
ooaches for the life producer, both 
among his present clients and among an 
among his 


To cite 


, single example, the need for life in- 


to meet death duties is no 


unknown for producers 


business concerns. Such 
being funded by life insurance and 


While this field is limited to 


trust afford two out- 


Simplified Estate Analysis 


estate analysis is re- 


liabilities which will accrue upon 
death are now considerably higher 
The following is sug- 


Total the following items: 
l. Property owned by the client outright. 


2. Property owned by him in joint ten- 


ancy, where the purchase price was 
paid by him alone. 
3. Life insurance over $40,000 on which 


he pays the premiums. 
4, Any other property likely to be ac- 

quired by gift, inheritance or otherwise. 
Subtract from the preceding total the sum 
of the following items: 
Mortgage obligations. 
Ordinary business or personal debts. 
Amount of one year’s income tax. 
'- Other probable liabilities. 
Compute the Federal estate tax on the 
ifference, 
Determine the state inheritance or estate 
tax. The basis of this tax is the property 
subject to the Federal estate tax, but 
changes are usually necessary with respect 
to life insurance and property held in 
Joint tenancy, 
Add the Federal estate tax and the state 
inheritance tax; and to this total add the 
estimated administration expenses. This 
's the amount of cash required to cover 
the liabilities accruing at death. 

etermine the amount of the client’s liq: 
ependable assets and life insurance avail- 
able for these expenses after making ade- 
quate dependable provision for his wife 
and children. It ‘will frequently be found 
that his present life insurance does not 
Provide more than the-bare minimum re 
— bp his family. After subtracting 
} Sol erp needs upon death the liquid 
: able assets and life insurance not 
0 required for the family, the differenc: 
Constitutes the client’s imperative need for 
additional life insurance. 


wre 


is, of course, greatly sim- 
but it should serve as a basis 
€rmining the approximate estate 
€s in the ordinary, moderate- 





New Opportunities 


For Insurance Producers 


Moffett Studio 
ROBERT F. SPINDELL 


estate. In larger estates, and 


sized 
sometimes in those of moderate size, the 


analysis for this purpose is likely to 
be immensely more complicated. De- 
tails of such elaborate analyses must 
obviously be beyond the scope of the 
present article. 
A Practical Example 

To .demonstrate_the -working-out of 
the simplified procedure suggested above, 
we may review a typical case. The 
estate owner has $160,000 of closely held 
stock; $10,000 of miscellaneous stock; 
his home, unencumbered and _ worth 
$25,000, which he purchased in joint ten- 
ancy with his wife; $50,000 of life in- 
surance, payable on family settlement 
option; $5,000 of income taxes and other 
obligations. He has a wife and two 
minor children. He would like to pre- 
serve his interest in the close corpora- 
tion, or he may be unable to liquidate 
it upon his death through a stock pur- 
chase agreement. His estate, subject to 
Federal estate tax, amounts to $200,000; 
and this taxis ‘now ‘$38,700, as con- 
trasted with $19,800 under the prior law. 

Assume the State inheritance tax to 
be $5,000 and administration expenses 
to be $8,000. Upon the client’s death 
there will accrue liabilities (including 


The Spindell 


With Chicago the 


Spindell- Millett Service, now in its sixth 


' 


headquarters in 


month of existence, is carrying on same 


type of bulletin and advisory material ‘ 


for producers as did the former Sees 
furth Service. It now has subscribers 
in about thirty states, Canada and 
Hawaii. 

Joint editors of Spindell-Millett Serv- 
ice and publishers of its monthly Tax 
Bulletin are Robert F. Spindell and Paul 
F. Millett. 

\ graduate of Harvard University and 
Harvard Law School Mr. Spindell was 
associated for ten years with West & 
Eckhart, prominent Chicago law firm, 
where he specialized in Federal tax 
work, estate analysis and drafting of 
legal instruments>” He’ then went: into 





Moffett Studio 
PAUL F. MILLETT 


debts) of $51,700. The $50,000 of life in- 
surance is indispensable to provide a de- 
pendable, minimum income for his wife 
and children; and if it is sacrificed to 
pay the accrued liabilities, his family 
will be left with nothing but speculative 
stocks. 

The increase of nearly $20,000 in 
estate taxes affords a cogent reason for 
reappraising the client’s estate and de- 
termining his changed needs. In the 
case outlined here, the need for at least 
$50,000 of additional life insurance is 
obvious. 

Table Shows Increases in Estate Taxes 

Increases in estate taxes on estates 
from $100,000 to $540,000 are indicated 
in the following table: 

Net Estate* 


(before Former Present 
exemption) Law Law Increase 
$100,000 4,200 $ 9,500 $ 5,300 
140,000 9,600 20,700 11,100 
240,000 26,600 50,700 24,100 
290,000 36,600 65,700 29,100 
440,000 66,600 113,700 47,100 
540,000 89,600 145,700 55,100 


* Excluding tax under 1926 act. 

To the Federal estate tax there must of course 
be added the state inheritance and estate 
taxes. 

Gift and Income Taxes 

Every producer of life insurance is 

familiar with the client’s argument that 


Millett Service 


private practice. Much of his present 
practice involves work done in conjunc- 
tion with insurance men. This Fall he 
began the sixth year of his special 
course on Federal taxation for lawyers 
and has twice given a course to insur- 
ance men on Federal taxes, wills and 
trusts. 

Mr. Millett, a graduate of South 
Dakota State College and John Mar- 
shall Law School, was associated with 
the Mutual Benefit from 1928 until the 
present year, starting as an agent and 
finally devoting his full time to the spe- 
cialized field of brokerage. As a lawyer 
he has conducted several tax courses 
for insurance men, and is now retained 
by seven Chicago insurance agencies to 
advise with their agents on tax and 
estate matters. 


he will need all his surplus income to 
pay next year’s greatly increased in- 
dividual income taxes, and that he will 
therefore lack sufficient free funds to 
buy additional life insurance. This is a 
growing form of sales resistance which 
may, however, be met by pointing out 
to the client a method whereby he can 
reduce what would otherwise be his in- 
come taxes, and thus save a sum that 
can be used to carry out the proposed 
insurance program. 

The provision in the Second 1941 Rev- 
enue Act that the new gift tax rates 
will not take effect until 1942 makes it 
possible to suggest a very good method 
for minimizing the client’s income taxes. 
By making gifts of property now to his 
wife and children he can transfer the 
income thereon from his high to their 
low income tax brackets. There are of 
course many other plans for reducing 
income taxes, but this is a simple and 
most effective one. 


Income Tax on Accrued Professional 
Services 


Other new opportunities for life un- 
derwriters arise from the recent Su- 
preme Court decisions of Helvering v. 
Enright and Pfaff v. Commissioner, 
which held that the entire share of a 
deceased partner in the partnership 
profits, including unfinished business, 
was taxable in his final income tax re- 
turn. For the first time the Court took 
the view that anticipated profits from 
unfinished professional business consti- 
tuted “accrued income” within the mean- 
ing of section 42 of the income tax 
law, and were, therefore, wholly taxable 
in the year of the partner’s death. In 
the Enright case the deceased lawyer’s 
interest in the firm’s accounts receiv- 
able was $2,000 and in its unfinished 
business $40,000. The entire $42,000 was 
held to be taxable. In the Pfaff case 
the deceased was a partner in a medical 
partnership and his $27,000 share of the 
accounts receivable for services ren- 
dered to patients during his lifetime was 
included in his final return. Executor’s, 
guardian’s and receiver’s fees earned, 
but not allowed by the court at the 
time of death, have also been held tax- 
able the same as unfinished law busi- 
ness. 

The seriousness of this new law laid 
down by the Supreme Court lies in the 
taxation of exceptionally large sums in 
one year’s return; and it is aggravated 
by the new extremely high individual 
income tax rates. In the recent case of 
Wickersham v. Commissioner, U. S. 
Board of Tax Appeals, $129,200 of “ac- 
crued” legal fees based on unfinished 
business and $34,668 of earned commis- 
sions as guardian, but not allowed by 
the court at the time of his death, re- 
sulted in additional income taxes of 
$63,820. If the present rates had been 
in effect the tax would have been con- 
siderably larger. Although the tax is 
not so striking where smaller sums are 
involved, the problem is relatively just 
as serious. And the rule applies with 
equal force to professional men who 
operate individually. 

The agent should bring these new 
rulings to the attention of his clients 
who are engaged in professional work 
and point out to them the necessity of 
making provision for the income taxes 
that will become payable on their ac- 
counts receivable and their unfinished 
business in the year of death. Life in- 
surance affords one of the most satis- 


(Continued on Page 6) 
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F. D. Russell Presents 


Cup to Hersch Agency | 


FOR THIRD QUARTER’ GAIN 
Security Mutual President Tells Agents 
to Sell Confidence in Life 
Insurance 

President Frederick D. Russell, Secur- 
ity Mutual Life, was the principal speak- 
er October 28 at a meeting of the David 
T. Hersch general agency, New York 
City, when Mr. Hersch was presented 
with the president’s cup by Mr. Russell 
in recognition of the office’s achievement 
in making the largest increase in paid 
business of all the company’s offices for 
the third quarter over the same period 
last year. 

Also present from the home office was 
Vice-President H. B. Wickes, who paid 
tribute to Mr. Hersch and the members 
of the agency force whose efforts won 
the trophy. Mr. Wickes outlined plans 
for the future, including the announce- 
ment of a new contract shortly to be 
issued. 

“Faith Over Fear” 

Speaking to the members of the agen- 
cy on “Faith Over Fear,” Mr. Russell 
told the gathering that they had every 
reason to feel confident that their prod- 
uct could meet every test of soundness 
and security. He outlined the facts of 
life insurance which, he said, have stood 
the test of time: soundness of the busi- 
ness, its vitally necessary place in our 
way of life, its proved ability as the 
most human agency of all to assure se- 
curity and stability. 

When the doubters ask, “Is democracy 
workable today?” the answer, President 
Russell said, is “Yes—and life insurance 
is a perfect example of democracy at 
work.” Continuing, he pointed out that 
in life insurance the policyholders have 
merged for their mutual benefit, none is 
forced to enter or remain, the benefits 
are the same for equal contributions. 

Mr. Russell also pointed to the part 
life insurance plays in the national de- 
fense: as an aid to security and hence 
to national morale, as a means of check- 











Hersch Agency Wins President’s Cup 


President Frederick D. Russell Se- 
curity Mutual, is shown above, right, pre- 
senting to David T. Hersch, New York 
City general agent, the President’s Tro- 
phy in recognition of the agency’s 
achievement in making a greater in- 
crease than any other office of the com- 
pany in the third quarter of 1941 over 
the same period last year. 





ing inflation, as an avenue of invest- 
ment in defense bonds, and as a source 
of reserve funds in the post-war re- 
adjustment. 

Suggests 3% Defense Bonds 


In this connection, Mr. Russell stated 
that if the Treasury would issue a higher 
vield bond—he suggested 3%—it would 
find itself with more than enough funds 
for defense and would at the same time 
be helping insurance companies maintain 
a 3% reserve basis. 

Concluding, he told the fieldmen pres- 
ent that one of their greatest contribu- 
tions to the cause of defense is through 
selling insurance and thus checking price 
rises. For this, they must have confi- 
dence in their institution, he urged. It 





O’Mahoney Against Co. 


Buying of Common Stocks 


Talking to reporters in Washington 

a few days ago Senator Joseph C. 
}O’Mahoney of Wyoming, who was 
| chairman of the TNEC insurance 

hearings, said that he was against 
permitting life insurance companies 
to invest in common stocks. 

“It would mean only an accentua- 
tion of the evils of concentrated eco- 
nomic power,” he said. He had been 
asked what he thought of SEC Com- 


missioner Pike’s recommendations 
made before the New York State 
legislative committee meeting in 


New York last week when Mr. Pike 
made a strong argument in favor of 
amending New York law to make 
such investments possible. 

“The recommendation of Commis- 
sioner Pike made at conclusion of the 
TNEC hearings to permit such invest- 
ments were not endorsed by TNEC,” 
said Senator O’Mahoney. “As the 
final report of the committee showed 
the proposal had no support except 
that of its proponent, Commissioner | 
Pike.” | 











is the inefficient agents, the ones with- 
out such confidence, who harm the in- 
surance business; these, he said, must 
be eliminated. 

Mr. Russell’s visit launched a _ two- 
month year-end production effort in cele- 
bration of the fifty-fifth anniversary of 
the company and the fifth anniversary 
of his presidency. 





P. A. PEYSER AGENCY MOVES 
Percy A. Peyser, Manhattan Life gen- 
eral agent, New York City, has recently 
moved into larger quarters at 55 Lib- 
erty Street. 

October 28 marked the first anniver- 
sary of the Peyser agency. 





The home office agency, Prudential, of 
which Edward N. Van Vliet is manager, 
ranks second among all the companies 
in paid for business to date, and first 
for September in net increase. 





Ralph R. Lounsbury, President 
W. J. Sieger.V. P. & Sup’t. of Agencies 








A few territories open to alert, ambitious 


men who can meet our strict requirements 


NATIONAL LIFE 


Insurance Company..Montclair, N. J. 
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(COLONIAL 


LIFE INSURANCE COMPany 
OF AMERICA 


Incorporated 1897 


A RECORD OF GOOD SERVICE 
FOR FORTY-THREE YEARS 


Home Office—Jersey City, N. J, 
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Sophia Bliven, Penn Mutual, 
Succeeded by Marion DuPaul 


Mrs. Marion DuPaul has been a. 
pointed to a supervisory relationship 
with the home office agency of Penn 
Mutual in Philadelnhia in charge of af. 
ministration of its women’s division, She 
succeeds Sophia W. Bliven who is re. 
signing in order to expand her actiy- 
ties in study and development of the 
women’s market for insurance in the 
national field. During course of last dec. 
ade this division of the home office 
agency (Joseph H. Reese, gener 
agent), has become widely known for 


its activities in making _ significant 
women’s place in the insurance bus: 
ness. 

Mrs. DuPaul has been with the 


agency some years. Before entering li 
insurance she was a _ teacher, being : 
member of faculty of Penn State ani 
other institutions. She will be assisted 
in her supervisory work by Helen E 
Feydrick who has been with the agency 
sometime. This group of women agent 
was organized by John A. Stevenson 
when he was head of the home office 
agency. Under Miss Bliven’s leadershiy 
it grew until it was producing in exces 
of $3,000,000 annually. Seven of the 
original ten women associated with the 
group are still active in the agency. 


Harold Sloane Made Ass’t 
Manager McNulty Agency 


Harold N. Sloane, CLU, until recentl 
supervisor at the John A. McNul 
agency, Prudential in New York, ha 
heen advanced to assistant manager it 
charge of full-time agents. 

Mr. Sloane is a graduate of Syracust 
University. He was with a New Yor 
security house until 1932 when he et 
tered life insurance, and became ass¢- 
ciated with the McNulty agency in 19% 


Claris Adams, Ohio State 
Life, Gives 9-Month Report 


Admitted assets of the Ohio Stat 
Life through September aggregate %: 
665,304, according to a report of Pres: 
dent Claris Adams to the directors # 
a recent meeting. 

Insurance in force was $107,248, 








surplus to policyholders was $2,4030- 


Nine months’ operations show a gain! 
new business, a more favorable mortallt 
and a marked reduction in lapses, * 
cording to Mr. Adams. 

He announced that the company 0! 
has an investment of $3,496,007 in U.* 
Government bonds; $353,706 in Feder 
Land Bank Bonds; $263,304 in Canadiat 
bonds; and $4,378,871 in state, cout! 
and municipal bonds. “It is very gratil! 
ing to note,” Mr. Adams said, “that 
of these bonds carry ratings of A 0 
better.” P 

The usual quarterly dividend of } 
cents was declared by the Directors. 
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(LU Conferred on 27 
New York Candidates 


LIAN S. MYRICK OFFICIATES 





York Chapter Hears Pointers on 
“Selling Process” by Edward 
L. Reiley 


New 





The season’s opening luncheon meet- 
ing of the New York Chapter CLU was 
held October 23 with President Carl 
Spero presiding. Features of the meet- 
ing were the conferment by Julian S. 
Myrick, chairman of the board, Ameri- 
can College of Life Underwriters, of de- 
crees and certificates of proficiency on 
forty-three successful candidates and a 
talk by the guest of honor, Edward L. 
Reiley, CLU, Penn Mutual general agent 
here. 

Mr. Reiley, talking on “The Selling 
Process,” said that every sales presen- 
tation should consists of two elements, 
an emotional appeal to get action, and 
an appeal to logic to enable the pros- 
pect to rationalize his action and satisfy 
his conscience. Every prospect, said Mr. 
Reiley, buys from an emotional reaction, 
but he must always be able to justify his 
action; he wants to understand why he 
hought. If the agent sells to meet spe- 
cific needs, then emotion and logic will 
be compatible. 

The prospect doesn’t want to see the 
agent, he continued, because he fears 
his own conscience, his “judge”: he 
knows that he has obligations for which 
he has not properly provided; hence 
the agent must place before him an idea 
with greater pulling power than this 
fear. This idea must be the appeal to 
the emotions. 

Similarly after the logical presentation 
has been made and the prospect seems 
to agree, but still won’t buy, the reason 
is that he must further satisfy his 
“judge”"—he must satisfy his mind that 
in revising his budget he is doing the 
right thing. “All his objections,” said 
Mr. Reiley, “are to the ‘judge,’ his con- 
science.” It is to satisfy the “judge” 
that he sets up his “reasons” for not 
buying, such as inflation, uncertain times, 
and so on. The agent must refuse to 
be drawn away from the facts of the 
case—the needs of the prospect. “This 
takes courage,” Mr. Reiley said, “but it’s 
the depth and sincerity of the agent’s 
conviction which make him a thorough- 
bred and give him the courage.” 

Just before Mr. Reiley’s address Mr. 
Myrick conferred degrees of Chartered 
Life Underwriter on the following : 
Ralph E. Carpenter, Jr., Edward J. 
Ignatius G. Failla, Samuel B. 

D. Garfunkel, Gardner H. Green, Erwin W. 
Hahn, Fred E, Hamilton, Solomon Huber, Jo- 
seph S. Keiper, Frank E, Kuhn, Lawrence L. 
Lefshey, Samuel W. Lipp, Harry E. Lundin, 
William J. W. Merritt, Frank B. Morgan, Marion 
t. Morris, Clarence Oshinsky, Ralph Michel, 
Gilbert L. Leon Sterling, Asa F, 
Veak and Edmund L. G. Zalinski. 

\andidates who have completed all 
CLI examinations but who have not yet 
supplied data indicating their experience 
requirement has been fully met are as 
follows : ‘ 


Cruger, 
Jack 


Feldman, 


Sandgren, 


Riis Ac kenasy, Frederick D. Burrell, 
Arthur K. Cunningham, James F, Fleming, I. 
Austin Kelley, III, Sidney E. Leiwant, John 
W. Quine, Sol 

Certificates of Proficiency were award- 
ed the following : 
Milton Brambir, Randolph A. 
F. Hine, Jr., Werner 
Roger D. Lewis 
Horville, Louis 


Schneider. 


Hanson, Henry 
Huelmer, Kloon James, 
George W. Little, M. Victor 
Savarick and John J. Simpkins. 
Page of thanks was offered Lloyd 
inive r Prote ssor of finance, New York 

frsity, who has cooperated freely 


With the 1 ‘al chanter in ite ~atj 
eit cal chapter in its educational 


mare OF FRANK A. ROLPH 

Ph \. Rolph, 73, vice-president, 

tobe 1 Am« rican Life, Canada, died Oc- 

rend - at Preston Springs, Preston, 

hate o Rolph was chairman of the 

of Re mperial Bank of Canada, and 
olph, Clark, Stone, Ltd. 


Mutual Life Personnel Announcement 


Leigh Cruess, V.-P. and Manager of Selections; J. Roger Hull, 
V.-P. and Manager of Agencies; Julian S. Myrick, Second 
V.-P.; George A. Patton Goes to Cleveland and G. A. 
Sattem to Los Angeles; Dr. E. F. Russell to Be 
Medical Consultant 


Lewis W. Douglas, president of Mu- 
tual Life, announced this week 
three new vice-presidents had _ been 
elected by the board and that George A. 
Patton and G. A. Sattem, production 
executives, had been given new posts 
outside of New York. One of the new 





LEIGH CRUESS 


vice-presidents is Julian S. Myrick, one 
of America’s top general agents. Mr. 
Douglas’ statement follows: 

“Leigh Cruess has been made vice- 
president and manager of selection; J. 
Roger Hull vice-president and manager 
of agencies; and Julian S. Myrick second 
vice-president. Appointments of Messrs. 
Cruess and Hull are effective November 
1 and that of Mr. Myrick December 1. 

“Mr. Cruess is resigning as under- 


J. ROGER HULL 


writing vice-president of Home Life to 


join Mutual Life. Mr. Hull has been 
associated with Mutual Life since 1928, 
recently in the capacity of assistant 


superintendent of agencies. Mr. Myrick 
has been manager of the Ives & Myrick 
agency of Mutual Life since 1909. 
“George A. Patton, formerly vice- 
president and manager of agencies, will 
transfer his headquarters to Cleveland 
where he will have general supervision 
over certain midwestern territory. Dr. 
Eugene F. Russell, formerly vice-presi- 
dent and manager of selection, will con- 
tinue his long period of service with the 
Mutual Life as consultant on medical 


that 





matters. G. A. Sattem, formerly super- 
intendent of agencies, is being trans- 
ferred to the West Coast and will make 
his headquarters in Los Angeles, with 
general supervision of the company’s 
business on the Pacific Coast. 


Careers of New Vice-Presidents 


“Mr. Cruess entered the insurance field 
in 1919 in the actuarial department of 
Home Life. He became successively as- 
sistant actuary, assistant secretary, un- 
derwriting secretary and underwriting 
vice-president of that company. He be- 
came a Fellow of the Actuarial Society 
of America in 1923, and served as secre- 
tary and president of the Home Office 
Life Underwriters Association. Mr. 
Cruess is a graduate of Queens Univer- 
sity at Kingston, Ontario, and during the 


World War served three years in the 
Canadian Army overseas. 
“T. Roger Hull has been associated 


with the Mutual Life organization since 





JULIAN S. MYRICK 


1928. He served as district manager at 
Meridian, Miss., later as agency manager 
at Nashville, and then became assistant 
superintendent of agencies in 1938. In 
this capacity he developed a new training 
procedure for Mutual Life field represen- 
tatives. He has an outstanding record 
as a field representative and agency 
manager. He is a CLU. 

“Julian S. Myrick, who becomes second 
vice-president of the Mutual Life, began 
his insurance career with that company 
in 1898. After a brief period as general 
agent for the Washington Life of New 
York, he established a new managing 
agency in 1909, representing Mutual Life 
with Ives & Myrick as managers, and 
has continued in that capacity since that 
time. The agency is one of the largest 
in the country. Mr. Myrick is honorary 
president of the New York State Life 
Underwriters’ Association, which he 
helped to found; a past president of the 
National Association of Life Underwrit- 
ers; and chairman of the board of trus- 
tees of the American College of Life 
Underwriters. He is widely known in 
tennis circles, having served as presi- 
dent of the United States Lawn Tennis 
Association, and chairman of the Davis 
Cup and Wightman Cup committees.” 





Ted Widing, Louis F. Paret agency, 
Provident Mutual Life in Newark, leads 
his company in persistency and paid for 
business to date. 


Agents Not Under N. Y. 
Unemployment Ins. Law 


APPEAL BOARD MAKES RULING 


Decision Upholds Contention of Com- 
panies; Does Not Apply to 
Industrial Agents 


Decision on Monday by the New York 
State Unemployment Insurance Appeal 
Board that insurance agents do not come 
under the State Unemployment Insur- 
ance Law upholds the contention of the 
companies and reverses rulings by the 
Division of Placement and Unemploy- 
ment Insurance. This decision applies 
to all insurance agents other than In- 
dustrial agents, the board having ruled 
in a number of instances that Industrial 
agents are entitled to benefits under the 
law. The State Industrial Commission 
may go to the Appellate Division for a 
court decision on the matter. 

In its decision the appeal board 
touched on the status of general agents 
with the comment that it “had no choice 
but to hold that no employer-employe 
relationship had been established.” 

The board’s decision covered a num- 
ber of cases involving nineteen com- 
panies in all of which it was found that 
the agents used their time as they saw 
best and that the companies did not 
supervise or control their working hours 
or their manner of operation. 


No Employer-Employe Relationship 

“Although we find present in some de- 
gree many of the elements which would 
appear to point to the employer-employe 
relationship,” said the board, “we feel 
constrained to distinguish this case from 
those involving commission salesmen and 
other solicitors in other fields of en- 
deavor. The business of life insurance 
is, in a sense, clothed with public in- 
terest.” 

In this connection, the board noted 
that the Federal Bureau of Internal 
Revenue had ruled that life insurance 
solicitors were not employes under the 
Social Security Act and that recently 
such solicitors had been excluded from 
protection by act of Congress. In vir- 
tually every state, the board added, in- 
surance agents had been barred from 
job insurance benefits by specific pro- 
vision of law or by administrative or 
court ruling. 

“In reaching the conclusion which we 
do.” the board said, “we cannot fail 
to take into account the definite trend 
prevailing in this country and that the 
interests of uniformity require that we 
recognize the peculiar status of life in- 
surance solicitors.” 





Julian S. Myrick to Be 
Whole Time Vice-President 


Julian S. Myrick, who on December 
1 becomes second vice-president of Mu- 
tual Life, will devote all of his time to 
his new position, No announcement has 
been made as yet as to who will be man- 
ager of the Mutual Life’s agency at 57 
William Street, which for years has been 
called the Ives & Myrick agency. 





LINTON TO TALK ON RADIO 





Will Discuss Inflation Effect on Policy- 
holders Over NBC Network 
Sunday at 2 O'clock 
M. A. Linton, president, Provident 
Mutual, will discuss effect of inflation 
on owners of life insurance policies and 
savings accounts and on investors gen- 
erally on the radio forum “Wake Up 
America” over the blue network of the 
National Broadcasting Co. Sunday, No- 

vember 2, at 2 o'clock. 

Others in discussion group are Wheeler 
McMillan, who will talk from viewpoint 
of the farmer, Harriet Elliott from that 
of the consumer, and Katherine Turner 
from that of labor. 





MUTUAL MANAGERS MEET 
Managers of Mutual Life will meet in 
Florida on November 10. 
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Dr. H. F. Taylor, Here 
To Attend Meeting, Dies 


WITH AETNA LIFE SOME YEARS 





Made Important Studies of Cardiological 
Problems; Was Associate Medical 
Director of Company 

Dr. Harold F. Taylor, associate medi- 
cal director, Aetna Life, died suddenly 
last week while in New York. He came 
here to attend the annual meeting of 
the Association of Life Insurance Medi- 
cal Directors as a member of the spe- 
cial committee on cardiology. 

Dr. Taylor joined the Medical De- 
partment of the Aetna Life in October, 
1920, and was elected to the office of 
Associate Medical Director. His.) work 
has been particularly concerned with all 
matters relating to cardiology and heart 
studies, and for many years he has been 
regarded as the home office medical 
staff expert in this important field. He 
has contributed considerably to the 
study of cardiological problems as re- 
lated to the life insurance business. In 
addition to his medical underwriting 
duties, his work has been chiefly in re- 
search, study, and the writing and pub- 


lication of articles on cardiovascular 
problems. 

Was in Army Medical Corps 
Born in March, 1890 in Hardwick, 


Vermont, Dr. Taylor lived and had his 
early education in that community. He 
was graduated from Dartmouth College 
in 1914 with a B. S. Degree and from 
the University of Vermont in 1917 with 
an M. D. Degree. During the World 
War he was a first lieutenant in the 
U. S. Army Medical Corps and was sta- 
tioned at Camp Gordon in Atlanta. Upon 
his return to civilian life in 1919 he took 
up the practice of medicine in Burling- 
ton, Vermont in which field he con- 
tinued until he became associated with 





PAY FOR $7,540,000 IN 9 MONTHS 





Record of Hoey & Ellison Agency, Equi- 
table of Iowa; Members of Agency 
Attend Iowa-Indiana Football Game 
James J. Hoey, president, and Edwin 

J. Phelps, vice-president and manager, 

Hoey & Ellison Life Agency, Inc., New 

York general agents, Equitable Life of 

Iowa, announce that the agency’s 1941 

production to September 30, was 

$7,540,000. It is a tremendous increase 
over the same period last year as the 
agency had $1,136,000 paid for at this 

time in 1940. 

The Equitable of Iowa has just com- 
pleted its annual five-week football con- 
test in which all agencies and all indi- 
vidual agents participate. The Hoey & 
Ellison agency led during the five-weeks 
period, with a total paid production of 
$679,815. Seven individual members of 
the agency qualified for a special trip 
to the home office in Des Moines, and 
attendance at the University of Iowa- 
Indiana football game at Iowa City, 
November 1. They are Charles Mon- 
tone, E. R. Burry, Harry Friedman, Wil- 
liam I. Rice, F. W. Sonstrom, William 
M. Bramman and E. J. Phelps. 





NEW AGENCY IN FLINT 
National of Vt. Names L. A. McKinnon 
and W. J. Mooney as Co-Gen- 
eral Agents 

The National Life of Vermont has 
announced the opening of a new agency 
in Flint, Michigan to be operated by 
McKinnon & Mooney, who have until 
now been under the Detroit general 
agency of George M. Robinson & Son. 

Leonard A. McKinnon and Walter J. 
Mooney were both district agents in 
Flint; they have been promoted to gen- 
eral agents because of their outstanding 
job in developing the Flint territory. Mr. 
McKinnon joined the National Life in 
1925. His partner came with the com- 
pany in 1929. The two men have worked 
together for many years in the Flint 
area. 





DR. HAROLD F. TAYLOR 


the Aetna Life. During those ten years 
he was also assistant professor of medi- 
cine at the University of Vermont Col- 
lege of Medicine. 

A popular speaker on medical sub- 
jects at Aetna Life conferences, Dr. 
Taylor also prepared and presented pa- 
pers on heart studies at various life in- 
surance medical meetings. He was mar- 
ried in 1920 to Jane G. Ashland and has 
three daughters, Jane Ann, Helen, and 
Elizabeth. 

Besides retaining his membership in 
the Vermont Medical Association and 
in the Alpha Kappa Kappa Medical Fra- 
ternity, Dr. Taylor was a member of 
the Wampanoag Country Club. For 
some years a member of Immanuel Con- 
gregational Church in Hartford, Dr. Tay- 
lor had served as a deacon and had been 
active in church affairs. 


Life Presidents Announce 
Convention Theme 


The theme of the thirty-fifth annual 
convention of the Association of Life 
Insurance Presidents, to be held at the 
Waldorf-Astoria, New York City, De- 
cember 11-12, will be “Life Insurance in 
Defense of Democracy.” President O. J. 
Arnold, Northwestern National Life and 
chairman of the convention will open the 
meeting with an address on this subject. 

Preliminary reports indicate that com- 
plete surveys will be discussed on such 
matters as new life insurance purchased, 
life insurance in force and disbursements 
to policyholders and beneficiaries, as well 
as life insurance investments. 

It is planned to have two prominent 
Canadians on the program, one a dis- 
tinguished statesman of the Dominion, 
the other the chief executive of one of 
Canada’s leading life companies who will 
tell of the functioning of life insurance 
during war-time. 

Charles F. Hobbs, president of the 
National Association of Insurance Com- 
missioners, and Commissioner of Insur- 
ance of Kansas, is also on the program. 

Complete list of subjects and speakers 
will be announced later. 





PROUTY AGENCY LEADS 
The Phineas Prouty agency, Los 
Angeles, ranks first among all the agen- 
cies of the Connecticut Mutual in gain 
in insurance in force for the year to 
date. 





Spindell on Taxes 


(Continued from Page 3) 


factory means for raising the necessary 
cash to pay these taxes. 

It may be pointed out in passing that 
the reasoning in the Supreme Court 
cases cited above would seem to extend 
to renewal commissions of life insurance 
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this new law should begin 


Finally, it should be borne in min{ 


that the income taxed in tl 
final income tax return is 
to the estate tax, for it is 
which he had an interest 
his death. 
Pension and Profit-shari 
The opportunities for qua 


surance men in working up and cary. 


ing through pension and 1 
trusts have been multiplied 


during the last year. The number of 


such trusts being adopted 
tionally known and local co 


increasing from week to week. Concerns 
that have long wished to provide a pep. 
sion or profit-sharing trust for their em. 


ployes but have found the c 
now find that the high ¢ 


come and excess profits taxes make the 
net “cost” sufficiently low to justify 
their adopting one or the other of these 


trusts. 


The Second 1941 Revenue Act jp. 
normal income 
taxes and excess profits tax rates anj 


creases all corporate 
changes the method of co 
excess profits tax so as 
higher taxes. Since cont 


qualified pension or profit-sharing trusts 


are deductible for income 


profits tax purposes, it follows that the 
higher the taxes the lower is the net 


“cost” of the contribution. 


of a corporation with $100,000 of net 


income of which $70,000 i 


the excess profits tax, the 


excess profits taxes on the top $20, 
would be $12,300. Thus the “cost” of a 


contribution of $20,000 to 


pension or profit-sharing trust would be 


only $7,700. 
The great majority of 


adopted in recent years require the in- 


vestment of contributions i 
income with insurance poli 
ment insurance policies wit 


income options and retirement income 
annuities (or life policies with different 


names). The potential sale 
and annuity policies’ th 


greater as corporate earnings and cor- 
taxes are increased; and this 
trend is likely to continue for some time. 


porate 


Three pertinent remarks 
haps be made before leavi 
ject. First, while 
have been present in the 
most trusts, there has ust 
strong underlying desire 
ployer, often of many years 
provide pensions 
with the employes. 


fit of the employes” and 
benefit of the stockholder- 
stockholder-officers may s 


trust as employes to a limited extent 


Thirdly, the preparation, 
and consummation of a 
profit-sharing trust plan 
pert, technical advice and 


writer not well versed in this field who 
has a good case should seek the as 
sistance of those underwriters who have 
made a careful study of the subject and 
have had a broad experience with a 


tually completed plans. Ot 


siderable time may be wasted and good 


cases lost. 
The foregoing suggestion 
opportunities created by t 


laws and new court decisions, it shoul 
be stressed, require careful study bj 


agents and brokers before | 


to a particular case. The recipe for suc: 
cessful use of the tax approach, both a 


to new prospects and new 
a sound basic knowledge, 


imagination and the seasoning of com 


scientious work. 
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ir Some Interesting Facts and Figures 
< 

inst FORTY-FIVE YEARS AGO, in 1896, the New York Life Insurance Company started “Nylic for 
It these 


\ct in- 
Income 
es and 
ng the 
roduce 
Ons to 
5 trusts 
EXCess 
he = receive regular income checks, payable every month for life, provided they do not enter the service of another 
le Case 
of net 
ject to 
al and 
_ life insurance company. 
ora . 
ralified 


uld be 


Agents.” There are now nearly 1,000 living agents who are Senior Nylics and who have earned the right to 


trusts ° . ° ° ° — 
he in- The amount of each Senior Nylic’s income check is determined by the volume, incidence, and per- 


rement 
ndow- 
rement 
— 
ee sistency of the business which he produced under the terms of his “Nylic” contract. The present average is nearly $100 
comes 
d cor: 
d this 
> time 
4 per month, the lowest is about $20 per month, and the highest is over $500. As most agents continue to write a 
‘ations 
ion of 


ng, to substantial amount of business after becoming Senior Nylics, their Senior Nylic checks are only a part of their income. 


The average age when agents have become Senior Nylics has been about 55. Many of them are 


a still young in years ... most Senior Nylics remain young in spirit. 


 * The opportunity to qualify for a Senior Nylic income encourages New York Life agents to render 


y bs the best possible service to their clients. “Nylic for Agents” thereby benefits all concerned —the policyholder, the 


con Company and its agents. 


NEW YORK LIFE INSURANCE COMPANY, 51 MADISON AVENUE, NEW YORK, N. Y. 
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Cleaves Heads Home’s 


Underwriting Dep’t Committee on Agents’ Compensation 
Reports on Plan for New Agents 


AS UNDERWRITING SECRETARY 


One of Youngest Men to Head Im- 
portant Department; Joined 
Home Life in 1929 


Ide Low, chairman of the 
board, Home Life, announces the ap- 
pointment by the Board of Marshall L. 
Cleaves as head of the underwriting de- 
partment to succeed Leigh Cruess, re- 
signed. 

Mr. Cleaves, 36, thus becomes 


Ethelbert 


of 





MARSHALL L. CLEAVES 


the youngest officials ever to head the 
underwriting department of a leading 
American life insurance company. His 
appointment as underwriting secretary 
becomes effective November 1. 

Mr. Cleaves is a graduate of Dart- 
mouth College, class of ’27, where he 
received his B.S. degree. For the first 
two years following graduation he was 
a member of the faculty of the Coburn 
School in Miami Beach. Mr. Cleaves 
began as a clerk in the underwriting 
department in 1929 and seven years later 
was promoted to underwriting super- 
visor. In 1940 he was appointed assist- 
ant secreetary of the company. 





NAME MARTHA W. ALLIN 


Chairman of Women’s Quarter Million 
Dollar Round Table; With Connecti- 
cut Mutual in Minneapolis 

Martha Washburn Allin, Connecticut 
Mutual, Minneapolis, is new chairman of 
Women’s Quarter Million Dollar Round 
Table. She heads an executive commit- 
tee which is composed of Helen Rock- 
well, National Life in Cleveland; Elsie 
M. Matthews, Connecticut Mutual, New- 
ark; Lillian L. Joseph, Home Life, New 
York. 

Martha Washburn Allin attended Uni- 
versity of Minnesota and Smith. She is 
a member of Minnesota Artists Asso- 
ciation and Minneapolis Women’s Club, 
and is a CLU. 


EQUITABLE’S N. Y. DRIVE 

New York City agencies of the Equi- 
table Society have just entered a four- 
week campaign sponsored by the New 
York Board of Managers, whose presi- 
dent is A. Bleetstein. The effort will 
be climaxed with a luncheon November 
27, for which minimum qualifications 
have been fixed. President Thomas I. 
Parkinson will be the speager and guest 
of honor. 


The Chicago chapter CLU will hold 
its annual Fall party November 6 at the 
La Salle Hotel. Chairman of the com- 
mittee is R. J. Curry. 


The committee on agents’ compensa- 
the Life Insurance Sales Re- 
3ureau of which M. A. Linton, 
president Provident Mutual, is chair- 
man, has issued a third report dealing 
with compensation of the agent 
which will be discussed at the meeting 
the joint groups at 

Association of Life 


tion of 
search 


new 


week of 
the 


next 
Toronto of 
Agency Officers and the Bureau. 

The first report, issued in October, 
1940, dealt with the compensation of the 
established agent. The second report, 
on agents’ pensions, was issued in Sep- 


tember, 1941. The committee felt it 
would be convenient to present the sub- 
ject in three parts as they differ in 


their fundamentals the aim being to find 
improvements which could be made with- 
in the present framework of manage- 
ment, organization and law with a min- 
imum of change and disturbance. 


For the established agent the com- 
mittee recommended a compensation 
plan as follows: Policy year 1—40% 


graded; policy years 2 and 3—15% and 
10% vested; policy years 4 to 10—5%, 
probably vested only in case of death; 
policy years 11 and subsequent—2% non- 
vested payable to certain qualified men. 

A bridge-over plan proposed a three- 
year transition from the old scale to 
the new. This was as follows: Scale A— 
50%, 15% and 10% all vested with noth- 
ing thereafter. Scale B—45%, 15% and 
10% vested, seven 2’s vested in case of 
death, followed by continuous 2’s non- 
vested. Scale C—The permanent plan 
of 40%, 15% and 10% vested, seven 4’s 
vested in case of death followed by con- 
tinuous nonvested 2’s and with full rights 
under the pension plan. Scales A and B 
are to be in effect for one year only. 

Commenting on the application of 
these scales to the new agent the com- 
mittee report says: “The expected pro- 
cedure for most new men would be the 
A scale for a year, then B for a year, 
and then on the standard scale at the 
beginning of the third contract year. 
Under this arrangement, and subject to 
reasonable persistency, the current cash 
commission income earned by the new 
agent will be larger than it would have 
been under 50% and nine 5’s. An agent 
who paid for $3,000 in new annual pre- 
miums each year would earn and receive, 
for varying rates of persistency, the 
amounts shown below, for the old plan 
and the new. 

“The brige-over plan seems therefore 
to eliminate the objection of a smaller 
current income to the new man. As re- 
gards immediate income in his first year, 
it puts him in exactly the same posi- 
tion as he would have been in under 
50% and nine 5’s, and with favorable 
persistency, his cash position in his sec- 
ond and third year is improved. The 
need for financing is certainly no greater, 
and may be less, than it was before. 

Three Financing Plans Used 

“There are three types of financing 
plans now in general use,” says the re- 
port. “Many variations or combinations 
of these types appear, but since we are 
now concerned only with general aspects, 
we shall deal with them in a broad way. 
The three types are: advances, sub- 
sidies, and salaries. When one observes 
the procedures and results of financing 
over a sufficiently long period of time, 
one is pushed toward the conclusion 
that these three methods tend to be 
equivalent in the long run, for it seems 
highly probable that the cost of financ- 
ing is determined not by the method but 
by the ability and quality of manage- 
ment. 

“We have no positive or arbitrary 
statements to make regarding which 
method to use, except that each indi- 
vidual should use that method best 
suited to his own talents. Each method 


has certain advantages and disadvan- 
tages, and these we now propose to dis- 
cuss as objectively as possible.” 


Advances 


The report then lists the advantages 
and disadvantages of each method of 
financing new agents. 

The basic philosophy underlying ad- 
vances is that the agent should assume 
the risk of his employment. It is recog- 
nized that he probably cannot earn his 
requirement at once and that he prob- 
ably lacks the necessary capital to cover 
the deficit. It is proposed therefore to 
advance what he needs against the se- 
curity of future earnings. If the opera- 
tion of the plan were perfect, the cost 
to the company, in excess of commis- 
sions, would be zero, for those who suc- 
ceed would cover their debit balances, 
and those who fail would repay them at 
some future time. 


Subsidy 

The theory underlying the subsidy 
plan is the reverse of the foregoing. 
Under it, the company assumes some of 
the responsibility for making up the 
difference between requirement and 
earnings in the early months of the 
agent. Thus every agent, success and 
failure alike, receives something in ex- 
cess of standard earnings, without lia- 
bility to repay. 

“In practice, as we have said before,” 
comments the report, “the two theories 
may produce something like an equiva- 
lent cost to the company, but the psy- 
chological effect is different. Under the 
pure subsidy plan there is no debt, and 
the receipt of more than standard com- 
pensation does not imply failure. 

“Those who favor the subsidy plan 
say that its principal advantage lies in 
this frank recognition that the new man 
needs help in establishing himself; that 
this help should be given by the com- 
pany; that the visible additional cost 
will be more than offset by better morale 
and consequently by a higher proportion 
of success. 

“On the other hand, under a subsidy 
plan, the new agent is paid more than 
the old agent for the same unit of work 
and success. This may be true part of 
the time under the advance plan; where 
it is, it is true not because it was 
planned that way, but because the plan 
misfired. Under the subsidy plan, for 
all practical purposes, it is always true, 
and by intention. 

“Why should the old agent, after years 
of valuable service, get a smaller rate 
of unit compensation than the new agent 
does ? 

“In considering the problems of the 
new agent, it must be remembered that 
in practice it may be neither wise nor 
logical to give to new organization priv- 
ileges and concessions which are denied 
to the successful veterans. No special 
plan for recruits is likely to be success- 
fully introduced unless it has some meas- 
ure of approbation from the old men. 


Salaries 


“Any proposal to pay salaries to new 
men might at first glance seem to be 
an admission that life insurance selling 
is not a commission job. On the other 
hand, the payment of salaries does not 
necessarily alter the basic compensation, 
for in theory the salary is, in the long 
run, supposed to be the equivalent of 
the commissions, less some deduction for 
losses, and the cost to the company is 
theoretically the same. Under a salary 
plan, the good man theoretically tends to 
get less, and the poor man tends to get 
more, than he would if on straight com- 
mission. 

“Tt recognizes also that new and old 
agents are not in the same category. 
The new man is untried, he needs train- 
ing and cannot, under modern condi- 
tions, be expected to sell in adequate 
amounts until he has learned how. It is 
often very difficult for him to earn and 





Samuel D. Rosan Renamed 
Head of Legislation Comp, 


Samuel D. Rosan, Charles B, Knigh 


Agency, Inc., Union Central Life » 
3roadway, New York City, has ike 
reappointed chairman of the Law ‘al 
Legislation Committee of the New York 
City Association of Life Underwriter: 
Mr. Rosan, one of the best known 












SAMUEL D. ROSAN 
insurance men in New York, is at present 
chairman of the board, Independent 
3rokers’ Association of Brooklyn, He 
served as chairman of the Law anl 
Legislation Committee during the pas 
vear and his reappointment is a naturd 
result of his previous able work. 
Other members of the committee ar 
Clancy D. Connell, Provident Mutu 
general agent; Lester Dodson, Masse 
chusetts Mutual; Irvin D. Herzfelder 


New England Mutual; George A. Ket! 
> ing expl 


erich, New York Life; Julian S. Myrick 
general agent, Mutual Life; and Horace 
H. Wilson, general agent, Equitable 
Society. 


Northwestern Mutual to 
Hold Regional in N. Y. Gy 


Northwestern Mutual agents in the a | 
> for once 


SLY Reena 
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New England and Atlantic seaboarl§ 
states will hold their twenty-seventiff 
annual meeting at the Waldorf-Astom 


Hotel, New York City, on January 2 


P. T. Allen, Buffalo general agent, 
general chairman. 











bot, Newark. 


Others on the general committee ath 


r Bilec S  neeen ae —< T1492 ted: q 
Henry Files, Syracuse ; William A. Ste | ive 


man, Newark; David Fluegelman, Nev 
York City, and Royall Brown, Winstor 
Salem, N. C. Serving as ex-officio met 
bers are the other metropolitan genet 
agents of the company, Rudolph Recli 
Clifford McMillen, A. J. Johannsen att 
W. Everett Rowley. 


department in assisting the commutt 
is Ralph W. Emerson, assistant directo! 
of agencies. 

———— ——— 


learn at the same time, and he shoul 
not be expected to do so. These met 
so to speak, must pool their earning 
and share on some other basis that 
results. > 

“As they acquire knowledge and skill 
their status changes. The good man (a 
earn more on commission than on the 
basis of some general average, a 
hence it is to his interest to give ¥ 
salary and take commission. The mat 
who cannot earn his salary is too ef 
pensive and should be eliminated. : 
seems logical, therefore, that a salary 5 
a reasonable basis for a new man o 
ing his period of establishment, but nol 
desirable as permanent compensation 
established men.” 
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"HEARD on the WAY 


in his statement before the New York 
Joint Legislative Committee last week 
Sumner T- Pike, SEC Commissioner 
: is opinion of what should be re- 


gave h A 
j a life company be permitted 


strictions i! : 
by law to buy common stocks. The 
by ; 

percentages he gave were extemporan- 
eously offered as they were not in his 
" They follow: 

1, No more than 10% of the total 
assets of a life insurance company should 
he invested in common stocks. x 

9 No more than 5% of the funds 
available for common stocks should be 
invested in the common stock of any 
single company. a ; 

v No more than 5% of the common 
stock of any single company shouid be 
owned by a life insurance company. 

4 No more than $10,000,000 should 
be invested in common stock of any 


| single company. 


Charles G. Taylor, Jr., now recuperat- 
ing in plaster cast at his farm in Vir- 
ginia following his serious accident when 
he was run over by a tractor, has re- 
letters that he can't 
reply to all of them by personal cor- 
respondence route, so he has printed a 
letter, cleverly written, addressed to “My 
Dear Well Wishers” and which is headed 
by a cut showing him almost completely 
bandaged, and sitting on a tractor. One 
paragraph of his letter discusses the 
kidding he received in his mail. Along 
that line he writes in his printed letter: 

“One good friend suggested that an 
old ‘horse and buggy’ disciple should not 
attempt New Deal farming. Another in 
like vein suggested an old gray horse 
or brown mule (but they sometimes kick 
very hard and painfully). Still another 
friend, who prides himself on his milk- 
ing exploits, advises that I should stick 
to my last and let farmers farm. Still 
another said that after a country boy 
had dodged a million cars a month in 
the big city he should certainly be able 
to dodge one lone tractor with plenty 
of room to spare; and still another de- 
clared he would not have given me any 
accident insurance if he had known that 
I was going to operate a tractor. Well, 
for once at least I am ‘well plastered’ 
and have been for some weeks. The 


| doctors assure me that I will be as good 


asnew. No, I am not cured of farming.” 





Sir Edgar Horne, Bart., chairman of 
the Prudential Assurance of London, 
who died recently, was 88 years old. 

He began his business life as a sur- 
veyor with Horne & Co., which was 
headed by his father. His connection 
with the Prudential was also through 
his father, one of the founders of the 
msurance company and its chairman 





John H. Alexander Goes to 
Knoxville as District Mgr. 


John H. Alexander, for thirteen years 
with the Ralph G. Engelsman Agency, 
Penn Mutual Life, New York, has been 
appointed district manager for Knox- 


ville, Tenn., and some neighboring coun- 
pes by the Northwestern Mutual Life. 


A native of Knoxville, Mr. Alexander 
attended schools in the South and in 


F Pokane, Wash. In 1919 he was made 


panies of the Travelers in that city. 
n 1929 Mr. Alexander joined the 
Engelsman agency as cashier and office 
manager; in 1931 he became a super- 
“sor, and in 1936 was appointed a di- 
aoe of the agency. He has been a 
.wer of the Life Underwriters Asso- 
— of the City of New York. 
P. ere leaving for Knoxville Mr. Alex- 
was given a luncheon by the 
ngelsman agency. : 


from 1877 until he died in 1904. On 
death of his father Sir Edgar became 
a director, then vice-chairman and in 
1928 chairman. It was during his chair- 
manship that the Prudential adopted the 
block system of collecting. 

Active in public life, he was at various 
times an alderman, a mayor, governor 
of Westminster School and Westminster. 
Hospital. His younger son, Major W. 
Guy Horne, is a director of the Pru- 
dential, and his elder son, Captain Alan 
Edgar Horne, succeeds to the baronetcy. 

Discussing the personal side of Sir 
Edgar Horne, the London Times said 
in its obituary notice: 

“Sir Edgar Horne was a genial com- 
nanion, a perfect host and a sterling 
friend. Golf and shooting were recrea- 
tions in which he continued to delight 
until well past his eightieth birthday, 
and he was also an enthusiastic traveler 
with a gift of retaining vivid impressions 
gathered during his visits to various 
parts of the world. Another source of 
pleasure and interest to him was the 
snorting estate at Lairg, in Sutherland- 
shire, which he bought from the Duke 
of Sutherland, for, besides indulging 
there his fondness for shooting, he found 
an outlet for his energies in the develop- 
ment of the property and in his duties 
as a landlord. He was, too, a man of 
wide but discriminating generosity, which 
found expression not only in his sub- 
scriptions to public objects, but even 
more in countless instances of timely 
help in individual cases of need.” 


Edward H. Collins, associate financial 
editor, New York Herald Tribune, who 
reviews more books, pamphlets, reports 
and articles in business literature than 
any other man in the United States, 
finds a lot of such material of interest 
to life insurance people in October pub- 
lications. 

For instance, U. S. News for October 
10 printed an article, “Pensions for 
More Millions.” This discusses ,prob- 
lems to be faced in including business 
men, farmers and housewives. 

Vera Shaw, in Barron’s for October 
20, has an article on “Common Stocks 
for Life Insurance Companies.” 

The most quoted economist, as far as 
the insurance business is concerned, 
Marcus Nadler, New York University, 
and consultant of Central Hanover 
Trust, has an article in the October 
issue of. Investor America on “The 
Chances of Inflation and the Effect It 
Might Have‘on Life Insurance.” 

In Taxes for October G. T. Altman 
discusses “Community Property and 
Joint Returns.” 

One of the books reviewed by Mr. 
Collins is an Oxford University Press 
publication by J. R. Hicks and others, 
“The Taxation of War Wealth.” 


Uncle Francis. 





MEYER HARRISON DEAD 


Former General Agent of Penn Mutual 
in Denver; Continued to Sell Policies 
in Old Age 

Meyer Harrison, Penn Mutual, Den- 
ver, died October 21 at 81. Five weeks 
ago he went to the hospital for rest 
and treatment and then returned to his 
home and finally went back to the hos- 
pital ten days before he passed away. 

Meyer Harrison had been a Penn 
Mutual general agent in Denver since 
1897 and retired as general agent in 
1929, although he continued to write 
business until almost the day of his 
death. 





BOWES AGENCY 53% AHEAD 
_The C. Vernon Bowes agency, New 
England Mutual Life, in Newark, re- 
ports a gain for the year to date of 53% 
in new business. 





EMPLOYEE INSURANCE PLANS 
HAVE RAPID GROWTH 


Backed by a special Home Office Department, 
trained field consultants, and effective sales 
helps, Connecticut Mutual fieldmen have 
steadily gone forward in the sale of Salary 


Savings, Bonus, and Profit Sharing plans. 





Growth of Employee Insurance Plans 
Connecticut Mutual 1934 - 1940 
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95 years of 
Dependable Performance 
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cont The Gold Book At 
Women’s League Meet’g 


MEMBERS TO STUDY ARTICLES 
Katherine Buckley, Bethea Agency, 
Makes Suggestion; Dr. Lillian 
Gilbreth Talks to League 





At the first of its meetings since 
Summer The League of Life Insurance 
Women met at Women’s National 
Republican Club in New York with an 
verfow attendance and President 
ertha M. Loheed, Fidelity Mutual, in 
he chair. Principal speaker was Dr. 


Lillian Gilbreth, head of department of 
onal relations, Newark College of 
Eni rineering who discussed necessity of 
mental alertness 






( tant check-up on 

as aa as social adjustment. Accurate 
and intelligent social adjustment, togeth- 
er with cultivation of common sense 
cultivation of sense of humor, brings 
serenity of mind, she said. 

Katherine Buckley, Osborne Bethea 


agency, Penn Mutual, chairman of pro- 
gram committee, advised the members 
of the League to revise and study a 
number of articles in The Gold Book of 
Life Insurance Selling, calling particular 
attention to those written by top insur- 
ance executives in summarizing why the 


public has confidence in life insurance 
Principal points brought out in that 
symposium were that the life insurance 


agent is the only salesman who plans 
lives of people twenty-five or more years 
ahead; who is the most optimistic of all 
people who have contact with the public; 
and who represents an institution which 
puts into the industrial and real estate 
stream of the nation a continuous flow 
f funds. 
Hear Beatrice Jones 

Beatrice Jones, president Life Under- 
writers Association of the City of New 
York; Lillian Joseph, chairman of ways 
and means committee of the League; 
and Rosalie Higgins, chairman of mem- 
bership committee, were among other 
women speakers. Julian Myrick, chair- 
man of American College of Life Under- 
writers’ board, also spoke. 





F. G. COMBES DIES AT 64 
Frank Granger Combes, 64, vice-pres- 
ident and treasurer, Philadelphia Life, 
lied October 24 after a short illness. 
Mr. Combes was also a director of the 
and had been associated with 


npany 
I 
in an executive capacity for thirty- 
five years. 
Mr. Combes joined the company in 


1906, as comptroller, bringing to his new 
osition a broad background of life 
insurance both in the field and home 
office in previous connections. He be- 
treasurer in 1910, and secretary 
and treasurer in 1921. In 1934 Mr. 
Combes was elected to the board of di- 
rectors, and in 1937 became vice-presi- 


t 


dent and treasurer. 

Surviving are his wife, Mrs. Wilhel- 
mine E. Combes and a daughter, Miss 
Virginia Combes, of Pittsburgh. 


STANDARD LIFE SALES DOUBLE 


\t the quarterly meeting just held by 
the board of directors . the Standard 
Life of Indiana, Harry V. Wade, gen- 
eral manager, submitted the company 
report which showed that during the 
period of July 1 to October 1 life insur- 
ance sales each month more than dou- 
bled the sales of preceding month. In- 


surance-in-force reached an all-time high 
of $15,000,000 and assets gained a new 

veak of $915,000. Capital and surplus, 
held for the protection of policyholders, 
increased to $431,000. 


LT. MORTON MEMORIAL RITES 


Memorial services for Lieutenant 
Stratford Lee Morton, Jr., son of the 
St. Louis general agent, were held 
October 19 in the auditorium of the St. 
Louis County Day School from which 
he was graduated in 1931. Mr. Morton, 
Ir. was killed June 21 in the crash of 
an army bomber. 


New Orleans Insureds 
Hear Penn Mutual Pres. 


TELLS FACTS ABOUT COMPANY 





Also, How Life Insurance Curbs Infla- 
tionary Trend; Dorion Fleming’s 
Children Attend 





While President John A. Stevenson, 
Penn Mutual Life, was in New Orleans 


holding a regional conference of com- 
pany agents, General Agent Dorion 


Fleming arranged a policyholders’ meet- 
ing, inviting all Penn Mutual policy- 
holders in New Orleans and vicinity to 
meet him. About 130 policyholders 
accepted the invitation. His talk was 
a condensed presentation of the same 
report which he had originally presented 
to the company’s trustees, later to the 
general agents, and then to agents and 


their wives at the regional meetings. 


It was a presentation analyzing the 
company’s management and _ progress. 
Mr. Stevenson also discussed the part 


life insurance could play in siphoning 
off money which otherwise would be 
spent for consumer goods, thus helping 
to prevent inflation. 

Policyholders present included attor- 
neys, physicians, college teachers, and 
other business and professional men and 
women. Several were annuitants. The 
oldest man present was in his 90th year. 
Two of the policyholders had policies 
ert shy years old. Youngest policy- 
holders present were Peggy Mason 
Fleming, 8, and Dorion Fleming, Jr., 12, 
daughter and son of the general agent. 





David E. Grant, for thirty-eight years 
with the Manufacturers Life, has re- 
signed as consulting manager at Toron- 
to. Mr. Grant has been inspector in 
Western Canada, and manager of the 
Ottawa and Toronto branches. 


— >> 81 
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FAIRBANKS AGENCY 


General Agents 
UNITED STATES LIFE INS. CO. 
In-the City of New York 
80 John St., N.Y. BOwling Green 9-8696 


Equitable Bond Sales 
Page 1) 

Parkinson, president of the Society, ex- 
plained these two unusual transactions 
and also expressed his views on current 
discussion of life insurance investments. 








(Continued from 


Substantial Gains on Transactions 

In addressing the Equitable managers 
President Parkinson said in part: 

“At the I understand that 
underwriters in the field meet in 
your daily work with suggestions to the 
general effect that some recent trans- 
actions of the Equitable respecting its 
investments indicate that its investment 
officers are clearing the decks for ex- 
pected inflation. I am referring par- 
ticularly to two transactions which have 
been mentioned in the newspapers and 
which have been frequently referred to 
recently by what is known in New York 
as the ‘Street.’ One of them was the 
purchase by the Equitable, at competi- 
tive bidding, of $35,000,000 of bonds re- 
cently issued by the New York State 
& Electric Co. We had a large 
amount of cash awaiting investment, it 
was a good bond that was offered and 
we made a good bid and a good invest- 
ment deal. However, some of our Di- 
rectors were not too sure that it was 


wise to have so large a volume in one 
basket, and so we decided to lighten that 


moment 
you 
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investment by selling $10,000,000 of it 
We carried along the public officers who 
had supervised the competitive bidding 
and we sold that amount of those bonds 
to other institutional investors at a profit 
of about $155,000 to the Equitable.” 


Why Socony Vacuum Was Sold 


In telling the other instance of sale 
of bonds, Mr. Parkinson said: 

“The other instance which has been 
the subject of discussion involved our 
sale of $10,000,000 of Socony Vacuum 
Bonds. They had cost us 98, and they 
were due in about 14 years. They got 
to the point where somebody more op- 
timistic than we were offered us 105 for 


them. At that price they returned less 
than 21%4% a year, and we sold: them 
with a profit of nearly $700,000. Now, 


you ae it from me there is no hidden 
meaning in those transactions. We had 
an investment situation which from the 
point of view of the present and future 
good of Equitable policyholders called 
for the action that we took. Nothing 
whatever else. We would like to have 
higher current yields on our investments, 
but in the absence of those higher 
yields, we are glad to take these profits 
as a substitute for the benefit of our 
policyholders. 

“Did you notice in the newspaper that 
three great life insurance companies, not 
including the Equitable, bought $90,000- 
000 of American Telephone and Tele- 
graph Debenture Notes due in thirty- 
five years at a price that yields 2.67? 
Do the investment officers of those 
companies think that we are about to 
enter a serious period of inflation? The 
purchase of such a volume of 35-year 
unsecured notes, even if they are the 
obligation of one of the best credits in 
the country, at 2.67 is, I think, some m- 
dication of their belief in the future 
rather than their fear of it. 


As to Common Stocks 

“From other sources outside of the 
life insurance business comes the sug 
gestion that approaching inflation makes 
it desirable ge the life companies 
should be and indeed are about to he 
authorized to buy common stocks. Since 
1928 we have heard this suggestion that 
life insurance funds should be invested 
in common stocks. It is interesting to 
inquire who it is that now makes this 
suggestion. I know of no one in the 
life insurance business who is urging 
or recommending such investment of lite 
insurance funds. Therefore I undertake 
to ask with some confidence as to what 
the answer should be. What is the put 
pose of this suggestion? Is it for the 
good of life insurance and of life insut- 
ance policyholders or is it for the goo 
of someone or something else? Cer- 
tainly it seems significant that the sug 
gestion does not come from within the 
life insurance business. Sometime ag? 
it came from those who had _ invest 
gated our business for the TNEC aa 
who wound up their very long and & 
pensive investigation with the recoilr 


mendation of common stock investment. 


as their principal conribution to the bet- 





terment of life insurance.” 
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ieacegnaiacnes eae 
¢, W. FITCH'S NEW BOOKLET 





Too May Have an Estate,” Pub- 
lished by Pamphlet Press of 
Madison, Wis. 

G. W. Fitch is author of a new book- 
ret, “You Too May Have an Estate, 
published by The Pamphlet Press, Madi- 
ma paiephie? seeks to do for life in- 
surance what the former publication 
written by Mr. Fitch, One W ay to Se- 
cure Security in Old Age,” did for an- 
nuities. The annuity booklet went 
through seven editions. Mr. Fitch said 
to The Eastern Underwriter: 

“Today the pressing problem is the 
investment of savings and creation of 
estates. With Government bonds at 2% 
selling at a premium the moderate in- 
come investor does not know how he 
will ever get an estate. Investments are 
59 uncertain that one 1s tempted to give 
up saving and spend instead. 

“Most middle class people have never 
thought of life policies as estates, but 
they are and the most reliable of all 
estates. With Ordinary life policies one 
with a moderate income can gain an 
estate much larger than in any other 
wav and still have money left to spend. 
Taken in adequate amounts they pro- 
tect families and provide for old age.” 


REVIEW 1941 U. S. TAX MEASURE 


“You 








Dinner Clinic of Life Insurance-Trust 

Company Council; Franklin W. Ganse 

and Others Speak 

An interpretation of the 1941 Federal 
Revenue Tax was presented at a dinner 
meeting of Boston Life Insurance-Trust 
Company Council, in Chamber of Com- 
merce, that city, October 21. Leaders in 
this tax clinic session were Franklin W. 
Ganse, veteran tax and life insurance 
expert, and Henry N. Andrews, trust 
oficer and banker. With them at the 
head table were Thomas G. Brown, New 
England Trust Co.; M. Luther Bu- 
chanan, Massachusetts Mutual Life; 
James C. Donohue, Webster & Atlas 
National Bank. Mr. Andrews is an of- 
ficer of the Old Colony Trust Co. The 
attendance was large. 

One of the important questions posed 
for discussion: Under the new tax bill, 
what additional reasons for partnership 
and corporation liquidation plans are 
furnished? brought forth this compre- 
hensive comment by Mr. Ganse, empha- 
sized by Mr. Andrews: “The much 
heavier rates of estate taxes strongly 
emphasize the necessity of safeguarding 
family assets and business assets which 
are now in much greater danger of be- 
ing sold at whatever sacrifice to meet 
taxes. It is safe to say that a majority 
ot estates face this danger and must 
have protection through purchase agree- 
ments, life insurance and trusts.” 





MICHIGAN SCHOOL HELD 





Local Association Officers Get Lessons 
in Publicity, Program Handling, 
Other Matters 

A school of instruction for local life 
underwriter association officers was held 
recently in Lansing udner the sponsor- 
ship of the Michigan State Association. 
Approximately fifty officers or represen- 
tatives from nine of the eleven organ- 
ized cities attended. 

- P. Balkema, immediate past presi- 
dent and Herbert B. Thompson, secre- 
ary-counsel, State Association, both of 
~¢troit, outlined a four-point program. 
Specific instruction was given on enlarg- 
ing membership, handling publicity and 
public relations : legislative matters and 
formulation of interesting programs. 
mona Meacham, Detroit was chair- 
man, 


L. D. FOWLER, 50, DIES 
Bets Fowler, 50, former general man- 
it at Ft. Wayne tor the Connecticut 
Mutual, died in Cincinnati recently. 


RD. LaPrelle, CLU, eas been made 


Stevenson Welcomes Leaders 


In New Organization Club 


On October 22, President John A. 
Stevenson, Penn Mutual Life, welcomed 
six members of the Penn Mutual’s Pres- 
ident’s Club for New Organization who 
had journeyed to Philadelphia to spend 
two days at the home office. 

John V. Snee, Conrey Agency, Pitts- 
burgh, 33, is a graduate of Washington 
and Jefferson College and the Univer- 
sity of Pittsburgh Law School, in both 
of which he had been active in frater- 
nity work and had worked during the 
summers to pay part of his educational 
expenses. He practiced at the Allegheny 
County Bar for six years. 

Clarence E. Nickell, Finley Agency, 
Louisville, 48, is a graduate of Berea 
College and University of Kentucky, and 
was a World War veteran. After leav- 
ing the Army he taught in the schools 
and colleges of Kentucky for twenty 
vears. At one time he was a state sena- 
tor in Kentucky. Hobby is social wel- 
fare work and church work among col- 
lege students. 

Ward William Green, Krick Agency, 
New Haven, 35, is a graduate of New 
York University where he majored in 
physical education. For five years he 
was a director of a day camp and for 
five years a recreational leader and for 
six years an enrollment counsellor for 
junior colleges. 

Bayard Lamar Coulter, McLean Agen- 
cy, Jackson, Miss., 54, is a graduate of 
University of Mississippi and studied at 
Universities of Chicago and Ohio. He 
served as superintendent of schools at 
Collins and at New Albany. He taught 
at Mississippi Industrial and Training 
School for twelve vears and was direc- 
tor of eight inter-county state summer 
normal schools for teachers. During 


World War he was a lieutenant of avia- 
tion and has since been an American 
Legion post commander. He has been 
a president of the National Association 
of State Training Schools and president 
of State Conference of Superintendents, 
as well as president of the Mississippi 
Conference of Social Work. He was a 
Colonel on Governor Hugh White’s staff. 

John D. Leland, Bargeron Agency, 
Birmingham, 30, is a graduate of the 
University of Alabama and holds a de- 
gree in law. He practiced in Tuscaloosa 
for two years and then held a govern- 
mental executive position in Washing- 
ton. Later he returned to Tuscaloosa, 
reopened his law office and was elected 
to a county position. He was top man 
in the group, paying for $270,250 for 
fifty-three lives. 

Robert T. Wilson, Jr., Royer Agency, 
Chicago, 23, is a graduate of Lawrence 
College in Wisconsin, class of 1940. He 
worked his way through college by play- 
ing in an orchestra and with an orches- 
tra traveled through Europe. 





LIFE MEN RICHMOND HOSTS 


Speakers at the public relations dinner 
in Richmond under the joint sponsor- 
ship of the Life Agency Managers and 
the Richmond Chapter CLU, included 
Holgar J. Johnson, president, Institute 
of Life Insurance, who discussed “Life 
Insurance As An Instrument of Democ- 
racy”; Albert W. Hawkes, president, 
United States Chamber of Commerce; 
Herbert W. Vaden, president local CLU. 
Governor James H. Price was the guest 
of honor at the dinner, at which James 
S. Easley, president, Virginia State 
Chamber of Commerce, presided. Over 
600 citizens attended the affair. 
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Giving facts about 


the Fidelity 


THE FIDELITY 














NEW 


~Three-fold Security” —a new Fidelity plan just released 
—meets the three basic insurance needs of the great middle 
income group—today’s insurance buyers. The plan, wrapped 
in one easily owned package — and 
priced right for this market — offers 
this three-fold security. 


$50 a month at age 65, guaranteed 
as long as you live, and if you die be- 
fore 65— 


$50 a month to your wife for ten 
One of a series— years, and in addition— 

$1,000 in cash to square you with | 
the world and take care of those last 
expenses. 

Easy to understand—easy to own—easy to sell—the 
new Fidelity Three-fold Security plan meets the insurance 
needs of the vast middle income group. 


INSURANCE COMPANY 
PHILADELPHIA 


Walter LeMar Talbot, President 
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WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 


Telephone BArclay 7-3428 











N. Y. Life Supervisors 


Name Committee Chairmen 

New committee chairmen of the New 
York Life Supervisors Association have 
been announced by President William 
C. Smerling, S. Samuel Wolfson agency, 
Berkshire Life. The names follow: edu- 
cational committee, Murray April; pro- 
gram committee, Harold Cronin: com- 
pendium committee, E. B. Eichengreen; 
membership committee, Wheeler H. 
King; entertainment committee, Charles 
E. Biesel; public relations committee, 
Abraham W. Eisen. 

The representative to the Life Under- 
writers Association is Adam H. Ober- 
heim. Stanley M. Weiland is the rep- 
resentative to the Life Managers Asso- 
ciation. 

The executive committee consists of 
Edward J. Allen, Murray April, Harold 
Cronin, Dublirer, Robert Lahm, 
Paul Orr, Samuel D. Rosan, Carl Smith, 
Stanley M. Weiland and Mr. Smerling. 


Mass. Mutual Third Quarter 
Report Shows Gains 


Mutual Life in- 
force by $24,175,069 


Sam 





The Massachusetts 
creased insurance in 
through September to reach a total of 
$2,013,861,051. New sales for the period 
were $97,966,066, a gain of $1,868,687 over 
the first nine months of 1940. 

Disbursements t 
beneficiaries included « 
523,132; matured end 
cash surrenders, $6, 
$7,206,600. 

Ledger assets on Sep 
$736,244.838, showing a nir 
of $26,414,586 
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New investments included $67,486,101 
hounds. aed <tncha iad. On ee es 
yoOnds and stocks, and ,120,/80 mor 
gage loans. Mortgage loans paid during 
the period amounted to $7,432,313. The 
policy loan exhibit showed a decrease 
of $3,515,618. 








ipal Bonds 
$19.85% of 


fos . 
Bonds of 


ernment, State and Muni 
aggregating $146,085,667 or 
the total, and Public U 
$209,198,303, or 28.43% of 

Referring to f 
the directors of tl 
Bertrand J. Perry s 
crease has led many 
increase their life 
and that many 
insurance as a 








EUREKA MARYLAND AWARDS 
James A. Maginnis, field auditor for 
the Eureka-Marylan« 
and Paul Kruger, 





ager, have been n 
buttons for the mpl 
years with the comp: 
service button is been presented to 





P. L. Reardon, superintendent at Hagers- 
town, Md. Ten-year buttons also have 
been awarded to agents Edward Beres 
Baltimore ; Ralph Hannerberger, Hagers- 
town, and John P. Cain, Cumber- 


land, Md. 
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Eight-Point Program 
Given by H. J. Johnson 


URGES RECOGNITION OF CHANGE 


Tells Richmond CLU New Ideas Plus 
Old Fundamentals Have Built 


Life Insurance 


Speaking before the Richmond Chap- 
ter CLU, October 29, Holgar J. John- 
son, president, Institute of Life Insur- 
ance, Chartered Life Under- 
writers : 

“It is time to think and act positively, 
reaffirming our faith in those fundamen- 
tals which have made this country great 
and which have contributed to the secur- 
itv of our families and to the progress 
of the world. This would do much to 
eliminate apathy where it may exist and 
develop forward action in the national 
program.” 

Continuing, he said we must recognize 
the certainty of changes in the post-war 
readjustment, but he called for a “bal- 
ance between the old fundamentals and 
the new ideas that will make America 
an even greater nation.” 

Economic Program 


Mr. Johnson outlined the following 
eight-point program of fundamentals as 
a groundwork in that period: 

1. Accept the principle that private 
enterprise must be encouraged, but that 
it cannot be entirely unrestrained in its 
ambition or profit; 

2. Recognize that the social aspects 
of life demand that the care of the aged 
and infirm and those who cannot pro- 
vide for themselves, is the burden of the 
more fortunate; 

3. Likewise there must be provided a 
greater economic reward and_ higher 
standard of living and recognition for 
the industrious and daring in business 
and industry, thereby encouraging indus- 
try and not putting a premium on de- 
pendency ; 

4. Encourage the use of capital with 
earnings commensurate with the risks 
taken, but not necessarily permit the 
unlimited accummulation from genera- 
tion to generation; 

5. Recognize that as a nation we can- 
not live by ourselves, completely isolated, 
but that we must play a part in world 
activity, economically as well as_politi- 
cally ; 

6. Make the government the servant 
of the people, not the people the servant 
of the government; to do this the people, 
including business, industry, agriculture 
and labor, must be willing to assume 
responsibility themselves, based on serv- 
ice and not appeal to government at 


every turn, nor at the slightest blow 
of an ill-wind; 
7. Believe in and have a courageous 


faith in the opportunity and future of 
America; 

8. Be willing to provide the world 
with an aggressive, confident leadership, 
believing that the future holds more 
good living than the past, only awaiting 
new willingness to grasp the opportunity 
and develop it. 

Speaking of the place of life insurance 
in this national program, Mr. Johnson 
said, “It is the forward-looking willing- 
ness to make necessary changes while 
basically adhering to conservative funda- 
mentals, that has enabled life insurance 
to weather wars, depressions and epi- 
demics in its century of progress and 
increasing contribution to American se- 
curity and American democracy. 

“Providing a security base of nearly 
$4,000 per family, life insurance has be- 
come a powerful instrument of democ- 
racy. Today, it is contributing in a major 
way to the stabilization of business and 
credit and family economics. It is stand- 
ing as one of the important factors in 
the security of our families, and it is 
aiding both insured families and com- 
munities and the nation as a whole in 
pursuit of the national defense program 
to the maximum of our abilities.” 


N. Y. Life Supervisors Honor W.H. Preble 





Photographs taken at a recent meeting of the Life Supervisors Association of 
New York, when Warren Preble, Boston general agent, Home Life of New York 
and a cofounder of the association, was guest speaker. 

Top, left, reading left to right—Robert Lahm, William S. Smerling, president, 
Warren Preble, Carl Smith and back to camera, Lowell Baker; top, right—Samuel 
Wolfson, Emil Lawson, James Hodgkins, Charles Genther, James McGrath. 


Bottom, left—Joseph V. 


Davis, H. Wheeler King, William Holdsworth, Philip 


Hodes, Stanley Weiland; bottom, right—George Mirick, Charles Schiff, Samuel D. 


Rosan. 





Three Companies Report 
Record Iowa Farm Sales 

Indications of the record sales of 
Iowa farm lands is disclosed in reports 
from three insurance companies for the 
first eight months of the year. The three 
companies, alone, sold 599 farms total- 
ing 91,713 acres for $7,831,108. Last year 
in Towa insurance companies sold close 
to 2,500 farms and back in 1939 the first 
break in farm sales the insurance com- 
panies disposed of close to 2,000 farms. 

The Equitable Society sold 315 farms 
for a total of $4,329,456 from January 1 
to August 1. These farms comprised a 
total of 45,801 acres with the average 
price at $94.53 an acre. 

The Equitable Life of Iowa sold 185 
farms for a total of $2,275,000 or an av- 
erage of $83 an acre. The Bankers Life 
of Des Moines sold 99 farms at $1,222,- 
651. All of these companies have been 
selling their farms at a high rate since 
1939 with the Bankers Life reporting 
that it had disposed of more than 87% 
of all the Iowa farms acquired through 
foreclosure. Other companies that were 
not so active in 1939 and 1940 have been 
reported as making heavy sales this year. 

In addition the Iowa Defense Reloca- 
tion Corporation is completing purchase 
of 4,690 acres from the Metropolitan 
Life and 4,598 acres from the Bankers 
Life. The land will be used for the 
relocation of farm families dislocated by 
the defense program. 

The demand for farms is directly a 
development arising out of the present 
war. Agricultural product prices, influ- 
enced by a record demand for food, both 
by this country and European countries, 
have advanced nearly 50% during the 
past twelve months and still further rises 
forecast. 





M. F. SCHWINN, OSHKOSH, DIES 
Mark F. Schwinn, special agent, North- 
western Mutual Life at Oshkosh, Wis., 
died recently from injuries received in 
an automobile accident. Mr. Schwinn, 
who was 65, has been in the field for 
about forty years and has frequently 
qualified for the company’s Marathon 
Club. He has appeared at numerous 
local and state life underwriter associa- 
tion meetings. 


COL. C. B. LITTLE DIES AT 85 

Col. C. B. Little, president, Provident 
Life of Bismarck, N. D., died recently 
Col. Little would have been 85 next 
November. 


Church Life Corp. Raises 
Annuity Rates as of Jan. 1 


At a meeting of the directors October 
28, the Church Life Insurance Corpora- 
tion, which is affiliated with the Protes- 
tant Episcopal Church, and is a subsidi- 
ary of the Church Pension Fund, voted 
to increase annuity rates and to rec- 
ommend to stockholders an increase in 
capital from $100,000 to $250,000. 

The annuity rate increase is to be ef- 
fective January 1 and will place annui- 
ties on a 24 reserve basis. 

The capital increase is to be made 
through a stock dividend, thus capitaliz- 
ing part of earned surplus which now 
amounts to more than $900,000. 

_ The corporation now has insurance in 
torce of over $27,000,000 and has assets 
of approximately $6,500,000. Its activi- 
ties are restricted to the clergy and 
active lay workers of the Episcopal 
Church and members of their families. 

The parent organization, the Church 
Pension Fund, has assets of more than 
$35,000,000 and is paying pensions at the 
rate of $1,367,000 per year. 

3ishop J. Davis, Buffalo, is president 
and J. P. Morgan has been treasurer 
since 1914. 





TRAVELERS APPOINTMENTS 

The Travelers of Hartford has an- 
nounced the following changes: D. M. S. 
Hevenor, formerly assistant cashier at 
Boston to cashier at Providence; Carl 
A. Whitman, formerly field service rep- 
resentative at Kansas City, to Group 
assistant at Chicago; F. Ronald Vincent, 
former assistant manager at Dallas, to 
manager of the Group, life and acci- 
dent departments at San Antonio, and 
Harlan H. Winn, formerly life, accident 
and Group manager at San Antonio, to 
manager at Jacksonville. 


N. J. SUPERVISORS MEET 

Irving Wilkinson, manager, Travelers 
in Newark, was the guest speaker Octo- 
ber 23 at the luncheon meeting of the 
Life Supervisors of Northern New Jer- 
sey. Mr. Wilkinson’s subject was “Build- 
ing an Agency.” 

Saul Vortrefflich, Edward N. VanVliet 
agency, Prudential, and president of the 
association, presided. 








JOHN M. PURVES DEAD 
John M. Purves, 42, who was manager 
in Syracuse, N. Y., of: Colonial Life, died 
a few days ago in Los Angeles following 
a major operation. He had been on 
the Coast because of his health. 
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oldest and strongest life 
insurance companies. 
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Commissioners Set Hearing 
On Non-Forfeiture Benefit 


Among the important subjects to bk 
considered at meeting of the Ne 
tional Association of Insurance Com: 
missioners to be held in New York, De 
cember 8 to 10, is the report recently 
submitted to the Association by the 


the 


Committee to Study Non-Forfeiturt 
Benefits and Related Matters headei 
by A. N. Guertin, actuary of the De 


partment of Banking and Insurance 0: 
New Jersey. The report contains far 
reaching proposals for a uniform legis 
lative program for all states on the sub- 
jects of mortality tables, reserve stant 
ards and non-forfeiture benefits. | 

At its June meeting in Detroit, t 
Association named a special committe 
of Commissioners to consider this tt 
port in anticipation of action at the De 
cember meeting. The special committe 
of Commissioners, of which Christopher 
A. Gough, Deputy Commissioner of It 
surance of New Jersey, is chairman, hé 
scheduled a meeting at the Hotel Pent 
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December 6 at ten o’clock. at which tint 
all interested parties will be given # 
opportunity to be heard. Much study 
has been given to the model legislatio 
proposed in this report by insurantt 
companies and state insurance depatt 
ments and it is anticipated that thet 
will be a wide representation of the 
dustry at the hearings. 

In addition to the chairman, the Com 
missioners’ Committee consists of Jo 
C. Blackall, Insurance Commissiontt 
Connecticut; Louis H. Pink, Supet 
tendent of Insurance, New Yor 
George A. Bowles, Commissioner of us 
surance, Virginia; Paul F. Jones, Diret- 
tor of Insurance, Illinois; William A 
Sullivan, Insurance Commissioner of the 
State of Washington. 
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J. 0. Carter, Jr., Provident 
Le & A., Marks 25 Years 








CARTER, JR. 


J. O. Carter, Jr., treasurer, Provident 
Life & Accident, was presented with an 
inscribed gold watch recently in honor of 


his twenty-fifth anniversary with the 
company. 
President Robert J. McClellan made 


the presentation on behalf of the com- 
pany in the presence of company offi- 
cials and department heads. Vice-Presi- 
dent and Secretary W. C. Cartinhour 
presented the twenty-five-year service 
emblem. Other speakers included John 
\. Chambliss, company counsel, and L. 
N. Webb, vice-president in charge of 
Group claims. 

Mr. Carter is the fifth living home of- 
fice representative to reach the quarter- 
century mark in company service. 





New England Names 
J. H. Lipscomb General 


Agent in Jacksonville 


The New England Mutual tomorrow 

wil open a new general agency at 
Jacksonville, Fla. James H. Lipscomb 
of Jacksonville is general agent. The 
agency's offices will be located at 1405 
Barnett National Bank Building, 112 
West Adams Street, Jacksonville. 

Edson F. Folsom, general agent of 
the company in Tampa, will remain at 
his present address as district manager 
in charge of the Tampa office, which 
hereafter will be a branch of the Jack- 
sonville agency. 

Mr. Lipscomb is a native of Carroll 
County, Ga. and was graduated from 
Reinhart Military College in 1916. For 
eight years he was associated with the 
Citizens Southern National Bank in At- 
lanta, and the Newnan Bank & Trust 
0. Newnan, Ga. He became a resident 
ot Jacksonville sixteen years ago, short- 
om he entered the life insurance 
wp Re the past thirteen years he 
n een manager of the Travelers 
branch office there. He is a member 
ot the Timuquana Country Club, the 
Yacht Club, and the Ponte Vedra Club. 


R. P. CLARKE, SEWICKLEY, DIES 


» ~~ od ° 
of Robert P. Clarke, life insurance agent 


in Pittsburgh for more than fifty vears, 
Cl : . EN 

lied October 2] in his home at Sewick- 
AS a young man he was first of- 


Da 3 os eo 
j th, and pilot on the steamboat of his 
epather, Captain George W. Clarke, oper- 
‘Eng on the Monongahela River. 


From 
0 

on to 1940 Mr. Clarke was associated 
nth the Mutual Life of New York. 


a ewrs L. J. REMINGTON 
ee J. Remington has been ap- 
Gr prokerage manager of the John 
+ ayton agency, Massachusetts Mu- 
: Life in Newark, 

a been in life 
tars, 


Mr. Remington 
insurance for fifteen 












Defer Union Central 
Mutualization Vote 


TO AWAIT 





1942 EXAMINATION 





October 24 Meeting Adjourned to April 
at Suggestion of the Management; 
Superintendent Lloyd Presided 





At the mutualization meeting of Union 
Central Life policyholders October 24 
John A. Lloyd, Superintendent of In- 
surance of Ohio, presided and stated that 
approximately 55,000 ballots and proxies 
of policyholders had been received by 
the Ohio Insurance Department. They 
will be held in the custody of the in- 
spectors of the Ohio Department, who 
will verify them and count them. 

The policyholders’ meeting adjourned 
until April 30, 1942. 

“Adjournment of the meeting was at 
the suggestion of the management,” W. 
Howard Cox, president of the company, 
stated. 

It is understood that the purpose of 
the adjournment is to enable the policy- 
holders to have the benefit of the re- 
port of the convention examination 
which will be held early in 1942. While 
this is the regular, periodic convention 
examination, when the company noti- 
fied policyholders that the mutualization 
meeting would be held on October 24, 
it did not know that the convention 
examination would be held so soon after 
the date set for the meeting. The com- 
pany was notified of the convention ex- 
amination on October 8 and, of course, 
felt it advisable for policyholders to defer 
final action until the report of the exam- 
iners would available. 

\t the conclusion of the meeting Su- 
perintendent Lloyd issued the following 
statement: “Because the meeting ad- 
journed, no vote was taken, but prelimi- 
nary inspection of the ballots and prox- 
ies mailed to the Superintendent of In- 
surance, pursuant to the law of Ohio, 
indicated that the policyholders were ap- 
proximately ten to one in favor of mu- 
tualization.” 


be 





Wohlgemuth Transfers from 
Cincinnati to New York 


George E. Wohlgemuth, former news 
editor of the National Underwriter at 
office in Cincinnati, and editor of the 
Industrial Salesman, a monthly paper 
devoted to Industrial life, accident and 
health insurance, has been transferred 
to New York, and in the future the edi- 
torial work of the Industrial Salesman 
will be conducted from New York. 

Mr. Wohlgemuth, a nephew of John 
F. Wohlgemuth, president of the Na- 
tional Underwriter and of Albert J. 
Wohlgemuth, president of Rough Notes. 
\ graduate of the University of Michi- 
gan, Mr. Wohlgemuth has been with the 
National Underwriter since leaving col- 
lege. He is well liked by the Cincinnati 
insurance fraternity. He is succeeded 
as Cincinnati news editor by Louis H. 
Martin. 


its 


_CINCINNATI ASS’N SPEAKERS 
Gerald Cecil, manager, 
department, Union Central Life, ad- 
dressed Cincinnati Life Underwriters, 
October 29 on “Underwriting the Risk.” 
On November 5, the speaker will be 
Ted Learn on “The New Income Tax,” 
and on November 14, George S. Clive, 


underwriting 


C.P.A., will talk on “The Need for Busi- 
ness Insurance as the Accountant 
See It.” 


Reliance War Risk Rider 


The Reliance Life of Pittsburgh has 
adopted an aviation and war risk exclu- 
sion rider applying to certain classes of 
risks which becomes effective as to ap- 
plications reaching the home office Oc- 
tober 20, according to announcement to 
the field force by Millard Keys, actuary 
of the company. 


S. B. Pelton Named Windsor 
Manager for Canada Life 





S. B. PELTON 


S. B. Pelton has been appointed man- 


ager of the Canada Life’s Windsor 
branch. Mr. Pelton has been supervis- 
ing this office since February when he 
was transferred from the head office. 

He joined the Canada Life in 1935 as 
an agent, became a unit manager in 1937, 
and early in 1940 was transferred to the 
head office to engage in special sales 
training work in Canada and the United 
States. 


Fairbanks Sees Market in 
Defense Workers on Big Jobs 


Richard W. Fairbanks, one of the lead- 
ing general agents of United States Life 
in Greater New York, has bulletined brok- 
ers regarding the potential life insurance 
market existing in connection with defense 
workers on Government projects. He 
points out that thousands of men are being 
assigned to big construction jobs at such 
points as Greenland, Newfoundland, Trin- 
idad, Canal Zone, West Indies, etc., and 
that these workers are receptive to buy- 
ing life insurance. 








14TH ANNIVERSARY DINNER 





Bankers National Life Host to 51 Em- 
ployes; Service Awards Presented; 
Lounsbury Talks on Inflation 
A happy occasion for Bankers Na- 
tional Life employes with five years or 
more service with the company came 
the evening of October 16 when fifty-one 
staff members were honored at a dinner 
in the Essex House, Newark. It marked 
the fourteenth anniversary of the com- 
pany which makes its home office in 

Montclair, N. J. 

With Carl W. Huber, chief under- 
writer as toastmaster, chief feature of 
the evening was presentation of service 
emblems to those employes who have 
completed five years with the company. 
William J. Sieger, vice-president and 
superintendent of agencies, officiated in 
this ceremony. James M. Webb, vice- 
president, then presented to ten-year 
service employes traveling bags. He also 
honored Francis J. Pinque of the home 
office accounting department with the 
fellowship key of the Life Office Man- 
agement Association—a key which has 
been earned by only fifty-five people in 
the U. S. A. and Canada. 

President Ralph R. Lounsbury injected 
a serious note into the anniversary din- 
ner by giving a brief talk on inflation. 





EDWARD W. LEE DEAD 
Edward W. Lee, an agent of Equitable 
Society, died in Port Washington, L. I., 
this week. For twelve years he was 
secretary of Washington and Lee Uni- 
versity, Lexington, Va. During first 
World War he was a Navy lieutenant. 














Spinning Wheel 


“Speak for Yourself, John!" 


than 
this 
uttered, 


Although it is more 
three hundred 


classic remark was first 


years since 
there are few who would fail to 
identify it For the 
benefit of those whose history is 


correctly. 


rusty, it came from the mouth of 
Priscilla Mullins, of the Plymouth 
Colony. 

* 

A well-known soldier named 
Miles Standish, inept in the ways 
of making love, commissioned a 
shy young man named John Alden 
to propose to the fair Priscilla in 
his behalf. You 
Priscilla married John, and they 


know the rest. 


are now famous ancestors. 


+. 
and _ her 


spinning wheel became so sym- 


In fact, Priscilla 
bolical of Pilgrim providence and 
thrift, that the New England 
Mutual incorporated them in the 


seal, or trade-mark, that you see 


above. 
ry 
So, in future issues of this 
publication, New England Mu- 


tual proposes to “speak for itself” 
through the medium of this col- 
umn, to the life insurance indus- 
we shall 


try to confine ourselves to gar- 


try. With our “yarns,” 


ments that are “all wool and a 


yard wide.” 


ew England 
Mutual 


Li Insurance Company 


THE FIRST MUTUAL LIFE INSURANCE 
COMPANY CHARTERED IN AMERICA + 1835 
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SOUND TAX SUGGESTION 
A life insurance man who is regarded as 
matters as 
has made a 
the present 
would be just 


an expert on Government tax 


they apply to life insurance 
suggestion 


which fits into 


emergency conditions and 


and sound for all parties concerned, It is 
this: 

If the amendment to the Revenue Act 
proposed by Representative Wesley E. Dis- 


ney of Oklahoma that estate taxes be pay- 
able through life ear-marked 
for that purpose should be passed by Con- 
insurance 
would naturally be as protec- 
tion against forced liquidation of estates 
mounting es- 
for the insur- 
companies would be find suitable 
additional large sums 
intensify their pres- 


insurance 


gress a large amount of life 


applied for 
and businesses to meet the 
tate taxes. The problem 
ance 
investment for these 
which would merely 
ent investment search for an adequate in- 
terest return on these funds. 

This tax expert proposes that the Gov- 
ernment issue a special bond bearing 3% 
to the insur- 


made available 


for this special purpose. 


interest rate 


ance companies 


This would achieve several things at once. 


It would give the Government an enlarged 


market for new bonds; it would open up 


a new investment source at a satisfactory 


rate under existing investment conditions; 
and it would also do something to aid 


laintaining a 3% reserve basis. 


Such a plan would accordingly be an 
to ail parties concerned at the 
and 


time be a boon to all persons whose es- 


advantage 


expense of none would at the same 


tates would be threatened with impair 


ment or even disintegration through the 
necessity of forced liquidation to pay es- 


tate taxes. 


INSURED 


insurance 


INADEQUATELY 
Not 


otner 


enough property and 


coverages are carried to meet re- 


quirements in the opinion of E. B. 
Moran. 
National 


Addressing the 


manager of the 
Men. 
convention of 


central division 


Association of Credit 
annual 


I 


Indiana 


in Indi 


\ssociation of Insurance Agents 


anapolis he tells why. 


Mr. Moran points out that business 
was insured against fire only up to 60% 
he values of stock, equipment and 

er assets presented in the balance 
heets as a basis of credit, that only 
) of businesses cart adequate auto- 


bile liability protection, that not more 
in 15% carry general liability, that 
10¢ ave defalcation protection and less 
than one out of every four carry wind- 


storm insurance. As to business inter- 
ruption protection 39% of the wholesal- 
ers and manufacturers and 12% of the 
retailers carry this coverage. 

That well-organized, properly planned 
and adequately written insurance has a 
direct relationship to social and com- 
mercial welfare has long been preached 
in the insurance business. Emphasis on 
this point by a manager of the credit 
men brings this again squarely before 
the public. He concluded his talk by 
this recommendation: 

A cooperative effort of education 
among both business executives and the 
insurance representative on the relation 
of insurance to credit is today an eco- 
nomic necessity, which is being met in 
the Credit Men’s Association by a series 
of educational lectures to establish an 
understanding and appreciation of in- 
surance as an additional security in 
credit transactions and as a means of 
perpetuating the sources of distribution. 





BRITISH LIFE WAR RISKS 

There is a difference in treatment of 
life insurance war risks in Great Britain. 

About fifteen companies do not cover 
war risks for civilians or members of 
the armed forces on any terms. Seven 
life offices grant “with-profits” 
ance at normal premiums, and complete 
coverage against civilian war risks. Fif- 
teen life companies treat each case on 
its merits, but believe that offer of war 
at a flat rate, without in- 
vestigation circumstances of each 
individual case, cannot be justified. Same 
number of offices are charging 20s% for 
the cover, usually limited to five years 
maximum, or duration of the war. Six 
life offices charge 10% on same basis. 
A. small life offices restrict 
benefits for war risk to twice the pre- 


insur- 


risks cover 
into 


group of 


miums paid. 

Finally, there is an example of a life 
office which offers, in case of death from 
the payment of the sur- 


enemy action, 


render value of the contract only. 





Jack Lauer, Cincinnati life insurance 
broker, is chairman of the group enroll- 
ment division, Red Cross Roll Call, in 
that city. 

* * x 

Harry W. Stanley, Equitable of Iowa 
general agent at Wichita, is director of 
the newly formed glee club of the Wich- 
ita Consistory of Scottish Rite Masons. 

* * * 

Arthur P. Johnson, Detroit manager, 
Great-West Life, has been appointed 
commissioner of health for Grosse Pointe 


Park, Mich. 











Benjamin Rush, Jr., and Miss 
Tyler Lewis 


Benjamin Rush, Jr., vice-president, In- 
demnity Insurance Co. of North Amer- 
ica, has been selected as roll call chair- 
man for the American Red Cross mem- 
bership drive in Southeastern Pennsyl- 
vania. This drive will be conducted 
from November 11 to November 30. 
Photograph above shows Miss Tyler 
Lewis, staff assistant of the Red Cross, 
pinning a Red Cross button on Mr. 
Rush’s coat lapel. The Southeastern 
Pennsylvania chapter is said to have 
the largest membership enrollment of 
any chapter in the U. S. A 

L. Wallace, veteran producer for the 
Canada Life, is a candidate for gov- 
ernor of Oregon on a New Deal plat- 
form. 

* * * 

Alfred H. Hallam has resigned as ex- 
ecutive representative of the Edris Serv- 
ice Corp of New York after twelve years’ 
service and has joined the Corporate 
Employment Service, Inc., of New York. 
There he will organize and manage an 
insurance department, and will concen- 
trate on the personnel and employment 
problems of insurance companies and 
allied organizations. Mr. Hallam served 
Edris Service first as investigator, then 
as metropolitan manager, next as vice- 
president and in 1938 was made executive 
representative. 

x ok x 

Leighton G. McCarthy, Canadian Min- 
ister to Washington, and chairman of 
the board of the Canada Life, received 
an honorary degree of Doctor of Laws 
at the University of Western Ontario’s 
Fall convocation October 24 at London, 


Ontario. 
* * * 


Charles R. Page, president of Fire- 
man’s Fund, has resigned as director for 
Civilian Defense for Pacific Coast area. 
Jack Helms, manager of the improved 
risk department of Fireman’s Fund, was 
named acting director. 

x ok x 


D. Murphy, vice-president and 
of the Equitable Life Assurance 
and past president, Actuarial So- 
America, has been appointed 
advisory committee on 
public recreation in Montclair, N. J. 
This committee was appointed at the 
request of Raymond D. Shepard, direc- 
tor of parks and public property, who 
is a vice-president and treasurer of 
Bankers National Life. Mr. Murphy is 
a former president of Montclair’s coun- 
cil of social agencies and served also 
as chairman of the town-wide committee 
on public education. 


Ray 
actuary 
Society 
ciety of 
chairman of an 


















Carl L 
usually ¢ 
in the C 
Truscott, 
Mr. Tr 
Air Cory 
a pilot 
squadron 
history. 
Jiemiller 
“He w: 
of the ba 
man as { 
scott far 


HAY 
S. J. Hay, president of Great Nation 


S. §. 


has been appointed to the 
National Panel of Arbitrators of the 
American Arbitration Association, 4 
graduate of Southern Methodist Univer where th 
sity he is president of Texas Associeg “@ et 
tion of Life Insurance Executives, If”! J. ae 
addition to being president of the Grea one of t 
life of C 
National he is a director and vice-pres: 


“Barry 
dent of Washington Life of Washing wid in 


Life, Dallas, 


ton, D:C. aor his gradt 
went to \ 

Elwood T. Starbuck, brokerage depat ahish: es 
ment manager, Bankers Life in Sub y.4 been 


Francisco, and a former player on team 

coached by Alonzo A. Stagg, and nov 

a football official, addressed the Dai 
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Edward M. Ball, Alexander F. Gill 
agency, Newark, has been named t 
employment committeeman for Dri 
Board No. 1 by Governor Edison. Mf 
all has been with the Gillis agency 10’ 
ten years. 





GEORGE SCHOEFFEL 
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George Schoeffel, ; 
agencies for Oregon Mutual i 
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Festival Association. This festival i turned to 
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Barry Truscott 


Carl L. Biemiller is author of an un- 
gsually good human interest career story 
in the Camden Courier-Post about Barry 
Truscott, vice-president of Camden Fire. 

Mr. Truscott was a member of the Royal 
Air Corps in the first World War. As 
a pilot in the escorting and supporting 
guadron he saw the first tank attack in 
history. In talking of Barry Truscott, 
Biemiller writes : 

“He was born on what is now the site 
of the ballroom of the Hotel Walt Whit- 
man as the graystone home of the Tru- 
scott family stood at 627 Cooper Strect, 
where the present hotel is located, He 
was one of four sons and two daughters 
of J. Lynn Truscott, whose career formed 
one of the major forces in the business 
life of Camden Fire. 

“Barry went to Cooper School and 
moved from there into Penn Charter. Upon 
his graduation from latter institution he 
went to work for Camden Fire full time, 
which was not a noveltv for him as he 
had been working down there at odd mo- 
ments for $1 a week when he was 10. 
He spent his Summers around the office 
‘trying to be useful.’ 

“Truscott was thinking about entering 
the University of Pennsylvania when war 
flamed in Europe. And like a lot of slim, 
nervy kids he banged off to Canada to 
enlist for service overseas. He joined a 
Canadian infantry regiment on his twenty- 
first birthday.” j 
Barry worked his way to a sergeantcy; 
had a chance to attend officer’s training 
school, and emerged with a certificate o1 
commission with no command, an_ officer 
with no men at that time. Meanwhile 
the English had sent an official to Canada 
seeking recruits for the Royal Air Corps. 
Truscott jumped at the opportunity and 
was shipped to England. 

“L was trained at Oxford,” he told Bie- 
miller, “then oidered to France.” 

Back of Cambrai, Ypres, Doulon, Arras, 
along the entire front roared his squadron 
‘or more than a year of action for Tru- 
scott. His luck ran out one day when 
a burst of anti-aircraft fire caught the 
lail assembly of his SES and he spread 
the remnants of his ship into the ground. 

Got kind of smashed up,” he says, “but 
ripened wounded. I was laid up some 

ee months, but I got a month’s leave 
hack home here out of it.” 

He went back to England with a troop- 
a ais 
a vel amy ren - ges then form- 
the flu) i orce. Te got it (and 
ro Sep Armistice Day, Recovering 

1 the flu he went back to Oxford with 

the Canadians. 
i poner ying el he_ reminisces. 
ere arte ew all over England hav- 
canght ‘up 7 ~——_— the brass hats 
< the 2 “i s ufted us to ‘Holland 
gh Feta _our time ferrying German 
sah st uction points.” Later he re- 
hed to England, where he worked 
repatriation jobs, | “Explaj Age tage = Aang 
Hane , solr “xplaining to Cana- 
* daha . ‘ ~~ etc, why they couldn't 
ier” ght away even if the war was 


Truscott’s ww: : 
‘scott's war record is a good one. 


“hy officially credited with four enemy 

















aircraft, admits to cight he knows about, 
and probably had more. The observation 
and credit system wasn’t as good as it is 
today over Europe. 

He came back to Camden Fire and was 
sent to Chicago in 1919. He organized 
the Mid-Western territory and dug out 
new agents for the next three years. The 
company brought him back to Camden 
where he has since been assistant secretary, 
secretary and vice-president. 

Married, he lives in Merchantville; has 
two children, a boy and a girl. 

* * 


R. Rowland Dearden’s Hobby in 
Theatre Book Field 


R. Rowland Dearden, president, United 
States Review, insurance paper, Philadel- 
phia, has as a hobby the specialization in 
the book dealer field of works on the 
theatre and allied arts, and he has just is- 
sued a new catalog in this field. The thea- 
tre has been a hobby of his for about 
twenty-five years. During that time he has 
been active in amateur theatricals, includ 
ing a number of entertainments aboard 
the U.S.S. Kansas and U.S.S. Pennsyl- 
vania while he was in the Navy service 
during the last war. 

Mr. Dearden went to dramatic school 
for several years and then had three years’ 
experience on the professional stage under 
the Belasco management. He appeared in 
shows with Lionel Atwill, Sidney Toler, 
Ina Claire, Lenore Ulric, Joe Brown, 
Frederic March and Thomas Mitchell, 
among others. His grandfather’s death 
put an end to his dramatic career and he 
returned to the United States Review, 
with which publication he has been ever 
since. 

Because of his interest in the theatre 
he built up quite a library on all phases 
of the subject. Many friends, and some- 
times strangers, would borrow his books 
to read, and he decided about a year ago 
to use his collection as a nucleus to start 
a little business in the book dealer field, 
and already some of the outstanding col- 
leges and authorities on the theatre are 
among his clients. 

Mr. Dearden directe1 the original “The 
Trial of John Q. Agent,” put on by the 
Philadelphia Association of Life Under- 
writers, written by Clifford H. Orr. and 


also its sequel, “John Q. Agent, Esq.” 
Both plavs were staged by the original 
casts at the last two national conventions 


of the National Association of Life Un- 
derwriters. He has also directed and 
staged life insurance sales demonstrations 
for life insurance companies, 

Mr. Dearden’s father specialized in col- 
lecting old Bibles. He was the author of 
“The Guiding Light on the Great High- 
way” and “The Bible of the Revolution,” 
both of which were well received and are 
now considered collectors’ items. 

* * * 

Growing Importance of Washington 
as Financial and Business 
News Center 
At one of the sessions of the Chicago 
convention of the Managing Editors As- 
sociation of papers taking Associated Press 
service there was a discussion which will 


interest insurance people. It was based 
on the fact that daily papers must make 
some change in their methods of handling 
financial and business news because so 
much of the news in the financial and 
business world is originating in Washing- 
ton, Roy Roberts, famous managing edi- 
tor of the Kansas City Star, took the po- 
sition that the financial desk of the Wash- 
ington bureau of the Associated Press 
should be enlarged. The Kansas City 
Star’s own Washington bureau was used 
as a basis for comparison. 

Editor and Publisher quotes Mr. Rob- 
erts as saying that financial and business 
news must change from the Wall Street 
perspective, asserting: “The stock market 
news out of New York hasn’t amounted 
to a damn for the last year. AP must 
send its best interpreters to Washington.” 

Elaborating on the reasonableness of his 
suggestion, Mr. Roberts pointed out that 
he was casting about trying to buy a 
service which would bring him the actual 
business news as it is being created in 
Washington. 

“The whole business and financial parade 
has left New York,” he said; “it’s down 
in Washington, and I even feel that the 
time may come when newspapers will com- 
mence conserving on space and cut the 
stock market tables. We will soon be feel- 
ing the pinch of production problems, and 
Im afraid that financial tables will feel 
the axe.” 

kx * 


Los Angeles 


The tremendous industrial growth of Los 
Angeles has made the city a focus for con- 
siderable magazine comment. News Week 
calls the city the largest single municipal- 
ity in the world, covering 421 square miles, 
a metropolis which has been called “nine- 
teen suburbs.” This month these nineteen 
suburbs, with a combined population of 
1,504,000, celebrated the city’s 100th birth- 
day with a colorful pageant. News Week 
said: 

“Los Angeles was founded September 
4, 1781, when the new Spanish Governor 
of California, Don Felipe de Neve, settled 
with forty-four followers near the San 
Gabriel Mission. By 179) El Pueblo de 
Nuestra Senora la Reina de Los Ange!es 
de Porciuncula had foreshortened its name 
and boosted its nopulation to 139. Isolated 
from the rest of the world, the community 
passed from Spanish to Mexican to Re- 
public of California to United States rule 
simply by changing flags. 

“Sunshine, real estate booms, oranges, 
oil, dreams of gold and cheap railway fares 
swelled the population to 50,000 in the ’80s. 
In 1908 a one-reel motion picture, ‘The 
Count of Monte Cristo,’ was completed, 
launching what was to become the city’s 
chief industry. Soon cheap water power, 
oil and natural gas, excellent transporta- 
tion facilities, an artificial harbor built by 


Federal loan and the world’s most pub- 
licized climate had transformed the ’dobe 
pueblo of the eighteenth century into the 
nation’s fifth city and fourth port, a key 
center of the aviation, automobile, oil, rub- 
ber, clothing, furniture, radio, fishing and 
motion picture industries.” 

es. 4 

Smoky Joe Martin Dead 

A great figure in the New York Fire 
Department died this week when “Smoky 
Joe” Martin passed away at the age of 
78. He had served forty-six years with 
the Department and retired eleven years 
ago. His life was endangered many 
times; he was often in the _ hospital. 
When he was a boy he lived in a house 
directly in back of an engine company 
and began to follow fire engines long 
before he was officially with the Fire 
Department. He got his sobriquet in a 
cellar fire on the lower West Side of 
New York when he stuck to his post 
in a smoke-filled cellar. He was finally 
pulled out by Fire Chief Edward F. 
Croker, who then said to reporters: 
“Gentlemen, this is Smoky Joe Martin 
and he certainly does love it.” 

The veteran fire fighter always kept 
two objects in his office to remind him 
of his narrowest escapes. One was a 
piece of brass, which at one time was 
the handle of a fire lamp, and the other 
was a piece of shrapnel which screamed 
over his head while he was directing the 
marine fire fighters at the Black Tom 
explosion in Jersey City in 1916. 

When he entered the Fire Department 
the pay of a fireman was $66 a month 
and time off was restricted to three days 
a month. His name was twice written 
on the roll of merit in the Fire Depart- 
ment, once for his work in the Bowery 
paper-box factory fire of 1903, when he 
aided in the rescue of thirteen persons, 
and later when part of a building fell 
on him when he was fighting a fire at 
Thirtieth Street and Fifth Avenue. 

« Pa x 


Stevens Fire Consultant 

Jay W. Stevens, former state fire 
marshal of California and at present 
Pacific Coast chief of the fire preven- 
tion bureau of the National Board of 
Fire Underwriters, has been appointed 
special fire consultant in the office of 
Civilian Defense for the Ninth Civilian 
Defense Area. 

Chief Stevens’ many years of experi- 
ence and his association with fire de- 
partment officials and personnel make 
him particularly well qualified for this 
specialized work. Chief Stevens is a past 
president of the Pacific Coast Associa- 
tion of Fire Chiefs and is now serving 
as executive secretary of the Interna- 
tional Association of Fire Chiefs. 
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Sup’t Pink Supports 
Broadening Coverages 


ADDRESSES INDIANA AGENTS 





Sees Little Reason Why Strict Line 
Between Fire and Casualty Com- 
panies Should Be Maintained 


Expressing his views on a number of 
general insurance problems of the day, In- 
surance Superintendent Louis H. Pink of 
New 


diana 


York told the convention of the In- 

Association of Insurance Agents at 
Indianapolis on Tuesday that there seems 
little reason why the line drawn in 
New York and some other states between 
fire and casualty insurance should be so 
strictly maintained. Wherever discretion 
is permitted the Department has tried to 
interpret the law liberally, he said. With 
reference to life insurance he holds there 
is no question but that should be kept en- 
tirely separate in a compartment by itself. 

While Mr. Pink made no direct refer- 
ence to the personal property floater, writ- 
ten heretofore in most states outside the 
East, and now just legalized in Rhode Isl- 
and, some of his listeners believe he may 
have had this form in mind when he said: 

Multiple Lines in Britain 

“In Great Britain they had multiple cov- 
erages from the earliest days and in our 
neighbor to the north, which is so similar 
in most insurance practices to the United 
States, companies can write both fire and 
casualty. In Britain and Canada it is done 
without apparent danger and has not proved 
to be aganist the public interest. No one 
suggests any radical change or breakdown 
in the dividing lines which have grown up 
in this country but there should be a care- 
ful and intelligent broadening of cover- 
ages so that the public can get wider pro- 
tection in a single piece of paper backed 
by a single company, There is less danger 
today in depending upon one company be- 
cause of the extensive growth of pooling 
of larger risks and also of reinsurance, 
which distributes losses over wide areas 
and over many treasuries. 

“Law and established practice dictate 
that most policy forms be the same. Co- 
operative rating organizations, bureaus and 
boards have standardized prices to a con- 
siderable extent. In most cases the only 
difference between what you get from one 
company or another is the quality of finan- 
cial responsibility and service. In many 
fields there are more companies than are 
necessary. 

“Because of the rigidity of the lines, 
fire companies organize or purchase cas- 
ualty afhliates and vice versa. Two or 
three companies with unified ownership and 
control under the same roof do the busi- 
ness which one could do. In most branches 
of the industry competition is severe. 
There is a constant fight to keep what you 
have from the other fellow and get what 
the other fellow has. Effort might better 
be spent in seeking new fields and in 
broadening and perfecting service to the 
public.” 

Better Producers Demanded 

Speaking of producers’ problems Super- 
intendent Pink said that “development of 
the producer into a capable professional 
man is demanded by the spirit of the times 
and will go far to protect and extend the 
business of agents and brokers in the years 
to come. 

“A person should have the right to buy 
his protection directly from an insurance 
company if he so desires. He should have 
the right to purchase from a chain store 
and get his goods by pushing around a 
baby carriage, taking them off the shelf 
and paying for them as he goes out, But 
those who desire personal service and are 
willing to pay for it should not be denied 
that right.” 





Locke Now President of 
Church Properties Fire 


J. P. Morgan, chairman of the board 


of the Church Properties Fire, an- 
nounces. the Bradford B. 
Locke as president of that organization, 


election of 


an office which has been vacant since 
the resignation earlier this year of Wil- 
Morgan who had served 
as president the last 
Mr. Locke is executive vice-president of 
the Church Pension Fund and also of 
the Church Life Insurance Corporation. 
These affiliated organizations are all 
administered for the benefit of the 
Protestant Episcopal Church. 

The Church Properties Fire is a 
wholly-owned subsidiary of the Church 
Pension Fund. Established in 1929 for 
the sole purpose of insuring Episcopal 
Church property against the risks of 
fire and windstorm it now has approxi- 
mately $97,000,000 of insurance in force 
covering over 3,300 churches, as well as 
other ecclesiastical institutions such as 
schools and hospitals closely affiliated 
with the church. Its insurance is writ- 
ten at reduced rates. 


liam Fellowes 


for eleven years. 





ALBERT E. RANDALL DIES 

Albert E. Randall, 64, head of Randall, 
McCarthy, Inc., affiliated with Boit, Dal- 
ton & Church, Boston, died suddenly in 
his office October 28. He went into the 
insurance business thirty-two years ago. 
He is survived by a daughter, Miss Win- 
ifred Randall, two brothers and four 
sisters. 


President of Aetna Elected 
Director of N. Y. Bank 





W. ROSS McCAIN 


W. Ross McCain, president and a di- 
rector of the Aetna Fire of Hartford, 
has been elected a director of the Chem- 
ical Bank and Trust Company of New 
York. He is also president and direc- 
tor of the World Fire & Marine, Pied- 
mont Fire and Century Indemnity, af- 
filiates of the Aetna; director of the 
Connecticut Mutual Life, and trustee 
of the Mechanics Savings Bank of Hart- 
ford. 





HOPPS FLIES TO LONDON 
Stewart B. Hopps, director and mem- 
ber of the advisory committee, Rhode 
Island Fire Insurance Co., Providence, 
left yesterday by Pan-American clipper 
on a business trip to London. 
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a 
AGENTS PRAISE FALLS’ STAND 
New York Suburban Agents Applauj 
American for Terminating Employe, 
Agency Licenses 
William J. Behrendt, secretary-trea, 
urer, Suburban New York Associatigy ,; 
Local Agents, has addressed the folloy. 
ing letter to Vice-President Laurence 
I. Falls of the American Insurance Ch 
Newark: 
“At our meeting held on Thursda 
October 23, 1941, it was unanimously a 
proved that I write commending yo, 
action in stopping solicitation of insur. 
ance by your company’s employes, 
“We feel certain that your stand i; 
taking this action in favor of oc 
agents should be and no doubt will }, 
the result of many more insurance ¢op). 
panies taking the same action.” 
At the meeting of the New Jersey Ay. 
sociation of Insurance Agents at Ashby 
Park September 26 H. Donald Holme 
past president and chairman of the cop. 
tact committee of the New Jersey asso. 
ciation, made public Mr. Fails’ lett; 
stating that in deference to the wishe 
of the agents, every employe of the con. 
pany holding a brokerage or agency |. 
cense had arranged to terminate fi 
license. 





Mich. Rate Hearing Opens; 
Recessed Until Nov. 12 


Preliminary testimony, of a highly 
contradictory nature, opening a fire ra 
hearing at Lansing, Mich., on Monday, 
before the state rating commission, 
tended to array Detroit against other 
Michigan cities in the disputed issue of 
where the heaviest dwelling rate bur 
den is borne. Counsel for Detroit, who 
city officials first launched agitation for 
a dwelling rate reduction in the metropo- 
lis, contended that the fire companies 
have been making an inordinate profi 
on their Detroit dwelling business whil 
they have been taking a loss out in the 
state. Statistics gathered by the Ir 
surance Deparment from the companies 
but not yet formally presented at the 
hearing are understood to show exactly 
a reverse picture with the Detroit los 
ratio higher than that outstate. 

After several witnesses had providel 
an outline of the opposing positions as 
sumed by Detroit’s representatives ani 
spokesmen for the companies who at 
seeking to justify present rates, the 
hearing was recessed until November 
12 at which time it is anticipated that 
a Department-prepared digest of speci 
experience reports provided by the com: 
panies will be offered for the comms 
sion’s consideration. The commission ii 
headed by Commissioner Eugene P 
Berry, who conducted most of the ques 
tioning of witnesses; Commissioner 
Maurice Eveland of the banking depart: 
ment, and Herbert J. Rushton, attorney 
general, who was represented by an a 
sistant, James H. Shepherd. 





Fine Turnout For Meeting 
Of N. Y. Pond, Blue Goos 


More than sixty members and guest’ 
attended the dinner meeting of the Nev 
York City Pond of Blue Goose, held # 
the Oowntown Club in Newark, N. |}; 
on October 23. Most Loyal Gander E 
C. Niver presided and the feature spea* 
er was Joseph F. Hanlev, former Ass 
tant District Attorney of Brooklyn, who 
is now an insurance lawyer in New 
York. —, 

P. M. Winchester, Grand Guardian 0 
the Nest, presented Past Most Lové 
Gander Herbert W. Puschel with hi 
P. M. L. G. button and S. R. Howatt 
reported on the Grand Nest conventiot 
at Asheville, N. C., in August. He we 
introduced by Past Most Loyal Gander 
Edward W. Dart. Plans for the 1” 
Grand Nest meeting, to be held in New 
York City, were discussed. 





CLARENCE HETRICK DIES 


Clarence E. F. Hetrick, former lod! 
agent and former mayor of Asbury 
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Sumner Ba 


Sumner Ballard, president of Inter- 
sational Insurance Co. and U. S. man- 
acer of Skandinavia Insurance Co. of 
Conenhagen, died last Friday morning 
1 Harkness Pavilion of Columbia-Pres- 
tyterian Medical Center where he had 
toe some days as result of a pneu- 
eonia attack. Although 76 years he died 
iy harness as he had been on the job 
every day at his offices, 80 John Street, 
and was in as customary good spirits 
ns he had been, and those were high 
s ints indeed because there was not an 
insurance man anywhere in the world 
vho had a greater zest for life, or ob- 
served his fellow man with keener sense 
of humor, or with deeper understanding 
‘ their strength and frailties, or who 
hd a greater penetrating grasp of 
what made the wheels go around. He 
was glad he lived in the span that was 
his lifetime and his cheerful and witty 
companionship made others happy, too. 
Distinction in Several Fields 
Sumner Ballard’s career was ia sev- 
eral fields. He was one of the world’s 
cvreatest reinsurance men and in his time 
was U. S. manager of a number of re- 
insurance companies. He also had been 
amaster figure in the world of consoli- 
dating or merging insurance companies 
through helping one of them in purchas- 
ing another. At one time he was an in- 
surance journalist so powerful that he 
was able to dictate that he must have 
stories exclusively or he would not print 
them at all. That was when he was 
running the insurance page of the New 


York Journal of Commerce. He was a 
builder of good will. As a social figure 
and entertainer he gave the greatest 


parties in the fire -insurance world. He 
exercised powerful influence as a con- 
sultant, his advice being sought by many. 
In all of these activities he was good- 
natured, direct, got things done. He 
could accomplish a mission over the 
telephone in record-breaking time. For 
a long period he was instrumental in 
landing many persons in jobs, not only 
m insurance, but also in journalism, and 
sometimes dictated who should be the 
chief executive of a company which had 
reinsured another company, and where 
ie was the medium in the reinsurance. 
His influence also extended to Europe. 
He personally knew many of the leading 
surance figures in the top executive 
world of insurance. This acquaintance 
included the general managers of British 
companies and also the most important 
hgures in Scandinavian, German’ and 
other companies. At one time he was 
. 5. manager of a company in India. 
When these executives came to the 
United States they often visited Sumner 
Ballard. At one period of his life his 
cable bills were unusually large. 
Father, Former Insurance Executive, 
as a Newspaper Man 


Sumner Ballard’s father was Frank 
V, Ballard, one of the organizers of the 
National Board of Fire Underwriters, 
= Was once secretary of the old 
er Insurance Co.; and his uncle 
Pens Was an insurance man. Frank W. 
ibe had done considerable writing 
“* Various insurance papers before he 
went to the daily papers. In fact, he 
pi ga the best writers on insurance 
ri ot his time. | His personality was 
‘cen and aggressive. He got out a 
eS edal page for the time and started 
of a the fire record and the lists 
: Panies on losses which became 
such an integral part of the Journal of 
ommerce, ‘ 

omer sallard Was one of three 
_ '€Ts, one of whom, the late William 


By Clarence Axman 


M. Ballard, was secretary of the Com- 
mercial Union and allied companies; and 
another was the late Edward L. Bal- 
lard, who was chairman of the board 
of the Merchants Fire of New York, 
the only company in which John D. 
Rockefeller, Jr., is a director. Each of 
the Ballard brothers had spent their 
entire business life in insurance. 

Ballard started in insurance jn a cler- 
ical capacity for the Continental. He 
first met Henry Evans, later head of 
America Fore, when the two were hold- 
ing minor positions in the Continental 
Insurance Co. They became intimate 
and life-long friends, and Mr. Ballard 
later became a large stockholder in the 
Continental Insurance Co. 


Continental Associates Became 


Well-Known 


Among other “junior clerks” in the 
Continental office working alongside of 
Ballard were J. S. Frelinghuysen, for 
some years an insurance company presi- 
dent and who became a United States 
Senator and a leader of the Republican 
Party; the late James A. Swinnerton, 
who was to become president of the 
American Eagle; and William P. Young, 
who was head of the old National Auto- 
mobile Insurance Conference and Assist- 
ant U. S. manager of the North British 
& Mercantile. 

This quartette sat on stools at desks in 
the Continental. They were an interest- 
ing crew and work with them was fun. 
Ballard was the leading spirit, a great 
kidder and practical joker, and there 
weren't many dull moments. 

From the Continental 
went over to the Home. The late E. G. 
Snow, veteran head of the company, 
told the writer that people at the Home 
talked of Ballard’s personality while with 
the company for years after he left. 


Mr. Ballard 


3allard, he confided, was one of the 
livest, brightest and most aggressive 
young men who ever worked for the 
Home. 


Eventually, Sumner Ballard became an 
officer of a fire insurance company and 
when his father died he was asked to 
take over the Journal of Commerce page. 
There was lure for him in the call of 
journalism and he accepted the offer. 
He had not been on the street very long 
before his personality was very strongly 
impressed upon the underwriters. He 
made sure that this impression should 
become deeper. 


Remarkable Reporter 


At the start he met antagonism. Fire 
insurance men in those days did not 
welcome publicity. They wanted to keep 
their affairs to themselves and did not 
desire any publicity in daily papers. 
When Ballard first started calling upon 
them they were shocked by his manner 
and his audacity. He was young, cocky, 
flippant, sarcastic, exceedingly nosey. 
However, he quickly built up a number 
of friendships which were productive of 
tips and frequently when he went into 
an office he knew what the story was 
in advance. His job was to corroborate 
and print it. He wasn’t interested in 
what the other fellow thought about 
him, but more in what he thought of the 
other fellow. If he was sure of his 
facts he would print the story whether 
the other fellow liked it or not. He 
knew that ink is powerful and after a 
time many people on the street saw the 
wisdom of cooperating with him. If 
they didn’t they sometimes saw stories 
printed which made them regret that 
they had been cold or close-mouthed. 

He began to get scoop after scoop. 
At the start the city editors of the long- 





SUMNER BALLARD 


established rival daily papers saw the 
uselessness of fussing with their financial 
district reporters because Ballard was 
trimming them, and they simply threw 
up their hands in defeat. Ballard’s suc- 
cess made the Journal of Commerce cir- 
culation in the insurance business grow 
throughout the country. All the lead- 
ing territorial managers had to read it 
to keep posted and so did many special 
agents and important fire insurance 
agents. 

The newspaper scoop which attracted 
most attention was when he printed that 
Cecil F. Shallcross had resigned as man- 
ager of the Royal to become manager 
of the North British & Mercantile. He 
had gotten a cable tip from London, 
and news was a surprise over here to 
both companies. Of course, in all of his 
reinsurances of one company by another 
where he was the go-between he had 
beats. Always in such stories there was 
a modest line reading: “Sumner Ballard 
was the intermediary.” 


Reinsured 50 Companies in Whole 
or Part 


The importance of his insurance page 
editorially began to be reflected in the 
business office of the Journal of Com- 
merce and advertising columns grew in 
size and extent, also. Ballard got com- 
missions on the advertising. These com- 
missions began to run into high figures. 

His acquaintance with leaders of the 
business and his “behind the scenes” 
knowledge started him in the field of 
becoming intermediary in the reinsuring 
of insurance companies or parts of in- 
surance companies as a sideline. In 
1925 Mr. Ballard was asked by the writer 
to tell something of his transactions as 
an intermediary. He sent me a note 
reading: 

“Mr. Ballard has negotiated as inter- 
mediary reinsurance of more than fifty 
companies, the largest of which was the 
German Insurance Co. of Freeport, IIl., 
placed with the Hartford. Other im- 
portant deals included the reinsurance 
of the Lancashire in the Hartford; 
American of New York in the Hartforé; 
Trans - Atlantic in Commercial Union; 
Magdeburg in the Springfield; Green- 
wich in Commercial Union; Merchants 
of Newark in National of Hartford; 
Thuringia in Fireman’s Fund; Shawnee 
of Topeka in National of Hartford.” 

In all these reinsurances there was 
a fee, sometimes imposing and for one 


llard, Great Figure in Insurance, Dies 


reinsurance of a company Ballard’s com- 
miss‘on was in six figures. 

When a publisher of Cuban news- 
papers named Govin bought the Journal 
of Commerce before the Ridder regime 
Ballard gave the Cuban capitalist a 
luncheon at Bankers Club attended by 
prominent fire insurance executives. At 
that luncheon Govin said: “I desire to 
recommend to the consideration of the 
young men of America as the outstand- 
ing example of American thrift the 
career of Mr. Sumner Ballard who upon 
a salary of $30 a week amassed a fortune 
of $20,000,000.” 

That $20,000,000 was an exaggeration, 
although Ballard was a millionaire, but 
the $30 a week salary from J. of C. 
was not. Govin had said nothing about 
the commissions Ballard earned as re- 
insurance intermediary or from adver- 
tising he obtained for the J. of C. 

As a reporter on J. of C. Mr. Ballard 
finally reached the status where he called 
upon only a few of the top executives 
and they were exclusively fire insurance 
men. His “leg man” was Hermann 
Leonard, his closest newspaper associate 
for years. When the casualty business 
started to grow by leaps and bounds 
Leonard had his hands full. A _ fine 
job, however, was done in covering cas- 
ualty news as well as the fire. 
Becomes U. S. Manager of Companies 

One day Ballard became U. S. manager 
of a foreign reinsurance company. This 
did not interfere with his newspaper 
work. Others were added to his chain 
and as a reinsurance man he was a great 
success. He eventually left journalism to 
devote his entire time to his companies. 
In 1925 he was president of the Inter- 
national; and U. S. manager of the 
Skandinavia, Copenhagen; New India of 
Bombay; and Fire Insurance Co., Ltd., 
of Osaka. At various times he repre- 
sented some other companies as U. S. 
manager. He handled them all easily 
as he was not an executive who let his 
responsibilities depress him. 

The International had been owned 
by the Hamburg Assurance Co. and had 
been taken over by the Alien Property 
Custodian. Crum & Forster made a suc- 
cessful bid for it and Ballard was elected 


president. _ 
One of Ballard’s closest friends was 
J. Lester Parsons, head of Crum & 


Forster companies. Once while they were 
on Mr. Parson’s boat in Biscayne Bay, 
Miami, Fla., a body of water in which 
people do not bathe because of barra- 
cuda, a man-eating fish, Ballard fell 
overboard and Parsons dived in and 
rescued him. Ballard was tremendously 
appreciative of this brave act, and often 
spoke of it with gratitude in later years. 
Great Entertainer 

Ballard lived in a large house at 10 
East Seventy-Ninth Street and people 
are still talking about the marvelous 
parties which he held there during time 
the National Board of Fire Underwriters 
was holding its annual meetings in this 
city. His hospitality was extraordinary. 
People fought to get into the parties 
as the list of guests was practically a 
Who’s Who of fire insurance, while 
many bankers, business chiefs and public 
men also attended. There were always 
more acceptances than seats and the 
guests at dinner were crowded into three 
rooms. The leading public men sat at 
Ballard’s table. A scorner of speeches 
he always introduced the speakers with 
a handful of words, saying: “We will 
now hear from Governor Smith,” or “We 
will now hear from Jimmie Walker.” 
Following the dinner the guests went to 

(Continued on Page 25) 
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Insurance Institute of America 


Elects E. C. Stone as President 


Blackall Featured Speaker at Annual Meeting in New York; 
Koop and Cullen Are New Vice-Presidents; Hardy 
Continues Secretary; John C. Alexander Wins 
Edward Rochie Hardy Prize 


Insurance Commissioner John C. 
Blackall of Connecticut was the featured 
speaker at the annual meeting of the In- 
surance Institute of America held at the 


Hotel Pennsylvania, New York City, 
October 28. : 
E. C. Stone, United States general 


manager and attorney, Employers’ Lia- 
bility Group, was elected president suc- 
ceeding John S. Thompson, vice-presi- 
dent, Mutual Benefit Life. 

William H. Koop, president, Great 
American Insurance Co. and Vincent 


Cullen, president, National Surety Corp., 





EDWARD C. STONE 


were elected vice-presidents and E. R. 


Hardy continued as secretary. 
Board of Governors 
Governors for a term ending in 1944 


are J. A. Bogardus, vice-president, At- 
lantic Mutual Insurance Co.; aN 
Elwell, United States manager, Royal 


Exchange Assurance; P. M. Fell, subur- 
ban division, Middle Department Rating 
Association, Philadelphia; E. A. Henne, 
vice-president, Continental Insurance 
Co., Chicago; John J. King, president, 
Hooper Holmes Bureau; Prentiss B. 
Reed, New York adjuster and Mr. 
Thompson. : 

The Edward Rochie Hardy prize, 
awarded each year for general excellence 
in scholarship, personality and ability, 
went to John C. Alexander, Travelers 
Fire Insurance Co., at its Newark office. 

The other prize winners were the fol- 
lowing: 

General principles: Gladyss L. Dessery, 
Pacific Employers Insurance Co., 
Angeles; Milton A. Hays, Farm Bureau 
Mutual Automobile Insurance Co., Co- 
lumbus, Ohio, and Helen M. Tierney, 
Roy J. Hyndman, Ltd., Vancouver, B. C. 

Casualty prize, Charles R. Jones, Jr., 
Indemnity Insurance Co. of North Amer- 
ica, Philadelphia; fire, Leon G. Mc- 
Knight, General Insurance Co. of Amer- 
ica, Seattle; life, Albert Weller, Metro- 
politan Life, New York; inland marine, 


Los 


William L. Chase, Continental Insur- 
ance Co., Chicago; ocean marine, Ray- 
mond J. Walsh, Chubb & Son., New 
York; surety, Vincent J. McCarthy, 


General Reinsurance Corp., New York. 
Blackall Gives Warning 

Mr. Blackall took as his theme, “There 

is no Final Formula for Insurance.” He 


touched all phases of the business, be- 
ginning with life insurance, and cau- 
tioned New York State to be careful 
about permitting life insurance compa- 
nies to invest in common stocks. He 
told how, since he has been insurance 
commissioner of Connecticut, that state 
has liberalized its laws in regard to life 
insurance company investments, in the 
matter of allowing the companies to 
make loans up to 66 2/3% on housing 
projects that are guaranteed by the Gov- 
ernment, to invest in bonds not out- 
standing for five years as the former 
law provided, to invest in preferred 
stocks, and in bonds of mining compa- 
nies. However, when it comes to any 
proposal to permit them to buy com- 
mon stocks, he again warned New York 
to be cautious. 

For fire insurance, he counseled elim- 
ination of disputes between stock and 
mutual carriers, and a careful eye on 
the loss ratio which is sure to go up, 
particularly in automobile collision. He 
said that as time goes on, insureds will 
want more and broader coverage, citing 
as a trend the fact that Rhode Island, 
the first of the Eastern states, now has 
approved use of the personal property 
floater. 

Praises Casualty Companies 

He said the casualty companies are 
more en rapporte with the public’s needs 
than are the other classes. He cited the 
growth of the automobile policy which 
he said was originally intended as pro- 
tection for the assured, and then grew 
into a legal liability contract for the 
protection of the injured. Now, he said, 
with the medical and hospital rider, and 
the broadening of the policy so as to 
protect an injured person from injury 
caused by one other than the assured 
who drives the car with his permission, 
the legal liability phase of the policy 
no longer applies, but the moral obliga- 
tion of the car owner governs. He pre- 
dicted that legal liability will disappear 
from the policy. 

On the matter of accident and health 
insurance, the commissioner was force- 
ful. He said that insurance supervising 
officials are too busy to bother with the 
countless small A. & H. claims that are 
brought to them. He said that some of 
the companies writing this line have 
built up a resistance to claims with the 
consequence that the insurance depart- 
ments are constantly beseiged by policy- 
holders who are unable to collect on 





R. HARDY 


EDWARD 


their claims. He said that for his part, 
he will no longer tolerate the situation 
in Connecticut. 


Target Risk 


In conclusion, he asked the insurance 
business so to fortify itself that it will 
not be “a target risk for Federal en- 
croachment.” 

Following the luncheon and Mr. Black- 
all’s speech, the business session was 
held, when reports from  constitutent 
members from different sections of the 
country were heard, and Mr. Hardy and 
committee chairmen presented their re- 
ports. 

Hardy Makes Report 

Mr. Hardy reported five outstanding 
features of the institute’s work. First 
was inauguration of a course in the 
general principles of insurance, from 
which the new student may obtain a 
basic knowledge of the _ different 
branches of insurance. “With only an 
exception or two,” he said, “this plan 
has met with a great deal of favor, and 
probably when next year’s conference 
is held it will be reported that it is 
well established and welcomed by all. 
After this basic course, the students 
may then divide and take up the study 
of the individual branch in which they 
are employed or interested.” 

The second feature was the decision 
of the educational committee to hold 
the institute examinations twice a year, 
in January and May. Under this plan, 
inaugurated this Fall, a society can have 
two classes a week and thus complete 
the course in fifteen instead of thirty 
weeks. Mr. Hardy said advance notices 
of the societies which will avail them- 
selves of the January examinations has 
been gratifying, and that they are well 
distributed over the country. 

“There is another advantage in this 
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plan,” he said, “that a student who takes 
the general principles course in the Fal 
semester will be enabled in the Sprin 
semester to start at onee on the first 
part of the special course which he 
wishes to take. Next year we shal 
know more about the success of this 
plan, but it starts well.” 

On the third item, Mr. Hardy saig: 


Disturbed Conditions 


“The institute has been affected hy 
the present disturbed conditions which 
are world-wide, in that not so many 
students have registered for the exam. 
inations or studied in the different 
societies. Perhaps, however, there yil 
be a settling down to study work noy 
that the untoward conditions are begin- 
ning if not to be settled, at least to he 
stabilized. The length of term which 
a draftee must serve probably will have 
the effect of leading many in the service 
to take up study courses. Information 
direct from England is to the effect that 
the Government has encouraged those 
in service to continue their studies in the 
business in which they were engaged 
or in which they hope to engage after 
the war is over, and it will interest you 
to know that several thousands. are 
doing this. At the institute some attempt 
has been made to interest those who 
have gone into service, but the number 


(Continued on Page 34) 


NATIONAL UNION CHANGES 


J. C. Blair and A. C. McCabe to Retire 
As State Agents; T. J. Beagan 
Named to Succeed Former 
The National Union Fire announces 
that J. C. Blair, state agent in westem 
Pennsylvania and West Virginia, is te 
tiring on January 1 and that Allen C. 
McCabe, state agent for northern Ohio, 
has been placed on the reserve force at 
his own request because of ill health 
and the necessity of seeking a more 
favorable climate. The company also 
announces the appointment of Thomas ] 
Beagan as state agent, with headquarters 
at the home office in Pittsburgh. He 
will be associated the balance of this 
year with State Agent Blair. 
For many years Mr. Blair has been 
dean of fieldmen in western Pennsyl- 
vania and West Virginia. He started as 
a clerk in a local agency and later ac 
quired a full knowledge of schedule 
work with the Board of Fire Underwnt- 
ers of Allegheny County. Subsequently 
he served as state agent of the Fidelity- 
Phenix and in 1931 joined the National 
Union. 
Mr. Beagan has been s>ecial agent 
for another company for some years 
western Pennsylvania, West Virgina 
and Ohio River towns. He is secretary 
of the Insurance Club of Pittsburgh and 
a member of the Smoke & Cinder, Wes! 
Virginia Pond of the Blue Goose and 
the Ohio Fire Underwriters Associaton 
Mr. McCabe gained his early expet 
ence in Arkansas as special agent 10! 
the Dallas general agency of Cochran. 
Thomas & Co. Later he served with 
the Western department of the Phoenx 
of London as fieldman in Indiana and 
after that was state agent in Ohio for 
the Sun. He joined the National Uniot 
at Cleveland in 1931. 


WATSON DIES AT BINGHAMTON 

Rufus G. Watson, 72, president, 
Nelson, Wadsworth & Alexander, tag 
hamton, N. Y. agency, died last we 
after an illness of several months. He 
was a former president of the Bing: 
hamton city council, a civic leader 














one of the city’s oldest insurance men 
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Pink, Ward Salute Buffalo Board 
On Its Centennial Celebration 


‘ransition of the Buffalo Association 
of Fire Underwriters from a_ pioneer 
rating organization to its present wide 
snhere in civic and organization leader- 
ship, was recognized in the tributes of 
Louis H. Pink, Superintendent of Insur- 
ance of New York, and William J. Ward, 
veneral manager, Fire Insurance Rating 
Organization, which were prepared for 
the 100th anniversary meeting of the 
association, October 29. 

August C. Glasser, president of the 
board, presided as toastmaster at the 
banquet for which over 600 advance res- 
ervations were made. He _ introduced 
Thomas J. Cullen, First Deputy Super- 
intendent of Insurance, who extended 
sreetings from the State Insurance De- 
partment for Superintendent Louis H. 
Pink. Mayor Thomas L. Holling of 
Buffalo extended the city’s greetings. R. 
W. Forshay, president of the National 
Association of Insurance Agents, and 
Thomas A. Sharp, president of the New 
York State Association of Local Agents, 
spoke briefly in behalf of their respec- 
tive groups. 

Mr. Pink, writing on the subject, A 
Hundred Years of Cooperative Service, 
said “one cannot disassociate the service 
of the Buffalo association of Fire Un- 
derwriters from the development of in- 
surance during the past hundred years.” 

Saying that the growth of fire insur- 
ance to its present place as an indis- 
pensable economic factor commonly re- 
garded as the foundation stone of credit 
and the silent partner of every form of 
business and industry has been largely 
dependent on its popular acceptance by 
public, Mr. Pink continued: 

Asset of Public Confidence 

“The men responsible for the forma- 
tion and maintenance of the Buffalo 
\ssociation of Fire Underwriters, with 
a clear conception of their opportuni- 
ties and responsibilities, contributed ma- 
terially through their wise administra- 
tion, to the public confidence that has 
been so marked an asset of the Buffalo 
Association of Fire Underwriters dur- 
ing all these years. 

“There was a great deal of pioneer- 
ing to be done in the early days of the 
association, and that was long before 
the time of effective state supervision, 
so the stabilization necessary to proper 
protection of public interest had to be 
accomplished through the establishment 
and maintenance of good ethics and high 
standards, of uniform operating quali- 
fication of those dealing in insurance. 
The Buffalo Association of Fire Under- 
writers exercised all of these functions 
in addition to such technical services as 
inspection and rate making. These func- 
tions were undertaken at a time when 
insurance in many respects was almost 
speculative; when there existed no com- 
prehensive system for the making of 
rates; when there was no pooling of 
experience and when the very presence 
of all the intangible factors in the busi- 
ness made it attractive to men of ques- 
tionable qualification.” 

Buffalo’s Contribution 
Mr. Pink called attention to Buffalo’s 











contribution to the National Association 
of Insurance Agents in its early days, 
when it furnished executive leadership 
through such men as C. H. Woodworth 
and E. C. Roth, both former presidents, 
and its participation in Buffalo civic af- 
fairs, and said in conclusion: 

“Since 1922, when the Buffalo Asso- 
ciation of Fire Underwriters relinquished 
its rating functions to the newly organ- 
ized New York Fire Insurance Rating 
Organization, the association has con- 
tinued to exercise supervision over the 
operations of its member agencies with- 
in its field so as to achieve the purposes 
so aptly expressed in its charter as: 

““The establishment and maintenance 
among its members of just and equitable 
principles in the business of insurance; 
the establishment and maintenance 
among its members of uniform. agency 
contracts; the establishment and main- 
tenance among its members of uniform- 
ity in all operating practices and the 
acquisition, preservation and dissemina- 


Buffalo Board President 


AUGUST C. GLASSER 


tion of information relative to the busi- 
ness of insurance.’ 

“Its successful discharge of these re- 
sponsibilities is an apt illustration of the 
value of voluntary self-regulation and 
inspires the hope that it will continue 
its effective functions for many more 
years to come.” 

Ward Gives Credit 

Mr. Ward gave Buffalo credit for 
originating many practices which pre- 
vail in the state-wide organization to- 
day. He, too, spoke of the 1922 amend- 
ment to the insurance law which made 
it illegal for the same group of com- 
nanies to operate more than one rating 
bureau making rates for the same class 
of business in this state, resulting in 
organization of the rating organization 
of which he is general manager. 

“It was required of the new rating 
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The Answer to the Problem 


The Motor Vehicle Financial Responsibility Act, effective Janu- 
ary |, 1942, is New York State's answer to the problem of the 
financially irresponsible automobile owner or operator. After that 
date, those failing to meet accident obligations, will forfeit their 
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WHITEHILL-FRENKEL LUNCHE0y 
Insurance Brokers to Be Guests , 
Luncheon of General Insurance 
Division of Jewish Charities 
Clarence K. Whitehill, Whitehill agen. 
cy, and George P. Frenkel of Frenke| 
& Co. New York, will be guests , 
honor at the annual luncheon of the 
general insurance division of the Ney 
York and Brooklyn Federations of Jew- 
ish Charities on Thursday, November 77 
Alvin L. Blume, chairman of the Gen. 
eral Insurance Division, and Murray $ 
Bierer, co-chairman, this week said: 
“The place of the private individyal 
in support of our indispensable home 
hospital and welfare services was never 
more vital than it is in these days oj 


crisis.” 


CHARLES H. SCHROEDER DIES 

Charles H. Schrocder, who retired te 
years ago as an employe of the Phoenix 
Insurance in New York, died October 
17 at his home in Nutley, N. J. 


——_———$——____ 





organization,” he said, “that, insofar as 
it was practically possible, rating prac. 
tises, schedules, rules and forms per. 
taining to policy contracts, be harmon. 
ized as between the territories in which 
these four former rating boards had 
operated. It is manifest that the longer 
that reasonable and equitable business 
practises have prevailed in any field and 
the more accustomed those _ interested 
have been to such practises, the more 
disturbance will ensue as a result of any 
material change. To disturb the insur- 
ing public unduly, simply because of a 
technicality of organization, results ina 
serious impairment of public relations, 
and so the job devolved upon the man- 
agers of the four former bureaus (who 
were continued as divisional managers 
under the new organization) so to re 
adjust their methods of operation as to 
continue the degree of good will which 
had previously been created and main- 
tained. In doing so the better features 
of bureau .administration that had pre- 
viously prevailed in the several terri- 
tories were selected for continuation un- 
der the new set-up.” 
Possessed Complete Knowledge 


At many conferences held, he said, 
the manager at Buffalo alone among 
the merged rating organization heads, 
possessed the complete knowledge ot 
affairs in his field and was qualified to 
decide upon all points at issue without 
the necessity of referring the subject to 
a superior officer. 

“There were so many valuable prac- 
tises and methods of operation adopted 
by the new organization for statewide 
use which were inheritances from the 
Buffalo Board of Fire Underwriters; 
he said, “that when the new organiza- 
tion commenced active operations, there 
was little difference in the scheme 0! 
things perceptible to members of the 
Buffalo board. In short, those rules, 
forms, and clauses of the policy con 
tract, and rating methods and practises, 
adopted by the Buffalo association after 
appropriate consideration and which had 
stood the test of so many years of ex 
perience, were deemed by the govern- 
ing committee of the New York Fire In- 
surance Rating Organization to be 80 
meritorious as to be adopted for state- 
wide administration. 


Meritorious Practises 


“Of course there were many practis¢s 
in the other territories equally meritot! 
ous and they also were continued in the 
general scheme of the organization, but 
these other fields had had the advan- 
tage of the more or less direct com- 
pany control over their affairs and it 1s 
greatly to the credit of the Buffalo As- 
sociation of Fire Underwriters, a loca 
agents’ association fairly remote from 
direct company influences, that they had 
for the preceding eighty-one years 5° 
faithfully and equitably served their 
companies and their public that when 
their jurisdiction over rating matters 
was terminated, the practises they had 
established were continued with but 
slight change under the new regim 
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@ In 1891 new lands in Oklahoma (formerly 
Indian Territory) were opened to homestead 
settlement. The photograph shows settlers 


awaiting the “Go” signal. 


@ In 1891 tourists first experienced the thrill 
of travelling to the 14,108 foot elevation of 
Pike’s Peak over 47,992 feet of cog railroad 
on a roadbed of solid rock over an average 
grade of 16%—844.8 feet to the mile. This 
mountain, pronounced unclimbable by its 
discoverer, Lieut. Z. M. Pike in 1806, was 
successfully climbed for the first time by an 


exploring party of Major S. H. Long in 1819. 


@ In 1891 the Queen Insurance Company of 
America was incorporated in New York State. 
For fifty years it has been closely identified 
with the country’s industrial development and 
has made notable contributions to the rebuild- 
ing of population centers devastated by con- 


flagrations, windstorms and other disasters. 


pease. | 


Photographs by Brown Bros. 
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Bush Terminal Policies 
Case Draws Attention 


ACTION BY N. Y. DEPARTMENT 





Fines Company $2,500 for Alleged Use of 
100% Coinsurance Endorsements 
and Arbitrary Rate 





Insurance companies have shown consid- 
erable interest in the action of New York 
State Insurance Department in imposing a 
$2,500 fine upon the National Fire & Ma- 
rine of Elizabeth, N. J., and in revoking 
licenses of Alfred H. Steppert, supervisor 
of that company’s metropolitan department, 
and of suspending for three months the 
licenses of Irving Weinstein, company’s 
agent in Brooklyn. Action of Department 
was based on alleged use of 100% co- 
insurance endorsements on seventy-six pol- 
icies of Bush Terminal which Department 
said meant that the company paid the agent 
an additional 10% commission on certain 
lines; that some fake endorsements and 
entries on books of the company were 
made, and that a $100,000 policy was is- 
sued to the Bush Terminal at an “arbi- 
trary rate’ agreed upon by company and 
assured in violation of the rates and rules 
filed with the Department on behalf of 
the company, Company officers disclaimed 
knowledge, but the Department said it 
cannot avoid the responsibility for the vio- 
lations, 

Of the coinsurance endorsements the 
Department says in part: 

“In dealing with the seventy-six 100% 
coinsu:ance endorsements, we are present- 
ed with a very serious problem from the 
standpoint of company practices, Depart- 
ment supervision and the confidence and 
best interests of the insuring public. The 
best interests of the people of the state 
will most definitely not be served by per- 
mitting companies to keep false records. 

“The legislature, in sections 665 and 889 
of the penal law, has recognized the seri- 
ousness of such a situation by making it 
a misdemeanor on the part of any officers 
or employes who permit themselves to be- 
come so involved. Although entries were 
later put through eliminating the 100% 
coinsurance endorsements and correcting 
the false entries with respect to the return 
premiums, this was done only after it be- 
came known that the fictitious endorse- 
ments and false entries had been discov- 
ered.” 

Deputy Superintendent J. Donald Whe- 
lehan of the Department conducted the 
investigation and delivered the decision with 
the approval of the Superintendent. 





MALLALIEU TO ADDRESS WOMEN 





National Board Official Will Talk to 
New York Women; Barber; 
Culver to Attend 

W. E. Mallalieu, general manager of 
the National Board of Fire Underwrit- 
ers, will be the speaker at the Novem- 
ber meeting of the Insurance Women 
of New York, to be held at the Fifth 
Avenue Hotel, on Monday, November 3. 

In addition to Mr. Mallalieu, it is ex- 
pected that R. P. Barbour, president of 
the National Board, and B. M. Culver, 
treasurer, will be present. After Mr. 
Mallalieu’s speech on What the Insur- 
ance Business is doing in National De- 
fense, the National Board anniversary 
film “A Report to the American Peo- 
ple,” will be shown. 


Medland Dies in Toronto; 
Scottish U. & N. Director 


William A. Medland, founder and 
former head of Medland & Sons, in- 
surance agents, died in Toronto October 
24. Mr. Medland had been representa- 
tive of the Scottish Union & National of 
Edinburgh for fifty years. He was ap- 
pointed a director in 1930 in recognition 
of his long service. 

He came to Canada in 1870 and was 
first associated with the Provincial Fire 
Insurance Co., and later with the Lan- 
cashire. This company was then ab- 
sorbed by the Royal. In 1907 he started 
his own firm. He was also a director 
of the Continental Life, Toronto. 

















INSURANCE 
CONTRIBUTES 
TO PROGRESS 


The current North America national advertising points 
out the important role played by Property Insurance in 
helping science and industry make realities out of dreams 
. . . by preventing financial setbacks that otherwise might 


suspend or even end progressive developments. 


Our November advertising tells about that mysterious sub- 
stance U-235, the greatest source of power yet discovered, 
and the possibilities it opens up to the world. And directs 
the reader, as does all North America national advertising, 
to consult the North America Agent for his insurance 


needs. 


See our advertisement in the Novem- 
ber 3rd issue of Life Magazine. 
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Insurance Company of 
North America 
PHILADELPHIA 


and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 


Douniled 1792 


Losses Paid 
over $457,000,000 
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Lloyd Asks for Right 
To Differ in Opinion 


TALKS TO AGENTS IN OHI0 





Insurance Superintendent Says Associa. 
tion Must Be Based on Integrity 
and Vitality 





John A. Lloyd, Insurance Superinteng. 
ent of Ohio, was on familiar ground last 
week when he spoke before the Toledo 
meeting of the Ohio Association of In- 
surance Agents, because for a number 
of years before he became Superintend- 
ent, he was secretary of the association 
He therefore speaks with intimate 
knowledge of its problems. 

“Throughout the long life of this op. 
ganization,” he said, “both before and 
after the reorganization of 1933, the as. 
sociation’s record has been one of faith- 
ful service to your own cause and to the 
institution of property insurance and | 
feel, as undoubtedly my predecessors also 
have felt, that each invitation to attend 
your convention is a welcome bid to a 
reunion with old friends and an oppor- 
tunity to counsel with like-minded per- 
sons whose purpose is attuned to the 
creed of the Department, both dedicated 
to the cause of higher standards and 
greater protection for the public.” 

Virgil G. Martin 

He congratulated the association for 
having secured Virgil G Martin, formerly 
associated with Mr. Lloyd in the De- 
partment, as its secretary, and said: 

“Into the fiber of your institution | 
have built some of my life, and I have 
always sought and shall always. seek 
your welfare. Even when we differ as 
to what your goal should be, the cause 
of such differences as we have had or 
those which may in the future develop, 
so far as I am concerned, is my earnest- 
ness in seeing that your direction shall 
be forward and your methods and poli- 
cies those which best will achieve your 
proper aspirations. 

“A trade association has but two stocks 
in trade that can properly be counted 
in its asset column. These are integrity 
and vitality. All other things are but 
collateral. ; 

“Large income, a cause to commend 
fervor, a representative membership—all 
of these desirable things are fine ap- 
pointments to adorn the structure, but 
the sinew, the force, the necessities are 
integrity and vitality. Without the for- 
mer, an organization will degenerate into 
just another pressure group, and _ these 
have become a cure in our republic. 
Without the latter, the most noble cause 
will sink into death and mortification. 


Character of Association 

“From my intimate knowledge of your 
past I know that these requisites have 
been built into the character of this 
association. 

“Your dealings with the Insurance De- 
partment, with the companies and with 
the public should always reflect those 
characteristics and may I be permitted 
the privilege accorded one old friend by 
another of saying to you that in these 
relationships with the Department and 
with the companies you should always 
remember that honorable people are 
dealing with each other and you should 
—and I know you will—accord to any 
who differ in opinion with you, whether 
in the Department, among the com- 
panies or among the general public, hon- 
esty of purpose and the right to differ 
with you.” 





ILLINOIS BROKERS’ OFFICERS 

The following have been elected dr 
rectors by the Illinois Insurance Brokers 
Association: Franklin B. Burns, W. A. 
Alexander & Co.; L. W. Lindquist, 
Boyle, Flagg & Seaman; Joseph W: 
Merki, Meeker, Manger & Co.; A. W 
Ormiston, Travelers; John B. Parker, 
Mack & Parker; T. F. Coleman, Wil 
liam P. Jenks, and Chris M. Varde, for 
three year terms. J. H. Moore, Mooré, 
Case, Lyman & Hubbard was elected t0 
fill a two year vacancy. 
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ht REJECT TACOMA BRIDGE PLAN the Navy Department all turned down 
¢ their plans for aid, it was said. The 
ni Fall River Insurance Losses Are RFC, PWA, Navy Turn Down Program next step in financing the rebuilding will 
10n to Aid in a Collapsed have to be taken by the Washington 
pan State Toll Bridge Authority. 
OHIO Expected to Be Over $15,000,000 All Federal agencies approached have Early in September, thirty-two insur- 
sai refused to advance funds for the rebuild- panied ere ga oe oe = yd 
rity : Insurance losses of more than $15,000,- division of the Fire Companies’ Adjust- ing of the Tacoma Narrows Bridge, ac- ccitabad of sia. tekiing eae en 
000 are likely to result from the confla- ment Bureau, is supervising adjustment cording to J. J. Kaufman and Thad ant 
; ration at Fall River, Mass., on October Of the rubber loss in co-operation with Stevenson, president and secretary, re- HENRY C. BEACH, SR., DIES 
intend- 2 which destroyed the plant and con- L. C. Dameron, New York, independent spectively, of the Tacoma Chamber of Henry C. Beach, Sr., 75, local agent 
nd last ~ tthe Fi ean he diy he Vantin adjuster, who is working on the Fire- Commerce. at Newark, N. J., with his son Donald, 
Toledo tents of oe Toeneeoen ae re Latex stone Tire & Rubber Co. I. U. B. loss The Reconstruction Finance Corpora- died last week at Westfield, N. J., where 
of I Co, Fire and marine companies will for the Fireman’s Fund. tion, Public Works Administration and he made his home. 
5 the loss. It is not expected that 
naa sth vill amount to even 10% i total 
eg yalue. The Factory Insurance Associa- 
eae tion carried a line on buildings and 
ate eaiienent of $8,550,000 but it is under- F I R E M A R I N E 7 c & Ss U & L T Y . Ss U R E T Y 
1is stood that the contract provides for ex- 
‘ hee cess cover over $5,000,000. This line was 
he @. placed by the Home of New York and 4 
faith, the Phoenix of Hartford and then dis- re f 
to the tributed by the F.I.A. among its mem- 
i ere he F.LA. line, the Fi 
"S$ also In addition to the F.1.A. line, the Fire- 6 ft 
attend man’s Fund is reported to have written ro up 0 
l toa a provisional floater in the Interstate ‘ 
)P por- Underwriters Board on rubber of the 4 (fg a 
| per- Firestone Rubber & Latex Co. The NUSUTAe mM ies 
0 the amount was variously reported at $1,500,- 
icated 00 and $2,500,000 with $1,000,000 limita- 
3 and tion. This covered in the Number 100 
croup of buildings where the latest esti- Cw or 
mate of values was placed in excess of 
' $400,000. The Fireman’s Fund also wrote 
n tor a fire policy of $1,500,000 on the Fire- 
nerly stone Tire & Rubber Co. on which a NEW YORK + CHICAGO > MONTREAL . SAN FRANCISCO 
De. loss of $1,417,000 is expected. 
: Marine companies also will suffer. The AGENTS EVERYWHERE 
ion | St. Paul Fire & Marine, through Wm. 
have H. McGee & Co., Inc., is reported to 
gr have written an ocean marine policy for 
. - $3,800,000, which was heavily reinsured. 
pe The Rubber Reserve Co., a subsidiary GREAT AMERICAN INSURANCE COMPANY 
ot of the Reconstruction Finance Corpora- NEW YORK, N. Y. + Incorporated 1872 
oe tion, was covered for $4,000,000 under 
- inland marine forms. A loss of $3,855,- 
= 000 is expected here. The Firemen’s of GREAT AMERICAN INDEMNITY COMPANY 
ew Newark wrote $2,000,000 through the NEW YORK, N. Y. + Incorporated 1926 
) Marine Office of America and $1,400,000 
; was written through Alan H. Bonito & 
se Co, Inc., being placed as follows: Rhode AMERICAN ALLIANCE INSURANCE COMPANY 
is Island, $700,000 ; New England Fire, $200,- NEW YORK, N. Y. + Incorporated 1897 
"but 000; New Hampshire Fire, $500,000. The 
remainder of the line was placed with 
ad the American Alliance to the extent of ROCHESTER AMERICAN INSURANCE COMPANY 
all $240,000, the General of America, $200,- NEW YORK, N. Y. + Incorporated 1928 
ap- 000, and the Norwich Union Fire $160,000. 
Claims on Lloyd’s, London, for excess 
so aie tak “canes to anomcneas Oh: DETROIT FIRE & MARINE INSURANCE COMPANY 
fot. 000,000. To date $4,317,000 in claims has DETROIT, MICH. + Incorporated 1866 
ae _ reported. Lloyd’s fire loss will be 
ess than normal because of the heavy | 
ee iecusis he FL & Maceo ad MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 
rise inland marine coverage was heavily re- BOSTON, MASS. - Incorporated 1910 
insured with Lloyd's. 
H. E. Adams, assistant manager of the 
i 1 A, ism chetae of ihe adiesnent THE NORTH CAROLINA HOME INSURANCE COMPANY 
our of the building and machinery loss. He RALEIGH, N. C. + Incorporated 1868 
- is being assisted by Prentiss B. Reed 
his of New York and W. C. Feimster, Jr., 
manager of the Philadelphia office of the COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 
De- Fire Companies’ Adjustment Bureau. PHILADELPHIA, PA. + Incorporated 1832 
“ith E. E. Heins, manager of the Eastern 
ose 
ted N THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 
bi . Y. Insurance Square Club COLUMBUS, O. + Incorporated 1914 
nd To Hold Its Annual Party 
Lys The Insurance Square Club of New 
ire York will hold its nineteenth annual 
ild dance and entertainment at the Hotel DIRECTORS GREAT AMERICAN INSURANCE COMPANY 
ny St. George, Brooklyn, December 5. John 
er W. Heuman, Pacific Fire Insurance Co., DANIEL R. ACKERMAN. .New York City | LOUIS W. DOMMERICH. New York City | JESSE S. PHILLIPS....... New York City 
Mm 1S chairman of the event. The follow- Vice-President and Secretary, Great American L. F. Dommerich & Co., Commission Merchants Vice-President, Great American Insurance Com- 
n- ing are in charge of tickets: Insurance Company E So Superintendent of Insurance 
er Box seats, Claude E. Stearns, H. Mos- EARL D. BABST.....<..; New York City — a oe New York City 
= ice — —— Her- Chairmen of the Board, American Sugar Refining omgany. on HOWARD C, SMITH..... New York City 
1 Iriess, Great American Insur- wmRORy : Estate Trustee 
— Co.; booster tickets, Leonard Dahl, H. DONALD CAMPBELL.New York City EUSTIS L. HOPKINS..... New York City 
i. rown, Crosby & Co. vcattane, Gnete tnheneh Gash of tem Yon, | PERCY HL DOHORUGCE,. Clam Vouk ity | UMTS & SULAPINN. Mow Ven Cay 
5 y President, A Can C 
. ~ ———— CHOATE N York Ci Chairman of the Board, Chemical Bank & Trust Co. ee eT ee 
; ILLIAM T. HAILE DIES ARTHUR O. CHOATE. . . .New York City . | ROY B, WHITE Baltimore, Md 
f Millia Vises Vals. ineurinie: and Clark, Dodge & Co. SAMUEL McROBERTS. .. . New York City aicakeas tein mekmiaas Gas eee 
a fal estate agent of Fernandina, Fla. w York Ci i 
V, ‘ ; lina, ; JOHN M. DAVIS....... New York City | ALEXANDER R. PHILLIPS. New York City : 
f, Ged Or tober 18 after an illness of Chairman of the Board. Delaware, Lackawanna Vice-President, Great American Insurance GARRARD B. WINSTON New York City 
— ~~ He was a member of the & Western Railroad Co. ompany, Shearman & Sterling, Attorneys 
m ) ile ‘e ie —- ‘ 
: served as fe (© Rerreria and had WHADANE MI NOOPE 5.05. scetcrdec. New York City 
2 a om Cl y_comnussioner since 1922, President, Great American Insurance Company and Affiliated Companies 
“ D was born in Farmington, Mo., on 
€cember 27, 1857, ——— J 
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Medlicott Again Heads 
The Library in Boston 


CRAFTS IS VICE - PRESIDENT 


President Begins Eighteenth Year; 
Handy Continues Secretary; 
Membership Grows 
At the fifty-fourth annual meeting of 
Insurance Library Association of 
held October 10, trustees were 
term of three years as 
follows. William B. Medlicott, Robert 
T. Cairns, James F. Crafts, John J. 

Flynn, Arthur D. Cronin. 

At the trustees meeting following the 
annual meeting William B. Medlicott 
reelected pres‘dent and James F. 
Crafts, manager, Eastern department, 
Fireman’s Fund Insurance Co., was 
elected vice-president. D. N. Handy was 
reelected secretary-treasurer. 

A feature of the meeting was a special 
tribute paid by Mr. Crafts to Mr. Med- 
licott who begins his eighteenth year as 
president of the association and chair- 
man of the board of trustees. Mr. 
Medlicott was elected a trustee of the 
association in 1910 and has served con- 
tinuously in that capacity for thirty-one 
vears. He has been ex-officio chair- 
man of the Association’s committee on 
education since 1911 and from 1911 to 
1927, a period of sixteen years, he 
lectured in the insurance night courses 
on the standard fire policy, policy 
clauses and forms and fire loss adjust- 
ments. He has served on nearly every 
committee of the Association. 

Medlicott Drafted Courses 

During the formative vears of the 
Insurance Institute of America, Inc. Mr. 
Medlicott took an active part in the 
conference with members appointed 
from other associations in drafting the 
the Insurance Institute of 
America, Inc. 

The annual renort of the secretary 
showed the membership of the Associa- 
tion to be 269. Deaths during the year: 
John B. Knox of Portland, Me., an active 
member since 1930; Harvey Mason, an 
associate resident member since 1917, 
Boston; William A. Muller of Boston, 
an associate resident member since 1908: 
and Harry Worthley, Boston, as active 
member since 1911. 

The total recorded uses of the library 


the 
Boston 
elected for a 


was 


courses of 


was 11,509; 3,300 requests for specific 
information of which 1,500 required 
active assistances of the library staff 
were noted. There was a marked in- 
crease in the use of the library by 
students from nearby colleges includ- 
ing Northeastern, Boston University, 


Massachusetts Intitute of Technology 
and Harvard School of Business. : 

Two hundred and twenty-four pupils 
were enrolled in evening classes. Of 
these, sixty-six sat for the examinations 
of the Insurance Institute of America 





MUTUAL REINSURANCE STARTS 





Gets Certificate From Illinois Depart” 
ment; Ambrose Kelly Manager; 
$1,010,000 in Subscriptions 
The American Mutual Reinsurance Co. 

f Chicago has received its certificate of 
authority from the Illinois Department 
of Insurance and Ambrose B. Kelly, 
present active manager, has been made 
secretary-treasurer. Control 
of the company is vested in the policy- 
holders, a number of mutual companies, 
and they were to meet in Chicago Octo- 

ber 30 to elect a board of directors. 

The reinsurance company was incor- 
porated in Illinois on June 20 at the 
direction of the Federation of Mutual 
Fire Insurance Companies. On August 
20, the Securities & Exchange Commis- 
sion held effective its registration of an 
$5,000,000 in 3% debentures. 
Subscription to $1,000,000 of these was 
onened to all mutual companies to estab- 
lish a guarantee fund before the com- 
pany started business. 

Examination by the Insurance Depart- 
ment revealed $1,010,000 in subscrip- 
tions, practically all of which had been 
paid in cash when the books were closed 
for examination October 15. 


temporary 


issue oft 





THREE NATIONAL FIELDMEN 





Watts at Rochester, N. Y.; Buckland 
in West Virginia; Swift Goes to 
New Jersey 

H. B. Collamore, vice-president of the 
companies of the National Fire Group, 
the National Fire Insurance Co., Me- 
chanics & Traders Insurance Co., Trans- 
continental Insurance Co. and Franklin 
National Insurance Co. of New York, 
has announced the appointment of three 
special agents in western New York 
State, West Virginia and New Jersey. 

W. F. Watts, who will be located in 
Rochester, N. Y., attended the University 
of West Virginia and has been em- 
ployed at the companies’ home office. He 
will Special Agent L. F. Wil- 
loughby in the western New York field. 

L. A. S. Buckland, who will go to 
West Virginia, attended Wesleyan Uni- 
versity, has been working in the east- 
ern New York field, and before that was 
in the companies’ home office. In West 
Virginia he will assist State Agent D. 
S. Butler. 

Conrad W. Swift, a graduate of Colby 
College, also was employed at the com- 
panies’ home office before his experience 
in West Virginia under Mr. Butler. Mr. 
Swift becomes a special agent in New 
Jersey under the supervision of State 
Agent P. G. Burleigh, working out of 
Newark. 


assist 
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NORTH AMERICA ~- U. 


Service Since 1894 
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& YOUNG. Inc 


NEWARK, N. J. 


New York Brokerage Office 


110 William Street 


W. E. Craig, Mgr. 


HARTFORD ACCIDENT and INDEMNITY CO. 
N. J. Countersigning and General Agency 


AGRICULTURAL 
SPRINGFIELD F. & M. 


*FIRE ASS'N. 
ST. PAUL 


OHIO AGENTS ELECT DAKIN 





Berkeley Vice-President; Advocate Hon- 
orary Degree for Fire and Cas- 
ualty Insurance 

Karl D. Dakin, Lebanon, was elected 
president of the Ohio Association of 
Insurance Agents at the close of its 
convention at Toledo October 22. He 
succeeds Paul W. Kridler, Fremont. E. 
E. Berkeley, Cleveland, member of the 
board of trustees, was elected vice-presi- 
dent. New trustees are Max M. Faulks, 
Chillecothe; Raymond G. Wohn, Defi- 
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(Competed TO TRANSPORT THEIR 
WARES BY WATER, CHINESE MERCH- 
ANTS OF MANY CENTURIES AGO OFTEN 
SUFFERED UTTER FINANCIAL RUIN 
WHEN THEIR SHIPS FAILED TO “SHOOT 
THE RAPIDS” OF THE YANGTSE RIVER. 











As a result they devised an ingenious method of dis- 
tributing hazards of shipment. One hundred boats, each 







carrying one hundred packages, were stopped at the =~ <7 


source of the dangerous rapids, while each merchant 

put one package on each of the boats. Thus, when a ; 
boat went down, the merchants lost only one package / 
apiece, instead of one merchant losing his entire cargo. 













The ancient Chinese distributed risks by actual 
distribution of property, achieving the same 
results as modern insurance policies. Only the 
system has changed, providing sounder, more 
economical and satisfactory protection against 





the hazards to property that are a constant 
threat to all. The successful agent makes his job 
easier and more profitable by representing a 
company that has proven its strength, depend- 
ability and desire to cooperate at all times! 
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UNDERWRITERS BOSTON 


NORWICH UNION 


ance; Charies W. Hendershott, Eas 
Liverpool. j 

Following the recommendation of te. 
tiring President Kridler, the association 
adopted resolutions looking toward set. 
ting up an honorary degree in fire and 
casualty insurance and establishing q 
state-wide educational program. Another 
resolution requested the state Insurance 
Department to prohibit operation in the 
state of the plan of the National Auto- 
mobile Underwriters Conference under 
which automobile insurance is written 
for finance companies. A further resoly- 
tion directed to the Department urged 
the Department to require that persons 
or firms designated as “advisers” in con- 
nection with Army and Navy cost-plus- 
a-fixed-fee contracts of insurance, be |j- 
censed as agents or foreign brokers, 

Other resolutions advocated that Fed- 
eral laws be amended to provide proper 
taxation of mutual and participating in- 
surance carriers, opposed Federal regu- 
lation of insurance, sought relief in ap- 
plication of analytical schedules on fire- 
proof risks, advocated that violations of 
insurance laws be classified as felonies 
instead of misdemeanors and urged that 
the state financial responsibility law be 
strengthened. 


BASKETBALL LEAGUE SEASON 

Royal - Liverpool Defending Champs; 

Pearl, National Surety New Teams; 
Inter-City Games 


The Insurance Basketball League of 
New York has been reorganized for 
the 1941-42 season with member teams 
representing the Royal-Liverpool Groups, 
defending champions; Home Insurance 
Co., Chubb & Son, Phoenix - London 
Group, Great American Insurance Co, 
Fireman’s Fund Insurance Co., Pearl 
Assurance Corp. and National Surety 
Corp. The Pearl and National Surety 
teams are new entries in the league. 

All games will be played at the Hotel 
Diplomat, 108 West Forty-third Street, 
New York City, beginning Friday, No- 
vember 21, at 7:30 p. m. There will be 
dancing between the gamtes and after 
the games until 1 a. m. The Harold 
Warner trophy, donated by the United 
States manager of the Royal-Liverpool 
Groups, will be in competition again. 

The Royal-Liverpool team has won top 
honors for the past four seasons, re- 
tiring the Wilfred Hurth trophy and 
gaining two legs on the Harold Warner 
trophy. 

The top team meets the number four 
outfit with the second and third place 
fives battling it out. The survivors wl 
play for the honors on Friday, Febru 
ary 20. 


Standard Moves Tomorrow 


The Standard of New York, purchased 
by the Aetna last May, will be moved 
to Hartford November 1. The Standar 
will continue to maintain a New York 
department office at the same location, 
80 John Street. Business of the com 
pany in Greater New York, Nassau, Sul- 
folk, Westchester, Rockland and Put 
nam Counties will be handled here 
charge of Assistant Secretary Fred. 
Theen. A_ brokerage department with 
country-wide binding facilities will be 
in charge of Assistant Secretary J. J}: 
O’Connor. 
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Mut. Spokesman Scores 
Stock Company Activities 


pAKER SPEAKS IN WISCONSIN 


Calls Tax Equalization Effort Proposal 
of “Selfish Interests ; Approves 

7 Participating Policies 
Raymond C. Baker, executive vice- 
president, Mutual Fire Association of 
New England, speaking before the an- 
nual convention of the Wisconsin State 
Association of Mutual Insurance Com- 
panies at Milwaukee, October 16, said 
“he more level headed and far-sighted 
stock executives must bring their weight 
to bear to end unwarranted attacks on 
mutual companies” if the insurance 
business aS a whole is to maintain its 
place in public esteem. 

Speaking of what he termed “the 
latest. proposal of selfish interests to 
place a Federal income tax on the un- 
used portion of our policyholders’ pre- 
mium,” Mr. Baker said, “it was the 
latest and most desperate step in a wide 
campaign against mutual insurance.” 

“A small clique of paid spokesmen has 
heen constantly at work devising new 
schemes and bug-a-boos year after year 
in an attempt to discredit mutual in- 
surance in the public’s mind,” he said. 
“As they should realize by now, every 
effort to lessen respect for our com- 
panies has met with dismal failure, be- 
cause the enviable record of mutual in- 
surance has been able to withstand these 
attacks. Today, the public is buying 
more mutual insurance than ever before.” 

Handful of Politicians 

He pointed out that even while he 
was speaking a small handful of politi- 
cians within the ranks of insurance un- 
doubtedly was “working out some new 
attack on the mutuals behind barred 
doors at the convention of the National 
Association of Insurance Agents.” 

“The attitude of a certain section of 
this organization is something that we 
in New England have never been able 
to comprehend,” he continued. “There 
the agents have only the friendliest feel- 
ing toward mutuals and our agency rela- 
tions are unequalled elsewhere in the 
country. This friendly feeling is due to 
the fact that the average New England 
agent feels that he is in business to 
serve the insurance buying public to the 
best of his ability.” 

Praising the attitude of the Insurance 
Company of North America in regard of 
mutual insurance, and the cooperation 
of the New Hampshire Fire Insurance 
Company in connection with the New 
Hampshire non-assessable bill, which 
Was enacted this year, he was of the 
opinion that the insurance business 
needed more of this type of competitors. 

Participating Policies 

He cited the growing trend toward 
participating policies as one fair method 
of meeting mutual insurance on its own 
grounds. “The time is not far distant 
When many of the major stock compa- 
mes will be issuing participating poli- 
cles,” he continued, “either because of 
lar-sighted management or through force 
ot public opinion. 

“While such policies will provide 
keener competition for the insurance 
dollar, it is a trend that should not be 
decried or combated by the mutuals. 
As a matter of fact, they should welcome 
Os an admission that the mutual 
system ot policyholder savings is meri- 
torious, and prepare to meet it by pro- 
viding even greater services to the in- 
sured,” 


AIM TO FORM COUNTY BOARD 
The Daytona Beach, Fla., Insurors As- 
‘oclation sponsored a dinner held last 
night at the Prince George Hotel for 
the purpose of perfecting a Volusia 
County Association. J. A. Brown and 
William H. Lindsey were in charge of 
nrangements and invitations were issued 
D agents of New Smyrna Beach and 
eLand to attend and unite in forming 
the county board. 


JOHNSON HEADS R. I. AGENTS 


All Officers From Providence; North 
Presents National Association Mem- 
bership Cup 
Walter R. Johnson, Providence, was 
elected president of the Rhode Island 
Association of Insurance Agents at its 
meeting at Turks Head Club, Providence, 
October 21. Other officers, all from 

Providence, are: 

Vice-president, Carleton I. Fisher; sec- 
retary, William A. Lester; treasurer, 
Robert S. Preston; national councillor, 
Henry FE. Davis. 

David A. North, New Haven, vice- 
president, National Association of Insur- 
ance Agents, presented the membership 
cup awarded the Rhode Island Associa- 
tion for the largest percentage gain in 
membership during the year among the 
state associations. 

Feature of the meeting was the an- 
nouncement by Vice-President Donald 
C. Bowersock that Insurance Commis- 
sioner Henry Morin had approved use 
of the personal property floater in the 
state, effective November 1. 





Cox and Lee Complete 
40 Years With the Home 


Arthur S. Cox and Herbert F. Lee, 
supervisors of the Home of New York, 
were honored at a dinner given by officers 
of the company last week in celebration 
of their fortieth anniversaries with the 
company 

Mr. Cox was born in Philadelphia 
and is a graduate of Central High 
School. He was employed by the Frank- 
lin Fire in the Philadelphia office October 
21, 1901, and was the company’s first 
stenographer. He was advanced to an 
examiner in the Southern department 
in 1911, and when the Franklin interests 
were acquired by the Home in 1915, was 
transferred to the New York office. Mr. 
Cox became a supervisor in the Eastern 
department in 1918 and a division under- 
writer in 1930, and is at the present time 
in charge of underwriting in all the 
Eastern territory. 

Mr. Lee is a graduate of the Bryant 
and Stratton Business School in Brook- 
lyn. He was employed by the Home 
October 15, 1901, as a cancellation clerk, 
later becoming an examiner in the East- 
ern department for western New York 
State. In 1919 he was made supervisor 
in charge of the entire state. 





Sumner Ballard 


(Continued from Page 17) 


the top floor where there was a cabaret 
by good artists. At the time he held the 
last dinner he told the writer that there 
were tweny-eight more acceptances than 
there were plates. Somehow, he man- 
aged to crowd everybody in, but even- 
tually discontinued the dinners. They 
had got to be too much of an effort, too 
many social complications, and also pro- 
hibition had been thrown into the ash 
heap. 


Wouldn’t Make Speeches 


Sumner Ballard was for twenty years 
secretary of the National Board of Fire 
Underwriters and held that position at 
the time of his death. The speeches he 
made after being elected secretary were 
always greeted with a round of applause. 
He made the same speech every year. 
Here it is: 

“Gentlemen, I thank you for your con- 
tinued confidence in me and hope to 
merit it for the coming year.” 

Mr. Ballard was a director of the Na- 
tional Board of Fire Underwriters Build- 
ing Corporation, Journal of Commerce 
Corporation, United States Fire, National 
Fire, Baltimore-American and Sanborn 
Map Co. He owned some stock in the 
Journal of Commerce. 

Mr. Ballard was a member of the May- 
flower Descendants, St. Nicholas Society, 
Metropolitan Club, Bankers Club, Down 
Town Association, Seawanhaka Yacht 
Club, Society of Colonial Wars, Sons 


of the Revolution, Pilgrims, and Turf , 
and Field Club. | 

At the Bankers Club he always sat at 
a table for two, rarely eating alone. He 
was instrumental in putting into the 
Bankers Club a large number of mem- 
bers, upon one occasion adding twenty- 
five to its membership. 

No one in the insurance business was 
better acquainted with New York City 
than Mr. Ballard. For years he had 
been a man about town. He attended 
the opera, went to famous restaurants in 
the Park Avenue sector and was a 
culinary expert. For years he was re- 
garded as one of New York’s most eligi- 
ble bachelors. A rumor was heard in 
Florida a few months ago that he made 
a secret marriage a year or so ago. At 
his office his associates said to the 
writer that they had never met a “Mrs. 
Ballard” nor heard of one. None of the 
officers or committeemen of National 
Board have been told of any marriage, 
if there was one. 

Funeral Services 

The funeral services were at the Brick 
Presbyterian Church, 1140 Park Avenue, 
New York City. They were conducted 
by Dr. William P. Merrill, pastor emer- 
itus. Services consisted of scripture 
readings and prayers. The floral display 
was one of unusual beauty, and included 
several large floral crosses. About 250 
were present, Hartford and Philadel- 
phia insurance men being among those 
at the church. Some insurance lawyers 
were also there. 

President Barbour of the National 
Board designated officers of the Na- 
tional Board as a committee to represent 
the organization at the services. In ad- 
dition to Mr. Barbour the committee 
consisted of John M. Thomas, president 
National Union, vice-president; B. M. 
Culver, president America Fore, treas- 
urer; Frank A. Christensen, vice-presi- 
dent America Fore, chairman of execu- 
tive committee; and W. E. Mallalieu, 
general manager. Mr. Thomas could not 
come. 

Honorary pallbearers were these: 

T. Lester Parsons, Crum & Forster. 

Harold V. Smith and Wilfred Kurth, Home. 

Paul L. Haid, Insurance Executives Associa- 
"ed W. Koeckert, Commercial Union. 

Harold Warner, Royal-Liverpool Groups. 

Richard A. Corroon, Corroon & Reynolds. 

Henry W. Lowe, Johnson & Higgins. 

Edward L. Mulvehill, American Reserve. 

Bernard M. Culver, America Fore. 

Harry Austin, American Foreign 
Association. 

_W. E. Mallalieu, National Board of Fire Un- 
derwriters, 

Paul B. Sommers, American of Newark. 

Edgar H. Boles, General Re. and North Star. 


C. V. Meserole, Pacific Fire. 
James Wyper, Hartford Fire. 


Insurance 


Gustavus Remak, Jr., Insurance Co. State 
of Pa. 

Hartwell Cabell, lawyer. 

Edward E. Moberly and Samuel Conover, 


Marine Midland Trust Co. 
John M. Harlan, lawyer. 
Rich W. Hollaman, Sanborn Map Co. 
Justice Louis Goldstein, Brooklyn. 


Buried in Ancient Vault 

30dy of Sumner Ballard was buried in 
an ancient vault in Elizabeth, N. J., in 
the old First Presbyterian Church yard. 
The vault had been opened for the first 
time in many years. It dates back to the 
first settlers of Elizabethtown. Sumner 
Ballard was a descendant of Jonathan 
Ogden, son of one of Elizabeth’s first 
settlers. 


MANAGERS OF SKANDINAVIA 


Reinsurers Underwriting Corp. to Con- 
tinue in That Cacapity; No 
Change for International 
The Reinsurers Underwriting Corpora- 
tion, which was management corpora- 
tion for the Skandinavia of Copenhagen, 
and president of which was the late 
Sumner Ballard, will continue as man- 

agers of the Skandinavia. 

The International Insurance Co., of 
which Mr. Ballard was president, has 
no intention of going into direct writing 
business but will continue doing a re- 
insurance business. Officers of the com- 
pany are H. A. Siemon, vice-president 











and secretary; Eric Peterson, vice-presi- 
dent and secretary, and A. Geberth, 
vice-president and secretary. 





A personal 
MESSAGE TO 


OUR AGENTS 
from InN . ly 














Wars BATTLES WERE FOUGHT by 


wooden ships and iron men, we 
were doing our share to help our 
agents surmount the crucial prob- 
lems of the time. Today, with the 
accumulated experience of almost 
another century and a half, we are 
in even better position to assist 


our agents in these times. 


NORWICH 
UNION 


FIRE INSURANCE SOCIETY, LTD, 


EAGLE FIRE COMPANY OF NEW YORK 
NORWICH UNION INDEMNITY COMPANY 


75 Maiden Lane, New York, N.Y. 
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Adopt Payroll Allotment 


INDIANA AGENTS 
Links Treasury Department Program 
With V-Plan for Insurance; Says 
Agents Lead Way 


SPEAKS TO 





Continuing to push .the V-Plan_ for 
Insurance, launched at the convention 
in Kansas City two weeks ago, Walter 


H. Bennett, general counsel, National 
Association of Insurance Agents, spoke 
before the annual meeting of the In- 


diana Association of Insurance Agents at 
Indianapolis October 29. He spoke of 
the resolution of the National Associa- 
tion endorsing the plan, and linked with 
it the other resolution advocating adop- 
tion of the payroll allotment plan for 
buving defense bonds and stamps. 

“The interest and enthusiasm aroused 
when the project was presented at Kan- 
City.” he said, “is quite sufficient 
evidence that the National Association 
has launched an undertaking to which 
progressive and righteous American men 
and women will respond vigorously and 
enthusiastically when the opportunity is 
presented for them to participate in a 
forward-looking and forward-marching 
movement, with service to others, to 
their country and to their own industry, 
as realizable goals. 

Hour of Peril 

“That the National Association is not 

forgetting the hour of peril in which 


sas 


the nation finds itself today is evi- 
denced by the work done at Kansas 
City not only by the executive com- 


mittee but by the convention itself. A 
program was launched there in connec- 
tion with the United States Treasury 
Department’s over-all campaign in the 
present national emergency. We as an 
association are doing everything that we 
can to assist the Government in its de- 
efforts. This latest contribution 
in the form of our determination to 
secure an all-out participation of our 
entire membership, nation-wide, in the 
voluntary payroll allotment feature of 
the defense savings program, will rep- 
resent, according to Secretary of the 
Treasury Morgenthau, a substantial as- 
sistance to that work. It is hoped that 
this movement will furnish an inspira- 
tion and an example to other major 
industries and businesses to do likewise 
by way of contributing and aiding our 
country in these tense and uncertain 
times.” 

Saying that the strength of this coun- 
try insofar as its protection and secur- 
ity is concerned, is in direct proportion 
to the degree of national unity that can 
be achieved, Mr. Bennett continued: 

Logical and Appropriate 

“By fusing these three elements—se- 
curity, protection and service—it is en- 
tirely logical and appropriate for all of 
us to realize that insuring national unity 
means and demands the giving to Amer- 
ica and its people the maximum degree 
of protection and security. That is the 
reason that the National Association has 
thrown the strength of its influence be- 
hind the Treasury Department in advo- 
cating a participation by all members 
and all their employes in the Govern- 
ment itself by becoming stockholders 
through the purchase of defense savings 
stamps and bonds on a modest and rea- 
sonable payroll allotment plan. 

“For a member merely to purchase a 
policy for himself in the form of a 


fense 





Blank & Stoller 
BUGLI 


RALPH W. 


Ralph W. Bugli, advertising manager 
of the London Assurance and the Man- 
hattan Fire & Marine Insurance Co. 
for the past four years, will become a 
member of the public relations staff of 
the National Board of Fire Underwrit- 
ers on November 1, it was announced 
yesterday by W. E. Mallalieu, general 
manager. 

Mr. Bugli is the author of numerous 
trade paper articles and talks dealing 
with public relations and has taken an 
active part in the agency education 
movement. Before joining the London 
Assurance he spent three years in news- 
paper and promotional work. He is a 
graduate of Columbia University. 





defense bond is only part of the task 
which I think each of us should set for 
ourselves. As business men in posi- 
tions of leadership we have an even 
greater responsibility. It is up to us 
to see to it in every way that we can 
that the people with whom we work and 
the people who work for us are pre- 
sented with the facts and are given every 
opportunity to understand why ‘buying 
a share in America’ or an ‘insurance 
policy in the U. S. A’ is just about the 
most desirable and sensible and patriotic 
thing that can be done. 


Payroll Allotment 


“I know of no better way to ‘proceed 
to translate the conception and visualiza- 
tion of the V-Plan for Insurance into a 
practical reality’ as ordered by the Kan- 
sas City convention than by launching 
as the first step a universal adoption 
by our membership for their own indi- 
vidual offices, of the Treasury Depart- 
ment’s voluntary payroll allotment plan. 
With a quarter of a million men and 
women of our fold thus leading off, it is 
hard to see how the rest of the industry 
can remain very far behind.” 





COMMISSIONERS AT CHICAGO 

The executive committee of the Na- 
tional Association of Insurance Com- 
missioners will meet in Chicago early 
in November. 


AGENCY MARKS ANNIVERSARY 


Hamblin, Munz & Haskell, Inc., of 
Oneida, N. Y., Twenty-five Years 
Incorporated; Founded in 1895 
The Hamblin, Munz & Haskell, Inc., 
agency of Oneida, N. Y., on October 
20 celebrated the twenty-fifth anniver- 
sary of its incorporation. The agency 
was founded by Frank H. Munz in 1895. 
He is now 76 years of age and still active 
in the agency. The agency was incor- 
porated on October 1, 1916, by the late 
Edward L. Haskell, prominent insurance 
man, and who was familiarly known as 
“Ted” Haskell. The present officers are 
Donald D. Frier, president; Robert 


. Burns, vice-president and treasurer; Ed- 


ward R. Haskell, vice-president and sec- 
retary, and Mrs. Edward L. Haskell, 
vice-president. 

The anniversary dinner was held at 
the Oneida Hotel and was attended by 
the entire personnel of the agency, vari- 
ous fieldmen represented in the agency, 
and company officials. The toastmaster 
was George F. Krank, special agent of 
the Hanover, and the speakers were A. 
E. Gilbert, vice-president of the Han- 
over; H. C. McAllister, vice-president 
of the New Hampshire, and Captain Mc- 
Grath of the New York State Police. 
Fieldmen John A. Jordan of the Conti- 
nental, Percy B. Jarvis of the Security 
and Fred E. Potter of the Reliable, who 
have been visiting this agency during 
the entire period, also were called upon 
and added their personal tributes to the 
late Ted Haskell and the present officers 
of the incorporation. 

Numerous telegrams and letters from 
different company officials and friends 
were read at the dinner. 


National F. & M. Appoints 
H. E. Bandelin in New York 


Harry FE. Bandelin has been ap- 
pointed metropolitan and suburban head 
underwriter for the National Fire & 
Marine and the Hamilton Fire Insur- 
ance Cos., operating from their execu- 
tive offices in New York City. 

Mr. Bandelin will be operating under 
the direct supervision of G. E. Bogert, 
assistant secretary of both companies 
who is in charge of the territory includ- 
ing that in which Mr. Bandelin will 
underwrite. 





British Managers 


(Continued from Page 1) 
in all ranks show a spirit which is in- 
spiring. 
No Slowing Up in Business Operations 

Asked if there had been any changes 
of a serious character which interfered 
with business operations, or slowed them 
up appreciably because of the war, and, 
esnecially, because of the bombing, they 
said, No. 

“When I am in London I go daily to 
my office at 7 Chancery Lane just as 
I have been going there for years, and 
Mr. Morgan goes to his office in Lon- 
don daily, too,” said Mr. Rogers. “When 
Britain entered the war arrangements 
had been made for establishing of cer- 
tain departments of the head offices in 
places distant from London where rec- 
ords and other documents are safe from 
bombing and where many of the routine 
functions of the head office are conducted 
by staffs. There are many more women 
clerks and women in other positions now 
than there were before the hostilities 
started; they perform their duties cap- 


==—_—_—= 
ably; and business goes on as Ustial" 

Mr. Morgan estimated that about 40¢, 
of the male employes have entered the 
services of the Government, either 
through serving with the Army, : 
and Air Forces, or in some other a: 
pacity. 

Quick Cable Service; Letters by Clipper 

The British companies, of course are 
not now operating in the enemy-ocey. 
pied countries, but elsewhere jn the 
world operations have not been dis. 
turbed. Communications with countries 
where British companies do_ busines 
continue uninterrupted. While cable and 
wireless messages are subject to censos. 
ship they arrive almost as speedily ag jp 
the days before the war. Letters ord. 
narily go by Clipper. In all parts of 
the world where the companies Operate 
business continues __ effectively and 
smoothly, even though fewer letters are 
written than formerly. Managers abroa 
are so well schooled in practices of their 
companies; have been so prepared for 
emergencies, that routine is not upset, 
Even in China where war has bee 
waged for so long a time British insur. 
ance representatives take the situation 
in their stride. Nothing much can ¢. 
velop in the Orient which has not gl. 
ready been faced and handled. 
Chartered Institute Building Unharme 

After Bombing 

The beautiful home of the Chartered 
Insurance Institute, finest educational 
institutional structure to be found amy. 
where in the world of insurance, stands 
intact despite a heavy night incendiary 
bombing. Great heroism and ingenuity 
were displayed by a house employe in 
extinguishing the incendiary bombs, The 
Institute has a fixed post in the base- 
ment, doctor in charge, complete equip- 
ment. Remarkable skill was shown in 
performing operations at time of the 
raid—some of these operations being 
done in the street. 

A more felicitous angle was the visit 
to Chartered Insurance Institute Build 
ing of the Grand Duchess of Luxen- 
burg and her ministers. They were re 
ceived by President Morgan of the Lon- 
don Insurance Institute and W. A. Work 
man, general manager of Legal & Gen- 
eral and president of Chartered Insur- 
ance Institute. The Grand Duchess was 
greatly impressed by the beauty and 
appointments of the building and what 
the Institute is doing in the cause oi 
education. 

Despite the large number of insur 
ance men in the war only one of any 
considerable prominence has been killed 
and that death was by bombing when 
W. T. Perry of the Ocean Accident, ont 
of the founders of the Canadian asso 
ciation to regulate casualty insurance, 
was killed as was his wife. They wert 
at their British home in Kent and wert 
about to step into their motor car when 
the tragedy occurred. 

While on this side of the water Messrs 
Rogers and Morgan will visit Canada 
It will be in their private capacities 4 
managers of their companies. 

Popularity of Churchill 

Before leaving the British managers 
The Eastern Underwriter asked them 
whether there had been any change !! 
British sentiment with respect to Pre 
mier Winston Churchill. They seeme 
surprised by the question and responded 
by saying that Mr. Churchill could not 
be held in higher esteem than he is now. 
Practically every person in the Kingdom 
has the utmost confidence in him, @ 
affectionate confidence which superlatit 
leadership generates. 
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peamish on War’s Effect 
On British Insurance 


rALKs TO MARYLAND AGENTS 





truction Has Insignificant Ef- 
Te Assets; War Increases 
Administrative Work 





George G. Beamish, world secretary 
of the London Assurance, speaking be- 
ore the annual meeting of the Maryland 
of Insurance Agents at 
Cumberland last week, said that destruc- 
tion of property in. air raids has had 
no more than an “insignificant effect 
on the asset position. of insurance com- 
panies in Great Britain, according to 
all evidence available for the country 
as a whole. wees 

He said that insurance companies in 
England customarily hold a certain pro- 
portion of their life insurance depart- 
ment funds in real estate and mortgage 


loans. 


Association 


Continuity of Insurance 

Commenting on the rapidity with 
which important changes occur during 
wartime, the London Assurance execu- 
tive pointed out that the pace of world 
affairs today served to highlight the 
continuity and solidity of the insurance 
business itself which has maintained its 
position and most of its operations with- 
out disastrous losses or impairment of 

strength during the past two years. 
Fire losses in Great Britain were par- 
ticularly high last year, he declared, due 
in part to conditions imposed by nightly 
blackouts. Sales of life insurance fell 
off sharply and war-time restrictions on 
the use of automobiles were similarly 
reflected in the premium figures for cer- 
tain classes of casualty business, he said. 

Intensifies Administrative Work 


Pointing out that the present war had 
intensified the administrative work of 
the insurance industry in Great Britain, 
Mr. Beamish outlined the development 
and scope of several plans which have 
been devised to provide war risk in- 
surance of commodities and the com- 
pensation of owners of property damage 
by aerial bombardment. The war risk 
on land is considered uninsurable com- 
mercially and is underwritten by the 
Government, Mr. Beamish reported, but 
the claims are handled by insurance 
men, 

Mr. Beamish, who has ben studying 
conditions in the United States and 
Canada for the past year, was in London 
when the first serious air raids began 
and has been in frequent communication 
with insurance men abroad. 





AGENTS WERE NOT INVOLVED 


O'Toole, St. Louis Board President, De- 
clares Agents Not Concerned in Grand 
Jury Investigation 
John J. O'Toole, president, Insurance 
Board of St. Louis, speaking at the 
meeting of the board last week, called 
attention to the grand jury investiga- 
tion as to whether or not there had been 
any corruption in connection with legis- 
lation during the 1941 session of the Mis- 
Sour! general assembly and said he 


PWanted to give assurance that neither 


ithe surance board nor the Missouri 
Ussociation of Insurance Agents paid 
Mtyone anything in connection with any 
egislation at the recent session. 











in commi 



















oe the matters to be investigated 
eS the agents qualification bill which died 
ttee, and several insurance men 
ouls who were asked to testify 
ated Mr. O’Toole’s statement. 


pot St. L 


'Corrobor. 








byhtincipal speaker at the meeting was 
». ater H. Bennett, general counsel, Na- 
tional As 


sociation of Insurance Agents. 








Missouri INSTITUTE CLASSES 


ion Insurance Institute of Missouri 
fie its evening classes at St. Louis 
ah Month, covering fire, marine, cas- 
Fyn _ Surety. Instructors are J. 
Ded iderson, Stanley L. Bodman, L. 
TV n Davis, Frank D, Eubank, John 
‘VY. Keller and Earl M. Mansfield. 








Maryland Agents Elect 
S. Denmead Kolb President 


Attended by almost 125 delegates from 
all sections of Maryland the fifth annual 
convention of the Maryland Association 
of Insurance Agents was held at the Fort 
Cumberland Hotel, Cumberland, Md., from 
October 23 to 25. 

The election of officers was one of the 
features. Those chosen were: President, 
S. Denmead Kolb, Wier & Kolb Insur- 


ance Agency, Salisbury, who succeeded 
Guy T. Warfield, Jr., Warfield-Dorsey 
Co., Baltimore; regional vice-president : 


first district, to be filled; second district, 
Calvin S. Lohr of Noah E. Cramer, Fred- 
erick; third district, Shirley G. Kilmer, 
H. C. Kilmer & Sons, Baltimore; fourth 
district, Robert C. Ward, Morgan & Ward, 
Glenburnie; fifth district, Everett Nuttle, 
Federalsburg; sixth district, James B. 
Reinhart of M. D. Reinhart, Cumberland ; 
seventh district, Hubert Burdette, Mount 
Airy; secretary, George I. Gardiner, Jr., 
of H. Holland ‘Hawkins, LaPlata; treas- 
urer, J. Henry Holzshu of J. H. Holzshu 
& Co. Cumberland; chairman of the 
board, Ralph G. Bittle of Turner & Thom- 
as, Baltimore; national councilor, Mr. 
Warfield. George S. Robertson of Balti- 
more was reelected secretary-treasurer. 

The delegates voted to hold the 1942 
annual convention in Annapolis. Ocean 
City, Md., already had bzen selected as 
the place for the 1942 Summer convention. 

At the business session of the conven- 
tion one of the resolutions approved favors 
equal taxation as applied to all insurance 
companies. Another approved the pay- 
roll allotment plan of defense bond pur- 
chases. Still another advocated that the 
Government reduce non-defense expendi- 
tures. 


ACKERMAN TO CONDUCT QUIZ 


Connecticut Agents to Hear Blackall, 
Fleming; Cowles to Preside at 
New Haven Meeting 
Dean Laurence J. Ackerman of the 
School of Business, University of Con- 
necticut, Insurance Commissioner John 
C. Blackall of Connecticut, and T. Al- 
fred Fleming, supervisor, conservation 
department, National Board of Fire Un- 
derwriters, will be on the program ot 
the annual meeting of the Connecticut 
Association of Insurance Agents at the 
New Haven Lawn Club, November 5. 
Mr. Ackerman will conduct an “In- 
formation Please” contest, with a panel 
of fire, marine, casualty and surety field- 
men, each one of which must pay a dol- 
lar to the inquirer for every question 
he fails to answer correctly. This will 
be Mr. Ackerman’s first appearance be- 
fore the Connecticut agents since he 
took his post with the university this 
Fall. é 
Jerome Van Wiseman, director of 
public relations and publications of the 
National Association of Insurance 
Agents, will present the visualization and 
projection of the V-Plan for Insurance 
as originally presented at the Kansas 
City annual convention of the National 


Association. 

President Edwin S. Cowles, Jr., will 
preside. Commissioner Blackall will 
speak at the luncheon. The program 


was arranged by David A. North, New 
Haven, new vice-president of the Na- 
tional Association of Insurance Agents. 


BLUME WITH FRED L. GRAY CO. 


Ernest Blume, for eleven years with 
the Minneapolis office of the Fire Under- 
writers Inspection Bureau and more re- 
cently with the Mills Mutual, has joined 
the Fred L. Gray Co., Minneapolis, as 
field supervisor in the fire department. 





CHESLEY RETIRES FROM W.U.A. 


Harry W. Chesley has retired as as- 
sistant manager of the Western Under- 
writers Association at Chicago, after 
twenty-one years with the organization, 
due to ill health. He is now living at 
South Yarmouth, Mass. 


MARYLAND WOMEN ORGANIZE 


Elect Mrs. Emma W. Jenkins President 
at Baltimore Meeting; About 
Sixty Charter Members 


With about sixty charter members, 
the Maryland Association of Insurance 
Women was organized at a meeting held 
at Baltimore, October 14. Plans for the 
organization have been under way for 
several weeks and the women engaged 





EMMA W. JENKINS 


in insurance throughout Maryland are 
enthusiastic over their new association. 

Mrs. Ada V. Doyle, chairman of the 
educational committee of the National 
Association of Insurance Women, helped 
in the work of organization and pre- 
sided at the meeting at which officers 
were elected and other organizational 
work conducted. 

Mrs. Emma W. Jenkins was elected 
president. She is with the Central In- 
surance Co., Baltimore. Mary Munroe, 
of the W. H. M. Smith Agency, Annapo- 
lis, was chosen first vice-president; Miss 
Helen Warfield, of Poor, Bowen, Bart- 
lett & Kennedy, Baltimore, second vice- 
president; Marth Thoms, of the United 
States Fidelity Guaranty Co., Baltimore, 
corresponding secretary; Lula Feller, of 
the Baltimore Association of Fire Un- 
derwriters, recording secretary; and Mrs. 
Catherine Cromwell Hamlin, of the 
Equitable Life Assurance Society, treas- 
urer. 

Mrs. Jenkins, president of the asso- 
ciation, and C. A. MacCubbin and Brad- 
ley Slayton were appointed delegates to 
the convention of the Maryland Asso- 
ciation of Insurance Agents, at Cum- 
berland, October 23-25. 





ADOPTS “IN-OR-OUT RULE” 


The Insurance Board of Greenwich, 
Conn., which has a membership of twen- 
ty-two agencies, has adopted an “in-or- 
out” rule and increased its initiation fee 
to $200. The Greenwich Board handles 
and distributes the town’s insurance. 
Seventy-five per cent of the initiation 
fee will be added to a special fund, the 
amount to be refunded upon retirement 
from business or death. 

To be a good standing in the Green- 
wich Board a member must attend at 
least seven meetings within the year or 
provide an “acceptable” excuse. Mem- 
bers may “post” assureds whose policies 
they have cancelled for non-payment of 
premium, the records being maintained 
by the secretary for the benefit of other 
members. 





CONN. ASS’N HAS 433 MEMBERS 

The Connecticut Association of In- 
surance Agents closed its fiscal year on 
September 30 with a membership of 433, 
compared with 360 a year ago. The 
Hartford Board joined under co-exten- 
sive arrangements, increasing Hartford's 
roster on the state rolls from thirty-one 
to eighty-five members. 


Commercial Credit Will | 
Purchase National Bond 


IN BIG AUTO FINANCE DEAL 





Baltimore Company to Buy Chicago 
Firm’s Assets; Latter Expected 
to Liquidate 

Lee Frank, chairman, National Borid 
& Investment Co., Chicago, and A. E. 
Duncan, chairman, Commercial Credit 
Co., Baltimore, have announced that an 
agreement has been entered into where- 
by assets of National Bond & Invest- 
ment and its subsidiaries will be bought 
for cash at approximate book value by 
Commercial Credit. 

Mr. Frank is quoted as having stated 
that through this sale, automobile dealer 
customers and their time payment pur- 
chasers as well as the customers of the 
small loan subsidiaries of National Bond 
should have a broader financial service. 
It is said that the National Bond will 
immediately change its corporate name 
and that a meeting of stockholders will 
be held in December to vote upon liqui- 
dation of the company. 


To Continue Policies 

Mr. Duncan states that Commercial 
Credit expects to continue, possibly 
through enlarged territory, plans and 
policies of the National Bond and its 
subsidiaries. New subsidiaries of Com- 
mercial Credit, under similar names used 
by National Bond, will continue their 
local offices in Chicago, with present 
management and personnel. 

During the nine months ended Sep- 
tember 30, 1941, the consolidated opera- 
tions of National Bond & Investment 
showed gross receivables of $136,682,705 
vith net income, after Federal income 
and excess profits taxes of $1,119,525; 
compared with gross volume of pur- 
chases for the calendar year 1940 of 
$146,315,659 and net income of $1,722,882. 

During the nine months ended Sep- 
tember 30, 1941, the consolidated opera- 
tions of Commercial Credit Co. showed 
gross receivables acquired of $787,263,- 
763, and net income, after Federal in- 
come and excess profits taxes of $6,- 
745,301, which, after payment of divi- 
dends on preferred stock was $3.45 a 
share on the common stock, compared 
with gross volume for the calendar year 
1940 of $845,258,802 and net income of 
$8,312,653, which, after payment of pre- 
ferred dividends, was $4.23 a share on the 
common. 

Commercial Credit Income 

Consolidated net income of Commer- 
cial Credit for the third quarter of 1941 
amounted to $2,376,141 after Federal in- 
come, excess profits and other taxes 
minority interest, etc. This was equai 
after payment of $129,559 in dividends 
on preferred stock outstanding to $1.22 
a share on common stock. 

For the quarter ended September 30, 
1940, net profit was $1,973,351, equal to 
$1 a share on common stock. 

Federal income taxes took 31% of net 
income before taxes in the third quarter 
this year against 24% in the like 1940 
months, according to the report. 

The consolidated gross volume of all 
receivables acquired in the 1941 third 
quarter was $229770,124 against $174,- 
278,200 for the like period a year ago, 
an increase of 31%. 





FREEMAN HEADS AGENTS ASS’N 

Robert H. Freeman of Newton-Free- 
man, Inc., is the new president of the 
Ann Arbor Association of Insurance 
\gents, succeeding Clarence Aprill. 
Other officers named are vice-president, 
Irwin E. Stoll, and secretary-treasurer, 
Russell Bradley, re-elected. Mr. Bradley 
has held the office of secretary-treasurer 
of the board since 1930 when it was 
relinguished by W. O. Hildebrand, now 
secretary manager of the Michigan 
Association, when Mr. Hildebrand was 
advanced to the presidency of the Ann 
Arbor organization. 
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Marine Insurance in War- Lime 


Brings Many Difficult Problems 


By Walter S. Kaufmann 
Cargo Underwriter, Marine Office of America 


In war-time the interests of shippers, 
ship-owners and marine underwriters 
come to a focus on the same problems. 
All of us are trying to analyze the 
present and the immediate past and do- 
ing our best to predict a little of the 
future. 

Shortages of materials cause voyages 
over routes which would not be used in 
time of peace. Shortage of ships brings 
out vessels unsuited to the run and com- 
modity carried. Every time the inter- 
national situation shifts, these shipping 


problems change also. Each of these 


convoy, close to others, with lights out 
and rado s‘lent. These handicaps, to- 
gether with darkness, fog and storm, are 
highly conducive to collisions. At belli- 
gerent ports, moreover, storage and 
warehousing of cargo are impeded by 
blackout or air raid and frequently dis- 
rupted by heavy port traffic. As such 
increased hazards were not contem- 
plated in the basic marine rate for cargo 
insurance a war-zone surcharge was put 
into effect but, while increased last 
Spring, it is still insufficient. 

Ocean war risk insurance rates are 








“MONTANA” 
September 11, 1941 
$117,000 


“SESSA” 
August 17, 1941 
$175,000 
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Figures are cargo losses falling upon American insurance market and do not 


include the value of the vessels. 


Still more serious losses occurred on “Petalli” for 


$3,500,000, “Kota Nopan” for $2,500,000 and “Speybank” for $750,000. 


circumstances is echoed by fluctuating 
freight rates, changing commodity quo- 
tations and usually by a new set of 
marine insurance rates. A good example 
is the case of the Near East. 

The year 1941 got under way with 


fighting in Lybia and Ethiopia. Hostili- 
ties broadened through the Balkans, 


swept through Greece and Crete; now 
Russia fights Germany on a 3,000 mile 
front. Of course, this was reflected by 
further foreign trade trouble, particularly 
between the Mediterranean area and the 
United States—has almost created a 
standstill, in fact. For instance, imports 
from Turkey were routed via Suez and 
Cape of Good Hope instead of via 
Gibraltar, which added expense of canal 
tolls and higher freight rates for the 
longer voyage. Such voyages must cross 
the Equator twice, making special pre- 
cautions necessary for cargo protection 
in the ship’s hold. Duration of trips is 
two or three times as long on such 
voyages as it would be in peace-time. 
It is now past history that underwriters 
suffered heavy losses on tobacco shipped 
from Mediterranean ports via Suez and 
the Cape. Marine insurance rates went 
up on such voyages but proved entirely 
inadequate. 
Cargo Rates 

Ocean cargo insurance rates must be 
increased when ships—instead of utiliz- 
ing regular routes, radio, weather re- 
ports, lighthouses and other navigation 
aids—are compelled to run zig-zag in 





sensitive day by day to the world politi- 
cal picture. Broadly speaking, war-risk 
insurance applies only when the cargo 
is on board the overseas vessel, although 
a new phase developed last July, follow- 
ing the Japanese government’s recall of 
its flag steamers, preventing their sail- 
ings with goods to the United States. 
This action probably tied up millions of 
dollars worth of merchandise owned by 
American interests. In an endeavor to 
relieve this situation marine underwrit- 
ers deviated somewhat from the fixed 
restriction of war risk coverage only 
while afloat and offered limited protec- 
tion to bona fide American interests. 
For American owned cargo on which 
war risk insurance has heretofore at- 
tached, but which cargo, due to recent 
acts of the Japanese government, is now 
afloat or on shore at a port of trans- 
shipment in Japan or Japanese con- 
trolled territories, it is at present writing 
permissible to grant insurance against 
physical damage for fixed periods of 
time. This includes damage or destruc- 
tion by named perils such as bombs, 
gunfire or torpedoes, but excluding cap- 
ture, seizure, arrests, restraints, etc. 
Insurance companies in the United 
States, benefitting from lessons of World 
War I and observing government insur- 
ance organizations recently set up in 
European countries, were ready for the 
present war even before it started. The 
American Cargo War Risk Reinsurance 
Exchange was in full operation when 
Germany invaded Poland in August, 1939, 


Canadian Association Rates, Forms 
For Personal Property Floate; 


Wilson E. McLean, manager of the 
Canadian Inland Underwriters Associa- 
tion, reports that the association has 
promulgated rules governing the under- 
writing and rating of the personal prop- 
erty floater and has issued the forms. 
The rules become effective January 1, 
1942, and policies may be written for 
any term up to three years. It shall 
not be permissible to issue a policy in- 
volving property belonging to persons 
not related residing together unless 
specifically named as insured. All United 
States risks written in Canada will be 
subject to the rules, forms and rates 
of the Canadian Association. 

Scheduled jewelry and furs shall be 
subject to the rates applying to the 
property and to such other rates and 
tules as may be promulgated by the 
association. All other scheduled prop- 
erty, including fine arts, shall be sub- 
ject to such rates and rules applying 
to the property as may be promulgated 
by the association. Until such time as 
other rates are promulgated the pre- 
mium therefore shall be calculated at the 
rates prescribed for unscheduled prop- 
erty covered under the policy as though 
the scheduled property were included 
therein. 

Must Be 80% Insured 

The amount of insurance granted shall 
not be less than 80% of the estimated 
total value of the property. The mini- 
mum premium for policies written for a 
neriod of three years is $35. The mini- 
mum premium for policies written for 
a period of one year or less is $20. 

No credit for existing insurance will 
be used to bring the minimum premium 
below $30 for policies written for a 
period of three years and below $15 for 
rolicies for a period of one year or 
less. The required minimum premium is 
to be obtained on every policy written 
irrespective of any other policies which 
may be issued by the same or other 
comnanies. The premium. for scheduled 
articles may be included to make up the 
minimum premium. 

No policy is to be issued in com- 
bination with any other coverage in the 
same document, whether providing other 
coverage in the same company or in 
another company, except that when in 
combination with bona fide casualty cov- 
erage the personal property floater CcOvV- 
erage and conditions are set up that 
they may be torn apart from the cov- 
erage and conditions applying to the 
casualty coverage and as such constitutes 
a separate and complete casualty policy. 
The premium applying to the casualty 
coverage under a combination policy 
shall not be less than what would be 
charged if sold independently of the 
personal property floater policy. 

Existing Insurance 

Credit for existing insurance endorse- 

ment:— “1. Subject to the minimum 





Almost every domestic insurance com- 
pany, writing ocean cargo insurance, par- 
ticipates in this exchange and, through 
it, every war-risk policy issued by any 
member company is backed by the re- 
sources of all other members. Here is 
a fine example of cooperation by marine 
insurance underwriters. The efficiency 
and security of the arrangements are 
fully appreciated by our nation’s ship- 
pers, who thus obtain standard rates, 
standard policy conditions and ample 
financial resources behind their insur- 
ance. 

For marine underwriters the first two 
years of war have proved extremely dif- 
ficult. It would be wishful thinking to 
state that matters are now progressing 
smoothly or to expect that the worst 
problems lie behind us. The bright side 
of the picture is the cooperation of the 
underwriter and the basic soundness of 
his method of doing business. 


premium requirements, it shall be per- 
missible, by the use of the approved en- 
dorsement, to allow a return premiym 
for existing specific insurance, 

“2. The return premium allowable for 
such specific insurance shall be the up. 
earned premium on such insurance ql. 
culated pro rata of the premium paid 
for such specific insurance to expiration 
of the personal property floater policy 
or expiration of such specific insurance 
whichever may first occur. Where the 
rate on any existing specific policy of 
fire insurance is in excess of the fire 
rate applicable to the personal property 
floater, this latter rate shall be used 
in computing the credit. No credit shall 
be allowed for a greater amount oj 
specific insurance than the amount ip- 
sured under the personal _ property 
floater. 

“3. In all cases involving allowances 
for existing specific insurance, the policy 
premium should be shown as the pre 
mium applying to the policy without any 
credits for existing specific insurance,” 





NEW MUTUAL AIRCRAFT GROUP 


Rodda Conference Secretary; To Locate 
in Washington, D. C.; Will Write 
Private Planes 

Formation of the Mutual Aircraft Con- 
ference, an association designed to pro- 
mote proper underwriting of civil air 
craft hull insurance by mutual fire in- 
surance carriers, and to exercise ger 
eral supervision over the writing of such 
risks by its member companies, has been 
announced by William H. Rodda, Amer- 
ican Mutual Alliance engineer who wil 
serve as secretary of the new organ 
zation. 

For the present the thirteen Feder 
tion of Mutual Fire Insurance compa 
nies which make up the conference are 
expected to confine their writings largely 
to the small private-plane field. A num 
ber of the companies have policies ani 
forms prepared to begin production a 
once; others will serve for the present 
as reinsurers of the active compe 
nies. Policies will be written by the 
individual companies at approximate) 
current rates, but savings or “dividends 
returned at the end of the policy perio 
are expected to equal returns made o 
other types of risks. 

Offices will be located in Washington, 


Dc 


Vessels Out of Buffalo 
To Continue to Operate 


Even at higher insurance rates, But 
falo-operated vessels are expected ! 
carry ore down the lakes during Decent 
ber this year. “Our customers already 
are asking us if we can carry some oft 
after the regular close of navigation @ 
midnight November 30th,” Adam E. Cor- 
nelius of Boland & Cornelius, said, 
we're preparing for some Decembet 
operations if the weather conditions pe 
mit. 

“Of course, insurance rates increas 
after November 30 and are stepped 4 
again December 5, 9 and 12. These 





creased costs are absorbed by our cl’ § 


tomers.” There have been reports thd! 
ice-breakers would be provided by th 
Coast Guard to keep harbors navigabl 
in December. 





SUCCEEDS SCAFFA AGENCY 

John J. Crawford, Ashley A. Formos 
C. Harrington and Walter I. Culles 
formerly associated with the Scafia 
tective Agency, have taken over the 
business of that agency and will operat 
under the name of the Associated s* 
vestigating Bureau. The new organi 
tion will-occupy the same offices at! 
John Street, where the Scafia Detectitt 
Agency was located. 
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Auto Assigned Risk 
Plan Operative Nov. 1 


Now FULLY SUBSCRIBED TO 





Superintendent Pink Asks N. Y. Com- 
panies to Send Certain Information to 
Manager Newell; Other Suggestions 





The voluntary automobile assigned risk 
plan, set up in New York State in con- 
nection with the new motor vehicle safe- 
ty responsibility act, will become effec- 
tive on November 1, 1941, and all casu- 
alty carriers licensed to write auto bod- 
ily injury liability insurance in this state 
(exclusive of reinsurance carriers and 
also companies which write exclusively 
risks as defined in section 94FF of the 
new act) have now subscribed to this 
plan. This information was conveyed to 
automobile B.I. writing companies on 
October 24 by Superintendent of Insur- 
ance Louis H. Pink, who further said: 

“The assigned risk plan will be ad- 
ministered by a governing committee 
which has appointed as manager of the 
plan William Newell, 60 John Street, 
New York. Additional copies of the 
plan and the approved form of applica- 
tion may, upon request, be obtained at 
cost from the purchasing division of the 
National Bureau of Casualty & Surety 
Underwriters. All carriers subscribing 
to the plan are urged to order an ade- 
quate supply of each as promptly as pos- 
sible so that they may be made avail- 
able in the carriers’ offices throughout 
the state when the plan goes into effect.” 


Further Details 


Mr. Pink further said that adoption of 
this voluntary plan should enable all 
risks legitimately entitled to insurance 
and not specifically excluded from the 
satety responsibility act to obtain such 
insurance by following the rules cited in 
the plan, 

It is also pointed out that pending 
amendment to section 115, which has to 
do with agents’ and brokers’ licenses, a 
producer who serves the applicant for 
imsurance under the plan and who is not 
the holder of a broker’s license—nor a 
licensed agent of the carrier to whom 
the risk is assigned—cannot receive any 
commission or fee for his services until 
this amendment becomes law at the next 
legislative session, Thereupon, however, 
the producer will be entitled to receive 
the allowed remuneration on all the 
assigned risks he has handled. The 
amendment, in other words, is retro- 
active, 

To avoid rechecking and confusion 
Producers should make sure that the 
application form is completely filled out 
by their applicants and accompanied by 


the necessary documents, 


Superintendent Pink requests that 
Parca send at once the following in- 
ormation to Manager Newell: 


Information Requested From Companies 


rest ante name, title and address of the rep- 
eae og of your company with whom you 
je € manager to correspond in respect to 
ons made under this plan, 
Pe i name and address of one or more 
time “. Tepresentatives (other than your full- 
z _* aried employes) whom you may wish 
pal sma to the manager as authorized to 
a0 & M say sl on behalf of your company to 
« applicant for insurance (as required in sec- 


ie l-paragraph 1 of the plan). 


. Full information regarding any i 
pertinent 
ae under any of your reinsurance agree- 
wheter Teaties or contracts. State specifically 
$5,000 Such exclusions apply to limits of 
(ay 840,000 B.I. and $5,000 P.D. or less. 
facilitie _ specifically your general servicing 
ride S throughout State of New York for such 

as may be assigned to you. 












vi’ p phe amount of your net direct automo- 
ork di premium writings in the State of New 
ineet uring calendar year 1940 (excluding net 
iter emobile B.I. premium writings on 
Securit Vehicles for the operation of which 
7 of nis Teduired to be furnished by section 


of the vyehicl 
A, Yor e and traffic law of the State 
























































Two Baltimore Cos. 
Are Raising Salaries 


U. S. F. & G. FIDELITY & DEPOSIT. 


10% Emergency Allowance to Meet In- 
creased Cost of Living; Both Cos. 
Also Give Employes Bonuses 





Two of the large Baltimore companies 
—United States F. & G. and Fidelity & 
Deposit—have announced “emergency al- 
lowance” salary increases and bonuses 
for their employes as an aid in meeting 
the burden of rising living costs. The 
United States F. & G. through President 
E. Asbury Davis announced its plans to 
employes on October 9, effective date of 
the salary raise being October 16, pay- 
able on October 31 and monthly until 
further notice. This company is also 
paying a bonus on December 15 of one- 
half of their monthly salaries to all em- 
ployes who have been with the company 
since January 1, 1941. 

The F. & D. will pay a cash bonus of 
5% of the respective present annual sal- 
aries of all employes in its employ (and 
employed by American Bonding, its af- 
filiate) for the full calendar year of 1941. 
Approximately 1,200 employes will ben- 
efit. Furthermore, beginning next Jan- 
uary 1 they will receive an “emergency 
allowance,” payable monthly, amounting 
to 10% of their annual salaries. Presi- 
dent Frank A. Bach says the F. & D. 
management hopes that this allowance 
may be continued as long as the emer- 
gency exists even though “our companies 
face increased operating costs.” 


PINK TO SELL REAL ESTATE 


Holdings of Companies Taken Over by 
N. Y. Insurance Department; 
Property in Many States 

On November 7 Superintendent Louis 
H. Pink will sell to the highest bidders 
real estate holdings of about forty title, 
mortgage, casualty and surety companies 
which the New York Insurance Depart- 
ment has taken over since 1932. 

The offerings include properties lo- 
cated in Arizona, Texas, Oklahoma, IIli- 
nois, Michigan, Missouri, Louisiana, New 
Jersey and Ohio. With the sale of these 
properties and mortgages Mr. Pink will 
have completed the liquidation of the 
seventeen companies’ interest in the sale. 
More than 5,000 booklets describing each 
property, mortgage and certificates will 
have been sent to real estate brokers. 





Latest U.S. Treasury Dep’t 
List of Qualified Sureties 


Keen interest is evidenced in the latest 
U. S. Treasury Department list of ac- 
ceptable sureties on Federal bonds, ef- 
fective as of September 26. More com- 
panies than ever are now in the million 
dollar class as respects their net limit on 
any one bond. Topping the list is Hart- 
ford Accident with $3,102,000 compared 
with $2,860,000 last April; second, Aetna 
Casualty & Surety with $2,413,000 com- 
pared with $2,351,000. Then follows: 


Sept. April 
Fidelity & Casualty...... $1,737,000 $1,753,000 
Liberty Mutual ......... 1,714,000 1,716,000 
Travelers Indemnity .... 1,671,000 1,671,000 
UE So er anca wicess 1,668,000 1,729,000 
American Surety ....... 1,519,000 1,434,000 
*Employers’ Liability .... 1,497,000 1,383,000 
National Surety ........ 1,460,000 1,507,000 
Fidelity & Deposit....... 1,384,000 1,322,000 
Royal Indemnity ........ 1,307,000 1,337,000 
Indemnity of N. A....... 1,218,000 1,196,000 
Continental Casualty .... 1,159,000 992,000 
U-. & Gaaratitee...< 650 1,016,000 996,000 
Globe Indemnity ........ 1,000,000 1,000,000 





* Reinsurance business only. 
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General Buildings 





WHEREVER YOU DRIVE the General 
Accident’s continent-wide organization offers ser- 
vice and protection that excel—the best that there 


is in automobile liability insurance. 


GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 











Philadelphia 


















C. & S. Statisticians 

Act on Prem. Reserves 
DEBATE HARRINGTON RULING 
Baltimore Cos. Hosts to Ass’n; C. E. 


Woodman Presides; Adopt Report on 
Schedule “W” Standardization 





The Association of Casualty & Surety 
Accountants & Statisticians held their 
first Autumn meeting at the Club House 
of Maryland Casualty in Baltimore on 
October 17. The meeting was attended 
by sixty-two members and guests, com- 
prising comptrollers and statisticians of 
the sixty-five leading stock casualty com- 
panies in the country. 

Major items discussed were as follows: 

Ruling of Commissioner C. F. J. Har- 
rington of Massachusetts regarding the 
calculation of unearned premium re- 
serves on compensation and_ liability 
lines. On this topic the meeting adopted 
resolutions to be sent to the special com- 
mittee of the Association of Casualty & 
Surety Executives who discussed this 
problem with Commissioner Harrington 
on September 30. It is believed that the 
procedures recommended in these reso- 
lutions will furnish a satisfactory solu- 
tion to the problems involving casualty 
companies in this ruling. 

The association also unanimously ap- 
proved and adopted a report leading to 
the standardization of the various states’ 
schedules “W” for workmen’s compen- 
sation, and it is hoped that during the 
coming year these schedules, which now 
contain many varying types of instruc- 
tions, may be standardized on a uniform 
basis. 

Adequate Reserves for Unpaid Claims 

There was presented to the meeting a 
report of a special committee on the de- 
velopment of adequate reserves for ex- 
penses of investigation and adjustment 
oi unpaid claims. It is believed that this 
report will be of material value to all 
carriers in that it is the first detailed 
study that has been made of this prob- 
lem-since the report of a special com- 
mittee of the Casualty Actuarial Society 
in 1930. 

Reporting of Foreign Funds 

The casualty-surety statisticians also 
tackled the problem of reporting of 
funds in which foreign nationals have an 
interest. Consensus was that a stum- 
bling block to progress is that claim- 
ants of casualty and surety companies 
do not indicate their nationalities and 
the carriers do not require this informa- 
tion. Furthermore, claims made by cor- 
porate entities do not indicate whether 
they are foreign owned wholly or in 
part. Thus the companies are having 
difficulty in determining whether such 
claimants should be reported or not for 
the amount claimed. 

It was indicated 
panies are making 


that while the com- 
every effort to com- 
ply with President Roosevelt’s order on 
reportable foreign funds, it is almost 
impossible to determine what such items 
were on June 1, 1940, and June 14, 1941. 
Reason is that insurance companies do 
not take daily trial balances on such 
items, being primarily interested in how 
much a claim is worth. Collateral and 
joint control accounts are being minutely 
examined to ascertain if they are held 
by foreign nations. 

As respects Canadian nationals, unless 
claims are against funds held outside of 
Canada in this country they are not re- 
portable under the executive order. 

The deadline for completion of the 
census of foreign funds, it was learned 
this week, has been postponed until No- 
vember 29. 

Luncheon was served at the Baltimore 
Country Club at which the members 
were welcomed by President E. Asbury 
Davis of the United States F. & G; 
President E. J. Bond of the Maryland 
Casualty, and President J. A. Nelson of 
the New Amsterdam Casualty. 

After adjournment the Baltimore com- 
panies, consisting of the Fidelity & De- 


(Continued on Page 32) 
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E. C. Stone Points Way 
To Cushion Depression 


RHODE ISLAND 


Advises Extra Policies in “Storage 
House” During Spending Period; 
Should Not Fear Overselling 


SPEAKS IN 


United States General Manager and 
ttorney E. C. Stone of the Employers’ 
Group, Boston, speaking at the meeting 
of the Rhode Island Association of In- 
ance Agents at Providence last week, 
nted the way to the agent to put 
into his “storage house” an extra num- 
ber of policies during this period of 
great spending power, and thus have 
an extra number of chances by way of 
meet depression difficulties 
hich must follow the boom. 
Mr. Stone said that the men engaged 
‘n defense activities, from the top execu- 
humblest laborer, if prop- 
insured, are in a position to d» their 
k better. They will have fewer 
worries and a greater sense of security. 
“It must be your duty as -.nsurance 
agents to bring to the attention of the 
many workers in defense activities the 
beneficial advantages of insurance, thus 
» help them the more vigorously, the 
nore comnletely and wholeheartedly to 
do their bit in the great work of pre- 
paredness. 
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Relief from Worry 

“It must also be your duty as insur- 
ance agents to devote yourselves to your 
yfession as never before; to be sure 
you give the best advice and the wisest 
counsel in insurance matters; to be cer- 
tain that the right kinds of policies with 
the proper sorts of coverages are de- 
livered in every case, thus to bring it 
about that as complete relief from worry 
as possible shall be the lot of your cus- 
tomer policyholders.” 

Stressing that nothing so bogs down 
defense work as accidents in factories, 
and that automobile loss -ratios are 
mounting, Mr. Stone said it is the re- 
sponsibility of the agent to study acci- 
dents and how to prevent them. Then 
he turned to the present opportunities 
of the agent, saying: 

“Alive as the agent must be to his 
responsibilities in these times, he must 
be equally awake to the opportunities 
that are his. 

“He sees about him the greatest busi- 
ness activitiy the country has ever seen. 
He observes the tremendous amounts of 
money in circulation and the great in- 
crease in spending power. He appreciates 
that people with more money to spend 
have more to spend on what he has to 
sell, insurance policies. 

“With more chances to sell many dif- 
ferent kinds of policies, should the agent 
not take advantage of ‘the present boom 
times to put on his books in increasing 
number the policies he has to offer for 


? 
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Booms Must Bog Down 

there are other things for him 
to keep in mind. Times like these with 
plenty of money in sight cannot last. 
Booms must bog down. They cannot 
last forever. And what follows a boom? 
When the tremendous amounts being 
spent for defense purposes no longer are 
being expended—when the fire goes out 
under boiler, to use Mr. Henry 
Morgenthau’s inflation illustration, what 
then? Must we not expect a deep de- 
pression? And how shall we live then? 

“Insurance is a real necessity at all 
times but more than ever in the days 
of depression. Then no one with a home 
can afford to be without proper insur- 
ance protection. His insurance policy 
may well be the only thing to help him 
when the home is destroyed. He needs 
that policy then as never before. 

“But insurance agents know that in 
times of depression their business is 
chiefly in the renewal end; they then 
live on their renewals alone. 

“If each agent takes advantage of the 
boom times to build up on his books 
the extra number of policies the boom 
times help him the more readily to sell, 


(Continued on Page 34) 
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ELECT NEW LAW COMMITTEE 


Constructive Move by Surety Ass’n; 
Globe Indemnity Ex-Officio Chair- 
man; Five Cos. on Committee 

Under the chairmanship of James J. 
McGuirk, Jr., of the Globe Indemnity, 
the claims committee of the Surety As- 
sociation of America held its semi-an- 
nual meeting October 22, 1941, at 60 
John Street, New York. Important action 
was taken in the election of a stand- 
ing law committee to which problems 
might be referred for study and recom- 
mendation to the claims committee or to 
any other committee of the association 
desiring to take advantage of this new 
facility. 

So as to give everyone present a free 
rein in the selection of members of the 
new committee, the election was made by 
private ballot, a procedure felt to be 
preferable to appointment or election by 
viva voce. Globe Indemnity, chairman 


of the claims committee, is ex-officio 
chairman of the law committee. Other 
members of this committee are Aetna 
Casualty & Surety, American Surety, 


Hartford Accident & Indemnity, Indem- 
nity Insurance Co. of North America 
and Maryland Casualty. 

E. Vernon Roth, secretary, of the 
Surety Association, said this week that 
the action represents a forward step 
in providing the means whereby com- 
panies may submit to the law committee 
questions and problems which are sus- 
ceptible to several solutions. They may 
be assured that after careful consid- 
eration an appropriate recommendation 
will be made which will provide for a 
uniform practice in establishing the 
equities between companies on such 
problems. Mr. Roth further expressed 
the hone that members of the Surety 
Association will take full advantage 
of this new facility which has been pro- 
vided by the claims committee. 


CHIEF ENGINEERS’ FORUM 





To Be Staged by Nat’l Conservation 
Bureau Nov. 7 at 60 John St.; Pro- 


gram, Speakers, Comm. Chairmen 


The eleventh chief engineers’ forum of _ 


the National Conservation Bureau, a 
division of the Association of Casualty 
& Surety Executives, will be held Fri- 
day, November 7, at 60 John Street, New 
York. The morning program will begin 
at 10 o'clock and a buffet luncheon at 
IZ, 

The program follows: Report of the 
engineering and project committee, by 
Holger Jensen, manager of the engi- 
neering and inspection department of 
the Maryland Casualty, chairman. Re- 
port of the elevator sub-committee, by 
Walter S. Paine, manager of the engi- 
neering and inspection department of 
the Aetna Casualty & Surety, chairman. 
Report of National Bureau for Indus- 
trial Protection, by Holger Jensen, ‘chair- 
man of the casualty sub-committee of 
the bureau, and E. R. Granniss, asso- 
ciate manager of the bureau and direc- 
tor of the industrial engineering divi- 
sion of the National Conservation Bu- 
reau. “How Insurance Companies Can 
Better Cooperate in National Safety,” 
by Mr. Paine. 

“The Department of Labor and Insur- 
ance Company Cooperation,” by Verne 
Zimmer, director of the division of labor 
standards, U. S. Department of Labor. 
The Work of the National Fire Protec- 
tion Association, by Percy Bugbee, gen- 
eral manager of that association. A bi- 
cycle program designed for community 
use, by G. B. Butterfield, secretary, spe- 
cial risk and engineering department of 
the Hartford Accident & Indemnity. 

Report of National Conservation Bu- 
reau activities, by members of the staff. 


NO SURETY RATE INCREASE 

Certain amendments, classifications 
and rates concerning guaranty, indem- 
nity, fidelity and surety companies pro- 
posed by the Towner Rating Bureau 
have been approved by the Virginia 
State Corporation Commission. The 
amendments do not effect any increases 
in present rates, the commission pointed 
out in its order. 
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JOHN SPLAIN GETS NEW POST 


Deputy Motor Vehicle Commissioner in 
Queens to Administer N. Y. Finan- 
cial Responsibility Law 
John Splain, district deputy motor ve- 
hicle commissioner in charge of the 
Queens office at Jamaica, L. I., has been 
appointed to head administration of the 
state’s new motor vehicle financial re- 
sponsibility law in New York City, with 
headquarters in the State office build- 
ing, 80 Center Street. Joseph Mafera 
of Ridgewood, Queens, will succeed Mr. 

Splain in the Jamaica office. 

Commissioner of Taxation and Finance 
Mark Graves announced that both ap- 
pointments are effective immediately. 
Commissioner Graves previously an- 
nounced the appointment of Bernard A. 
Culloton of Kingston as deputy commis- 
sioner of motor vehicles in charge of a 
financial responsibility division in the 
bureau of motor vehicles, under the su- 
pervision of motor vehicle commissioner, 
Carroll E. Mealey. The Albany unit will 
be located at 504 Central Avenue, where 
the motor vehicle bureau will move 
about December 1. 


AUTO INS. COST STUDY 





N. Y. Senator Phelps to Introduce Reso- 
lution in 1942 Legislature With Idea 
of Getting Material Rate Reductions 
Senator Phelps Phelps, New York 

City Democrat, plans to introduce a reso- 

lution when the state legislation recon- 

venes in January to study motor vehicle 
insurance costs, with the idea of getting 
material rate reductions, 

Senator Phelps said: “Insurance com- 
panies have indicated they are willing 
to talk over any plan which will allow 
the reduction without impairing the sol- 
vency of their companies. Many plans 
are being submitted but there is no ac- 
credited committee to make a thorough 
study of their merits.” 





Standard Provisions Policy 
Favored Under New N.Y. Law 


One of the most helpful talks made 
to date on the various aspects of the 
new financial responsibility law in New 
York State was that of A. E. Spottke a 
week ago before the Casualty Under- 
writers Forum of New York. Mr. 
Spottke is automobile department man- 
ager in the National Bureau of Casualty 
& Surety Underwriters. 

In particular Mr. Spottke stressed that 
the standard provisions auto liability 
policy has been accepted by the New 
York State motor vehicle department, in 
preference to the absolute liability pol- 
icy, as affording proper protection under 
the new law for those who may be in- 
jured in an automobile accident through 
no fault of their own. This form, ex- 
plained Mr. Spottke, was recommended 
by the casualty companies as being in 
the best interests of all concerned. 

In reporting on Mr. Spottke’s remarks 
last week The Eastern Underwriter in- 
advertently said that an absolute liabil- 
ity policy had been decided upon rather 
than one with certain exclusions. This 
is not the case, the correct facts being 
expressed above. 





25 YEARS WITH AETNA 
Robert S. Newton, supervisor of cas- 
ualty, fire and marine audits in the au- 
diting department of the Aetna Life 
Affiliated Cos., observed his twenty-fifth 
anniversary with that organization this 
month, 





Canada Co.’s Counsel] 
In Motor Law Survey 


JOHN ROBINETTE APPOINTED 


Editor of Ontario (Law) Reports Suc. 
ceeds Cecil Wright; All Canada 


Companies Interested 


John J. Robinette replaces Cegi 
Wright as special counsel for the All. 
Canada Insurance Federation (200 in- 
surance companies) which is to make 
factual report relative to recent develop. 
ments in motor vehicle and auto ingpr- 





Barefoot 
JOHN J. ROBINETTE 


ance legislation with particular reference 
to compulsory automobile insurance and 
financial responsibility. Mr. Robinette 
lives in Toronto; is a member of the 
Ontario bar; and is editor of the Or 
tario (Law) Reports. Mr. Wright was 
forced to retire from the inquiry because 
of illness. 

Purpose of inquiry is to inform the 
public, and all persons concerned, i 
cluding the Federation, concerning the 
most recent developments in this im 
portant field of legislation so that in the 
light of the information obtained legis 
lation in Canada may, if deemed neces 
sary, be approached with accurate 
knowledge of the actual experience ! 
other jurisdictions where new legislatiot 
on this subject has been enacted during 
the past decade. Before Mr. Wright tt 
signed he had visited New York, Hart 
ford and Washington, gathering fact 
and making observations. _ c 

Donald Taylor, London Guarantee, 5 
chairman of All-Canada Insurance Fee 
eration. 





HONOR CASE’S ANNIVERSARY 

Donald L. Case, Nutley, N. J. ci 
payroll auditor of the Newark brant 
of the Aetna Casualty & Surety 
was given a luncheon by his associates 
last week in recognition of his twenly- 
fifth anniversary with the company. 4 
was presented with a traveling bag. * 
the evening, open house was held at his 
home. 
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Oklahoma A. & H. Association Holds 
First Annual Sales Congress 


The first annual sales congress staged 
by the Oklahoma Accident & Health 
Association, last week, rated practically 
100% membership attendance. Rollin B. 
smith, state manager, Great Northern 
Life, announced that since its organiza- 
tion last January, the association had 
a membership of fifty under- 


acquired [ 
a goal of seventy-five set 


writers with 
for the year. 
F. Glenn Packwood, Massachusetts 
Bonding, Kansas City, member of the 
executive committee and chairman of 
regional directors of the National Asso- 
ciation of Accident & Health Under- 
writers spoke on “The Value and Need 
of Local, State and National Associations 
of Accident & Health Underwriters.” 
Mr. Packwood contended that the A. & 
H. business stands at the cross-roads 
of doom or destiny and that the salva- 
tion of the business rests in the organi- 
zation of many strong local and state 
associations integrated and coordinated 
in the National Association. He urged 
as an incentive to increase membership, 
the presentation of programs at the local 
meetings, so as to give those attend- 
ing definite sales and motivation ideas 
and inspiration which they can immedi- 
ately put to use to make more money. 
He said: “If you do this you cannot 
keep producers from wanting to join 
your organization.” 
Maintenance of Income 

George L. Dyer, Jr., Columbian Na- 
tional, St. Louis, first vice-president of 
the National Association, in discussing 
“Back to Fundamentals” said that eco- 
nomically the most important thing in 
life is the maintenance of income. “That 
is what I work for and that is what 
each one of you work for,” he stressed. 


“Income can be derived from only two 
sources—either out of earning ability or 
from property. There isn’t any other 
way. Thus, the important factor is to- 
day’s income, out of which we must 
satisfy today’s and tomorrow’s_ prob- 
lems. By today we mean when we earn 
income—by tomorrow we mean when we 
no longer earn an income and look with 
anxious eyes to some other source. One 
doesn’t have to be a wizard to know 
what a disabled man needs. The answer 
is income—that’s all.” 
Warns of Government Control 

Emerson Davis, Dallas general agent 
for the Inter-Ocean Casualty, speaking 
on “Today’s Markets and Opportunity 
and Responsibility,” hurled a warning 
against the threat of governmental con- 
trol of the A. & H. business. He said: 
“There is no need to catalogue here the 
many restrictive laws and regulations 
that have hampered private business and 
converted control of whole fields of eco- 
nomic activities from the hands of pri- 
vate enterprise to that of bureaucratic 
government. Just before the war emer- 
gency halted this group of economic 
revolutionists, an attempt was in the 
making to take the insurance business 
into protective custody. Make no mis- 
take—we have not heard the last of the 
TNEC. I am not talking politics, I am 
talking of a philosophy of political 
economy.” 

The session concluded with a clinic on 
hospitalization insurance conducted by 
Wallace Bobb, Employers Casualty, who 
called upon the following members for 
analysis of various phases of this type of 
coverage represented in Oklahoma: J. 
Bryan Johnson, Business Men’s Assur- 
ance; Robert Templeton, Aetna and 
Marmaduke Corbyn, Jr., Occidental. 





APPROPRIATE EMBLEM SOUGHT 


National A. & H. Association to Sponsor 
Contest for Design to Be Used 
Throughout the Nation 

The emblem committee of the National 
Accident & Health Association an- 
nounces a contest to develop the best 
design. The contest is open to all per- 
sons, even to men and women outside 
of the insurance business, so that A. & 
H. representatives may secure the in- 
terest of artists and advertising men in 
their communities who may desire to 
widen their prestige by designing an 
emblem that will be used constantly 
across the nation. 

here are no restrictions as to kind 
or character of emblem. It should tell 
as completely and dramatically as pos- 
sible, in size suitable for use on a call- 
ing card, the fact that the person using 
the emblem is a member of the National 
Association and that A. & H. insurance 
lls a primary need in the lives of men 
and women—or as much of the story 
as could be emblazoned on a penny or 
on a short bar. . 

he committee which consists of Man- 
sur B. Oakes, chairman, Taylor Publish- 
ing Co., Indianapolis: Charles D. Spen- 
cer, Accident & Health Review; Fred 
C. Crowell, Jr., Insurance Field and Wal- 
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lace L. Clapp, The Eastern Underwriter, 
will select the five designs it considers 
of most merit, and submit them to the 
executive board of the National Asso- 
ciation for its selection of the winner. 

Mr. Oakes has put up $10 as a prize 
for the person submitting the best de- 
sign. This money was awarded him for 
his development of the slogan adopted 
by the National Association and made a 
part of the new constitution—“Accident 
& Health Insurance Is Primary Insur- 
ance.” The winning award will be ex- 
hibited at the mid-year meeting in Kan- 
sas City, next January, and immediately 
made available to the members of the 
National Association, under conditions to 
be: prescribed by the executive com- 
mittee. 





CRITICISES CLAIMS METHODS 


Former Nebraska Department Attorney 
Tells A. & H. Companies to “Quit 
Quibbling” and Pay Claims 
John §. Logan, formerly attorney for 
the Nebraska Insurance ' Department, 
took accident and health companies to 
task for,their tendency in many cases 
to contest'claims, in an address before 
the newly formed organization of health 
and accident agents at Omaha recently. 
He advised the companies to “quit quib- 
bling” over the terms of the contract 

and pay all equitable claims. 

He said that of over 5,000 agents 
licensed in Kansas to sell A. & H., 
there are many who should be eliminated 
and the business entrusted only to men 
who know what they are selling and 
how it should be sold. 

The lack of persistency in A. & H. 
contracts, he said, is due to incompetent 
salesmanship. 


Barnes Presiding Officer at 
Newark Dinner Last Night 





WILLIAM O. BARNES 


William O. Barnes, manager of Wash- 
ington National in Newark, N. J., pre- 
sided over the dinner mecting last evening 
(October 30) of the Accident & Health 
Newark as 
good 


Association of 
elected president. A 
turnout of members heard a talk by Nor- 
man Porter, who is in charge of public 
relations for the Casey Jones Aeronautical 
School. 

New officers of the club have been as- 
signed to specific duties as follows: D. J. 
Moe, vice-president at the meetings; Clark 
Collins, vice-president for education; I. G. 
Wessman, vice-president for membership; 
J. P. Kreutler, secretary, and Wilbur 
Smith, treasurer. Election of officers was 
announced in The Eastern Underwriter 
last week. 


Underwriters 
its recently 





NEW PLAN FOR A. & H. AGENTS 


Indiana Licensing System Explained at 
Recent Meeting of Indianapolis A. & H. 
Club by John McGurk 

The new Indiana plan for licensing 
accident and health insurance agents was 
explained at the October meeting of the 
Indianapolis Accident & Health Club by 
John McGurk, Indiana manager, Mutual 
Benefit Health & Accident and member 
of the insurance commissioners’ commit- 
tee which formulated the new system. 

J. M. Drake, president, Empire Life 
& Accident, who is chairman of local 
groups’ public relations committee, an- 
nounced speakers chosen from the mem- 
bership who will address various service 
and civic groups throughout the Indian- 
apolis territory on accident & health in- 
surance. They are: Parent Teachers As- 
sociations—Richard Calkins, Massachu- 
setts Indemnity and Max Blackburn, 
Massachusetts Protective. Chamber of 
Commerce and Safety Groups—J. I. 
Cummings, Empire Life & Accident. 
Hospitals, Nurses & Public Health 
Groups—Earl Baker, American Income. 
Police, Firemen, Red Cross—Don G. 
Trone, Indiana Travelers Assurance. 

Mr. Trone was also elected as the 
Indianapolis representative to the law 
and legislation committee of the Na- 
tional Association of Accident & Health 
Underwriters, headed by Wesley T. 
Hammer, Loyalty Group, N. Y. City. In 
a letter to the local club, Mr. Hammer 
says, “Unquestionably, it is only because 
of the National Defense Program that 
there has been a lull in the demand for 
governmental health insurance, including 
medical care and disability indemnity. I 
think that we are all agreed that we 
should be ‘on our toes’ to forestall, if 
possible, improper legislation which may 
be proposed when the time to launch 
such a program appears opportune.” 


A. & H. Spotlight Is 
On Cincinnati Today 


SALES CONGRESS BIG EVENT 
1942 A. & H. Week Committee in Ses- 


sion; Also Executive Committee 
of National Association 


The A. & H. gathering in Cincinnati to- 





Cay assumes national importance with the 
presence on the speaking platform of out- 
standing personalities in the accident and 
health field. The local association, headed 
by J. A. 


sponsoring 


Eggers, Inter-Ocean Casualty, is 
the day’s events which include 


an Ohio state association meeting, sales 
jamboree and hospitality banquet at the 
Hotel Netherlard Plaza. Attendance, 
which is expected to be large, will include 
A. & H. produe rs, general agents, field 
and company men. 

Also scheduled for today at Hotel Gibson 
in Cincinnti is the first meeting of the 
1942 Accident & Health Insurance Week 
General Committee of which Harold R. 
Gordon, H. & A. Conference secretary, 
is chairman. Th new poster design and 
other printed and sales material will re- 
ceive final approval at this meeting, it is 
expected. The committee will also con- 
sider several publicity projects. Chairman 
Gordon will preside. 






Sales Congress Features 
Presiding officer of the sales congress, 
which begins at 1:30 p. m. in the Nether- 
land Plaza, is President Eggers. First to 
speak will be R. B. Coffman, Pacific Mu- 
tual Life in Cleveland. Next to appear 
will be Clyde E. Dalrymple, Preferred Ac- 
cident general agent, who is president of 
the National Association of A. & H. Un- 
derwriters. His subject will be The Na- 
tional Association and Its Relation to the 
Man on the Firing Line. 

Harold R. Gordon, the second guest 
speaker, wil discuss The Effect of the 
War on Agency Building and he will be 
followed by C. Norman Green, vice-presi- 
dent, Hoosier Casualtv of Indianapolis, 
whose topic is Good Selection—A Sales 
Asset. Thereafter the Columbus associa- 
tion will stage a panel sales presentation 
with the following participants : 

C. A. Sholl, president, Globe Casualty; Charles 
Pugh, Loyal Protective; S. Glenn Moyer, North 
Braser, Monarch Life; F. M. 
General; W. B. Cornett, 
Welton, 


American; A. L. 
Exline, Connecticut 
Protective, and E. W. 
Men’s Assurance. 

Final speaker will be Dr. R. V. Harris 
of Savannah, who made a big hit in ad- 
dressing Aetna Life agents on the lasting 
value of accident insurance the Summer 
of 1940, 


Meetings This Morning 


Loyal Business 


This morning the Ohio A. & H. Associa- 
tion is holding its annual meeting and 
election of officers, this year’s president 
being R. B. Coffman of Cleveland and 
first vice-president being C, L. Gurney, 
Mutual Benefit, Cincinnati. 

The executive committee of the National 
A. & H. Association is also meeting this 
morning. 

Hospitality Banquet 


Appropriately named, the hospitality ban- 
quet this evening in the Hall of Mirrors, 
Netherland Plaza, will have as its toast- 
master C. L. Gurney. Mayor James Gar- 
field Stewart of Cincinnati is expected to 
bring greetings. National and state offi- 
cers will be introduced. Speaker of the 
evening will be John A. Lloyd, Ohio’s Su- 
perintendent of Insurance. 

This one-day affair has all the aspects 
of a national convention of A. & H. men 
and its success will be a tribute to the 
local committee, headed by Mr. Eggers, 
which includes the following: FE. Y. Lin- 
inger and W. R. Dignan of W. FE. Lord 
Co.; Max Abrams, Occidental Life; Wm. 
Case of Washington National; Ben Stoner, 
Connecticut General; C. L. Gurney, Mutual 


Benefit; Joe Maloney, National Under- 
writer; Wm. Dowd, Retail Credit Co.; 
Robert Berry, Earls-Blain Co.; Lewis 


Cooksey, Hooper Holmes Bureau, Inc., and 
J. W. Scherr, Jr., Inter-Ocean. 
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LUNCHEON TO F. B. ALLDREDGE 


National Ass’n of A. & H. Underwriters’ 
Program Committee Chairman Meets 
Other Committeemen in Kansas City 


F. Bert Alldredge, superintendent of 
he A. & H. department of Occidental 
t 


chairman of 
programs 


Angeles, and 


convention 


Life, Los 
committee on 















the National Association of Acci 

Health Underwriters, met this week in 
Kansas City with seve convention 
committee chairmen and members of 
Kansas City Associati or AS i. 
Underwriters to offer his assistance on 


the program for the mi 
be held in Kans 

4 Kansas City luncl 
Mr. Alldredge was given 
General Chairman 
Massachusetts Bonding, $ 
ager, which was attended 
gan, B.M.A., program 
Watts, Pacific Mutual, 
man; Marion Hou 
tional, registration cl 
Chairman Charles Gi 
George Swaney, Was! 
Roland Westover, Aet 
Cameron, Occidental Lit 
Connecticut General ar 
Occidental Life, St. Louis, 
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In an opinion handed to the 
State Insurance Board tl 
eral declared the Oklal 
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Walter M. Ivey Conducts 
Pittsburgh A. & H. Meeting 


Walter M. Ivey, manager, Monarch 
Life, in Pittsburgh, conducted the 
cent meeting of the Pitt 
dent & Health Insurance 
It was part of a new syst 
by the association in wh 
appointed by the 
for the program 
He discussed various appr 
presentations. Spec nl 
dramatized by Wil 
Richard Muller, 
arch Life. 
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Statisticians 





(« tinued trom Page 29) 
S Maryland ( Itv, New Amster- 
am C<z nd 1 States } 
vere a Tr ent¢ 
nent he Farms Countr 
Club 
The fice e meeting 
was C roller. Ocear 
Accident, who is pr € asso- 
ciation. Other officers of the associa- 
tion are T. F. Tarbell e Travelers 


v'ce-president, and C. G. van der 
National Bureau’s statistician, 
treasurer. 





RISK RESEARCH RENAMES BELL 





Goetz, Former Managing Director, Had 
Resigned Before Meeting; Of- 
ficers Reelected 

Ralph H. Bell, United Parcel Service, 
was reelected president of the Risk Re- 
search Institute, an organization of in- 
nce buyers, at its annual meeting in 
> York this month. 

Cther officers relected are: R. D. 
Guernsey, Frederick Loeser & Co., first 
resident; E. M. Halkyard, Combus- 
Engineering Co., second vice-presi- 
; rge E. Rogers, Robert Gair 
and W. H. Palmer, Lowe 
asurer. Mr. Palmer pre- 
office of secretary and 


vice-pre 








Ge 
Co., secretary, 


per Co., tre 
1, 





y held the 















tr rer, but these duties are being di- 
vided. 
John G. G 7, who had been manag- 
ng director « he organization since it 
as formed, had resigned previous to 


the meeting. His work will be carried 
yy the executive committee. The 
will continue its offices at 50 
Street, New York City, and its 
nonthly luncheon meetings. 
terms ex- 
Palmer and Mr. Guernsey, 
-d. The other four vacan- 
-d by A. M. Schmidt, Johns- 
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M: e ( ; K. C. Bell, Chase Na- 
B Mr. Rogers, and John G. 
( River Savings Bank. 





CHANGE IN PLANS 
Newark Affair of Casualty Underwriters 
for Ray KR‘urphy to Bc Luncheon on 
November 5 Instead of Dinner 

inal plans have been made for the 
Underwriters As- 
which Ray 


Final ans have 
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Mur assistant g ] manager, As- 
4 i Co 5.4 Itv Executives, 
will be guest speaker. Instead of a din- 
er, as pre ly announced, it will be 
! November 5 in the New- 

irk Athi Clab. at 92:15: p.m... Mr. 
Murphy's subject will be “Equalization 
Taxes of Stock and Mutual Compa- 











es 
Due to the interest in this subject 
Cz vy Unde \ssociation 

Sit severa € associations, 

| surety ass and the Es- 

S ( Agents ‘tiation to join 
in atte ce at this affair. John H. 
Nola a Casualty & Surety, 1s 
~hair1 the arrangements com- 


if Robert R. Elsner 
for a second term 
as president of the Milwaukee County 
Board sua & Surety Underwrit- 
ers at the quarterly meeting. Other 
nees are Bert F. Zinn of the Zinn 
ice-president; Robert B. Ebert, 
William F. Koch of Dick & 
asi : R. C. Pittel- 
w & Son; Al. Viet- 
hroeder & Son, Inc., 
\. Laub agency, 
meeting and elec- 


RENAMES THEODORE JOHNSON 


-axawasc nominated 











F. & D. PROMOTIONS 


Beverly H. Mercer Now Assistant to the 
Executive Staff; A. H. Geiselman 
Judicial Dep’t Manager 

Fidelity & Deposit made two promo- 
tions this week in its executive ranks. 
3everly H. Mercer, vice-president in 
charge of the company’s judicial depart- 
ment, was appointed to post of assistant 
to the executive staff, and Austin H. 


Geiselman, assistant manager, judicial 
department, was promoted to be its 
manager. 


Mr. Mercer joined the F. & D. in 1914 
as a member of its fidelity department. 
In 1917 he was appointed assistant super- 
intendent, Federal official, internal rev- 
enue and fraternal order divisions and in 
1920 was made superintendent. When 
in March, 1929, H. R. C. Hickey, man- 
ager of the judicial department, was ap- 
pointed manager of the Brooklyn 
branch, Mr. Mercer was appointed to 
fill the vacancy thereby created. He was 
elected an additional vice-president of 
both the F. & D. and American Bonding 
in August, 1933. 

Mr. Geiselman joined the F. & D. 
in September 1921. After taking the 
home office training course he was sent 
to Boston as assistant to Wilson H. 
Smith, F. & D. attorney and adjuster 
there. Three vears later he was trans- 
ferred to the Newark branch and placed 
in charge of its claim and inspection 
work. On January 1, 1926 he went to 
the home office as a judicial underwriter. 
He was promoted to the assistant man- 
agership of the Judicial Department in 
the Spring of 1929. 





“BIG TOWN” RADIO SHOW 


Edward G. Robinson, Twice Winner of 
National Safety Council Award, 
and Ona Munson to Star 

An indictment of reckless driving, told 
in terms of graphic and absorbing en- 
tertainment, will star Edward G. Robin- 
son on the “Big Town” radio program 
over CBS on Wednesday evening, No- 
vember 5. Mr. Robinson’s radio shows 
dealing with this subject have twice in 
succession won him annual awards of 
the National Safety Council. 

Title of the story is ‘40,000 Lives” and 
the work of Paul Franklin. It’s 
the tale of a father whose own careless 
driving was a bad examnle to his son, a 
high school student. When the father 
closes a real estate deal involving a big 
commission, he allows his boy to start 
looking for a “jalopy” of his own. In 
trying out a prospective purchase, the 
youth figures in a tragic accident and 
gets away before he is recognized. Steve 
Wilson, managing editor of the IIlus- 
trated Press, takes a hand in the effort 
to identify the unknown driver and the 
search takes him into several highly- 
emotional experiences. 

Ona Munson, screen star, plays Lore- 
lei Kilbourne, the girl reporter. Crane 
Wilbur produces the Rinso show. Leith 
Stevens and his orchestra furnish musi- 
cal settings. The announcer is Ken Niles. 
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AMERICAN LEGION PLANS BALL 
Insurance Post No. 1081 to Hold Ninth 


Annual Armistice Celebration 
November 3 

Insurance Post No. 1081 of the Ameri- 
can Legion, New York City, will hold 
its ninth annual armistice ball at the 
Hotel Pennsylvania, Monday (Election 
eve), November 3. The proceeds of this 
ball will be used to send under-priv- 
ileged children of the downtown New 
York district to Summer camp, to assist 
unfortunate Legionnaires and to pro 
mote Americanism. 

A feature of the ball will be a unit 
of 100 selective service men which wil 
act as Guard of Honor during the pres 
entation of Colors. These boys will be 
invited to join the festivities of the 
evening. 

A unit known as the National Security 
Women’s Corps, Inc., consisting of 24 
young ladies, will also be present. 

An added feature of the ball will be 
the presence of the Color Guards of the 
New York and Brooklyn units of the 
National Security Corps, Inc. This is an 
organization of patriotic women who art 
being trained in infantry drill by U. 5, 
army officers; first aid by the American 
Red Cross; motor mechanics; defense 
work against gas and fire, by the New 
York Fire Department. In addition to 
the Color Guards a large delegation from 
the corps are expected in uniform. Many 
of the girls in both the New York ant 
Brooklyn units are employed in the 
downtown insurance district. 

On the basis of advance ticket sales, 
General Chairman Arthur Kistner pre 
dicts an unusually large attendance. 

Among the distinguished guests invited 
to attend the ball are the following: Lous 
H. Pink, Superintendent of Insurantt 
New York State, and several of his dep 
uties; John J. Bennett, Attorney General; 
William E. Mallalieu, general managtt, 
National Board of Fire Underwriters, 
Lawrence A. McNally, commander, a 
County American Legion; Alvin S. Mela 
past N. Y. county commander; Ray Mur 
phy, past national commander, Americal 
Legion, who is assistant general managt 
Association of Casualty & Surety Execr 
tives. 





WITH AETNA C. & S. 30 YEARS 

Bernard Marcus, superintendent of ft 
burglary department at the Aetna Cas: 
ualty & Surety has completed thitly 
years with the organization. He Jom 
the Aetna’s burglary department in 19 
and subsequently was promoted to 
derwriter, then to superintendent. 
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Gibson Talks on Agents’ 
Use of Excess Coverage 


MAKES PINEHURST APPEARANCE 
How Agent May Maintain Con- 
ie with Self-insurer Through an 
Excess Policy 





Joseph P. Gibson, Jr., president, Ex- 
cess Underwriters, Inc., and secretary- 
treasurer, Excess Insurance Co., told 
how agents may cushion the trend to- 
ward self-insurance through the medium 
of excess coverage, in an informative 
talk before the National Association of 
Mutual Fire Insurance Agents at Pine- 
hurst, N. C., October 29. 

“rom the agent’s point of view,” he 
said, “self-insurance is not to be en- 


Associated News Photo 
JOSEPH P. GIBSON, JR. 


couraged. However, when a risk does 
self-insure, the agent may still retain 
his connection with such assured by 
selling excess insurance. A risk self- 
insured with respect to workmen’s com- 
pensation or any of the liability lines 
Is a good prospect for an excess cover.” 

Mr. Gibson considered the two main 
characteristics of casualty losses—fre- 
quency and severity. A metal goods 
manufacturer, he said, by way of ex- 
ample, may have a fairly high frequency 
of small losses but not be subject to 
any unusual catastrophe hazard. On the 
other hand, a coal mine risk is subject 
to severe losses or catastrophes which 
outweigh in importance the frequency 
of minor claims. Contracting risks, he 
added, are subject to the hazards of 
both frequency and severity. 

Aggregate Excess Insurance 

The speaker then referred to agere- 
gate excess insurance as being designed 
for a risk subject to loss frequency, and 
said: “This type of cover does not ap- 
ply to a fully insured risk although 
there is a form of aggregate excess in- 
surance currently used in connection 
with retrospective rated risks. The mar- 
ket for such cover, however, is very lim- 
ited. Aggregate excess insurance is 
More readily applied to self-insured 
tisks, but, here again, the underwriters 
found this class of insurance’ of 
Coubtful Profit and this market is also 
estricted. In some states, like New 
York, Pennsylvania and Michigan, the 
msurance authorities do not permit a 
oe carrier to write aggregate ex- 
SS'insurance on a self-insured work- 
men's compensation risk. As the appli- 
Cation of such cover is narrow, and the 
market restricted; there is no need to 
Iscuss it.” 


Catastrophe excess insurance was next 
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Handwriting on the Wall 

A keen student of stock and mutual 
company trends, Mr. Gibson made the 
significant statement in closing his talk 
that “the handwriting on the wall indi- 
cates that, in the next five years, the 
substantial advantage in cost which mu- 
tual companies have had will undoubt- 
edly be neutralized by the definite trend 
of stock companies toward participating 
policies. In the near future there will 
probably be little difference in cost to 
the public of a policy from a_ stock 
company or a mutual company,” he said. 








described and Mr. Gibson said it is 
designed to cover loss severity. He ex- 
plained: “Practically all casualty com- 
panies reinsure their business on an 
excess of loss basis and it is quite nat- 
ural to find this idea carried over for 
application to the individual risk, 
whether such risk be a self-insurer or 
insured, of sufficient size to warrant 
such treatment. 

“Every workmen’s compensation self- 
insurer is a prospect for an excess 
cover. While many risks appear to be 
subject to loss frequency only, yet there 
is always the possible catastrophe aris- 
ing from fire and sometimes windstorm. 
Boilers have been known to explode 
causing death and injuries. Self-insured 
risks with a definite catastrophe hazard, 
such as underground mining and steel 
erection, invariably carry an_ excess 
cover on workmen’s compensation.” 


Placing Excess Contract 

Another manner in which excess cov- 
erage may be made to operate for the 
agent and his client, Mr. Gibson said, 
is where a client may hesitate to place 
a large line in one company, in which 
case the limits are reduced to an amount 
satisfactory to him, and an excess con- 
tract placed on the remainder. 

Again, he said, there are times when 
a company may object to giving a high 
limit policy on a risk, feeling that it 
may produce a catastrophe loss, and this 
situation can be met by writing a policy 
at standard limits, and securing an ex- 
cess contract for the balance. 

“Whether your company is small or 
whether it is large,” said Mr. Gibson, 
“there are some risks where the limit 
of liability is so high as to exceed your 
company’s capacity including its rein- 
surance. As you know, companies are 
required to keep their net retention 
down to 10% of their capital and sur- 
plus in the case of a stock company 
and the balance must be reinsured with 
licensed reinsurers. When the capacity 
of your company is exhausted, an ex- 
cess contract will help to produce the 
total limits desired. 

Trust Companies 

Before closing, Mr. Gibson spoke of 
special cases where excess insurance is 
convenient, such as trust companies 
which often have large numbers of 
separate pieces of property under their 
management, and public utilities. 

“Since the trust companies are hand- 
ling the money of other people,” he 
said, “they may not buy as high limits 
as they feel are entirely warranted and, 
therefore, trust companies occasionally 
buy excess contracts to blanket over 
all the properties under their manage- 
ment. This is a simple, effective and 
convenient method of protecting a trust 
company’s interest with adequate limits. 

“Public utilities are a type of risk 
adaptable to excess insurance. Any pub- 
lic utility requires a large variety of 
insurance policies, although the current 
trend toward comprehensive coverage is 
reducing the number of policies re- 
quired. Utilities are subject to shock 
losses and, therefore, many of them 
have found it worth their while to carry 
an excess contract for fairly high limits 
covering blanket in excess of their pri- 
mary insurance.” 





Travelers Aid Appeal 
Has Insurance Support 


J. H. LYNCH GEN’L CHAIRMAN 





About Forty Agents, Brokers and Com- 
pany Men to Help in the Society’s 
Emergency Defense Campaign 





About forty prominent insurance men 
are identifying themselves with the cur- 
rent defense emergency appeal of the 
Travelers Aid Society of New York for 
$50,000 which is needed to finance its 
greatly expanded program through the 
winter months. General chairman of the 
insurance group in this campaign is 
John H. Lynch, vice-president of Webb 
& Lynch, Inc., insurance brokers. A few 
days ago he was host at a luncheon in 
the Drug & Chemical Club given to 
Donald S. Stralem, president, and Elton 
Parks, former president of Travelers 
Aid, and to eight other insurance men 
who are to be his co-chairmen in the 
drive. A successful get-together, the in- 
surance key men present pledged their 
support. 

Swinging into action this week E. J. 
Hopper who is chairman of the insur- 
ance agents’ group, and E. Tunnicliff 
Fox of Fox & Pier, chairman of the in- 
surance brokers’ group, have both met 
at luncheon with their committeemen. 
Other co-chairmen and their respective 
groups include David C. Beebe, United 
States Aviation Underwriters, Inc., avia- 
tion insurance; William Twamley, Na- 
tional Surety Corp., casualty and surety: 
Charles P. Butler, Insurance Co. of 
North America, fire insurance; J. Harold 
Medlock, Travelers, life insurance, and 
James W. Kennedy, Providence Wash- 
ington, marine insurance. 


Has International Reputation 


Travelers Aid Society, thirty-four 
years old, has established an interna- 
tional reputation as the medium through 
which the more fortunate citizen can 
bestow help and guidance of all kinds 
upon the unfortunates—a great throng 
of people—always on the move—in and 
out of 1,900 cities and communities. New 
York City, as the travel center of the 
nation, makes by far the greatest de- 
mands upon the Society. 

The national defense program has ma- 
terially added to Travelers Aid problem; 
so have refugee children—little tots with 
gas masks and dolls—who continue to 
arrive, some with official escort, many 
without. The Society is carrying these 
extra loads without impairing in any 
way its routine services. In a normal 
year its small full-time staff and numer- 
ous trained volunteer workers handle 
56,000 calls for help at a daily cost of 
about $300. 

The Society is supported mainly by 
voluntary contributions, and the current 
$50,000 appeal is for emergency funds 
over and above its normal annual bud- 
get. 





NAVY YARD ISSUES RULING 

The United States Navy Yard at 
Bremerton, Wash., has issued a ruling 
that all commercial vehicles bearing 
Navy yard license plates or stick passes 
must be insured for standard limits 
against bodily injury and property dam- 
age. Owners who do not comply with 
the ruling will be called upon to sur- 
render their passes to the yard. 





ADOPT MANES’ SUGGESTION 


At the Indianapolis meeting of the 
American Association of University Pro- 
fessors October 25, the proposal of Dr. 
Alfred Manes of Indiana University’s 
School of Business was unanimously ac- 
cepted. A questionnaire will be sent to 
all Indiana college and university profes- 
sors about their existing or needed insur- 
ance of health, accident and disability. 





FORSBERG IS PROMOTED 


Randolph W. Forsberg, graduate of 
Clark University, has been promoted 
from field assistant to assistant manager 
in the casualty department of the Trav- 
elers branch at Manchester, N. H. 





Potter Would “Arouse” 
Stock Company Officers 


SPEAKS TO INDIANA AGENTS 





Wants Insurance Story Told; Would 
Couple V-Plan Educational Program 
with Sales Technique 





Wellington Potter, Rochester, N. Y., 
speaking with his characteristic vigor, 
before the Indiana Association of Insur- 
ance Agents, October 29, said that non- 
stock companies have a wide advantage 
over stock carriers “as a result of hide- 
bound rules and practices of the stock 
companies.” Mr. Potter urged that the 
stock companies embark upon a program 
of advertising which should aim to im- 
nress the public with “the many human 
interest stories of our fascinating busi- 
ness in place of stereotyped printing of 
assets and _ liabilities.” The speaker 
brought a laugh when he said the aver- 
age insurance company publicity, instead 
of being friendly, inviting, educational 
or confidence-inspiring, “seems to be 
written by someone in mid-July attired 
in overcoat, earlaps and mittens.” 


V-Plan for Company Executives 


The speaker then declared that he 
has hopes for the success of the V-Plan 
for insurance, as announced at the NAIA 
convention in Kansas City, provided this 
plan begins to functior’ among the ex- 
ecutives in company home offices. In 
his opinion the plan will fall flat “with- 
out accompanying the excellent educa- 
tional plan with modern sales technique 
embodving concrete cases and parallel- 
ing sales vernacular of many different 
industries.” 

“Hush-Hush” Methods 

“The time is at hand,” Mr. Potter 
emphasized, “when the traditional hush- 
hush methods of company home offices 
must be supplanted with effective, 
straight-forward statements upholding 
the right of the profit motive and a fair 
acquisition cost in the insurance busi- 
ness. Other firms and other industries 
do not hesitate to jump into print and 
nublic meetings to defend their rights. 
So why should we in the stock insur- 
ance business be content to take it on 
the chin and try to smile? 

“When questioned as to why the com- 
panies have refrained from united ef- 
forts in connection with public rela- 
tions, some officials have offered the ex- 
cuse that they believed that the agents 
would resent the companies directing 
their messages direct to the consumer. 
I am confident that every thinking agent 
would recommend such a campaign pro- 
vided it would be along the lines of in- 
stitutional advertising rather than the 
time-worn horn blowing about size, age, 
hallowed location and pictures of indi- 
vidual company home offices. 

“Likewise, it would be a rare treat to 
have the companies tell the public. the 
many human-interest stories of our fas- 
cinating business in place of the stereo- 
typed printing of assets and liabilities 
which are uninteresting and lit‘le un- 
derstood.” 

Speaking about the advertising of the 
non-stock companies Mr. Potter thought 
that the very fact that the brunt of 
their national campaigns is aimed at the 
stock companies “should be sufficient 
reason for stock company officials to 
fight for their cause. Otherwise the dis- 
inclination to uphold the principles of 
their business will cause lack of interest 
in the minds of their agents and the in- 
suring public.” 





Party for A. L. Peirson 
New York staff of the Massachusetts 
Bonding gave a farewell party at Hotel 
Lexington October 24 to A. Lawrence 
Peirson, Jr., retiring as assistant mana- 
ger in the New York office of the com- 
pany, to become manager of its metro- 
politan Boston department. Forty-six at- 
tended with Wallace J. Falvey, vice- 
president, as toastmaster, and with As- 
sistant Manager F. O. Beattie doing the 
honors in presenting Mr. Peirson w'th 
a desk set. One and all joined in wish- 
ing him best of luck in his new post. 
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Revise 
Motor Car” Published 


WIDELY USED IN HIGH SCHOOLS 


of the National Conservation Bureau, 


Is the Editor 





\ modern revision of “Man and the 
Motor Car,” widely used high school 
textbook in driver education, has been 
published by the National Conservation 
Bureau, of the Association of Casualty 
& Surety Executives. The original edi- 
tion, published in 1936 as a pioneer_ex- 
periment in this new education. field, 
went through thirty printings and is now 
used in thousands of high schools 
throughout the country. 

Albert W. Whitney, consulting direc- 
tor, National Conservation Bureau, edi- 
tor of both the original and newer edi- 
tions of the book, explains that its ob- 
are “to present to the high 
school student in the classroom the 
complete story of the automobile and 
its influence upon society, to teach the 
student all that he need know in regard 
to the art of driving, and to aid in de- 
veloping those attitudes and habits of 
courtesy and cooperation which are so 
: our highly mechanized 


jectives 


necessary in 
society. 
Mr. Whitney’s Comments 

“These objectives can be obtained ad- 
mirably in a course in driver education,” 
Mr. Whitney said. He also points out 
“When ‘Man and the Motor Car’ was 
first published, few teachers had seri- 
ously considered attacking through edu- 
cation, the traffic problems caused by 
young, inexperienced, and poorly trained 
drivers. Since that time, the success of 
driver education has been so great that 
it is now generally agreed that the 
schools offer the most logical and con- 
venient medium for training beginner 
drivers at the age when they are most 
interested in learning to drive.” 

Consideration of the mental and emo- 
tional equipment of the individual as 
well as the mechanical techniques of 
learning to drive, are stressed in the 
new edition. Details of the mechanical 
operations of driving are also given. 
Chapters entitled the Fundamentals, The 
Art of Driving, Skills on the Highway, 
and Skills in the City, take up the me- 
chanical processes step by step. Other 
utilitarian chapters discuss Rules of the 
Road, Maintaining Your Car, The Pe- 
destrian, The Bicyclist, Accidents, and 
Paying for Accidents. Aspects of driv- 
ing which develop character and cour- 
tesy are pointed out, and the entire 
subject is presented interestingly and 
entertainingly, with many illustrations. 

Included in the eighteen chapters of 
the book is a section of Projects and 
Problems for the student which will re- 
quire that he consider and reflect on the 
subject. Where special state editions are 
issued a sixteen-page section will be 
included and will explain the traffic laws 
and regulations of the state in which 
the edition is to be used. 

New Six-Point Program 

The revised edition of ‘Man and the 
Motor Car” now becomes the hub of a 
new six-point program to assist teach- 
ers in teaching driver education. The 
other points of the program are: Driver 
Training Procedure—a guide to be used 
in the planning and administration of 
the course; A Teacher’s Manual—a 
series of projects and problems based 
on the text which the teacher may use 
to direct student attention to specific 
points of interest and importance; 
Driver Testing Devices—a booklet con- 
taining instructions for building and 
using simple equipment to test student 
vision, reaction time, and hand steadi- 
ness; Getting Results Through Safety 
Education — classroom lesson outlines 
based upon typical traffic situations ; and 
a National Safe Driver’s Test. One copy 
of each of these aids to educators will 
be furnished with each twenty copies 
of “Man and the Motor Car.” 

The book itself is attractively bound 
in dark blue cloth and inscribed with 


NEW RULE APPROVED 


Experience Rating of Risks Organized 
for Religious Purposes on New and 
Renewal Business Now Effective 
The classification and rating commit- 
tee of the Compensation Insurance Rat- 
ing Board has adopted and the Super- 
intendent of Insurance has approved the 
following rule for the experience rating 
of risks organized for religious purposes 
to become effective as of July 1, 1941 on 

new and renewal business: 

“Amend the New York Experience 
Rating Plan—1941, Section V. Combina- 
tion of Entities and Change of Owner- 
ship, by adding the following additional 
paragraph to Rule 1 relating to Com- 
bination of Entities: 

“Separate legal entities organized for 
religious purposes within the same re- 
ligious denomination shall not be com- 
bined for rating purposes, provided, 
however, that combination shall be made 
as respects such entities in each of which 
the same central authority appoints or 
controls the appointment of the board 
of trustees or similar body and exer- 
cises direct, complete and active con- 
trol over the finances, properties, opera- 
tions and activities.” 


Payroll Audit Reference 
Book Completely Revised 


The National Bureau of Casualty & 
Surety Underwriters has announced a 
complete revision of the payroll audit 
reference book which is now being dis- 
tributed to all subscribers. Over 4,000 
copies are now in’ use by all casualty 
carriers throughout the country. 

This revision, comprising over 100 
pages, includes all changes necessitated 
by changes in state laws, revision of 
basic manual rules and state exceptions 
thereto for all casualty lines. It also 
incorporates in sections 2 and 3 perti- 
nent interpretations of manual rules pro- 
mulgated since Oct. 1940, by the 
National Council on Compensation In- 
surance and the N. Y. Compensation 
Rating Board. 

The book is sponsored and edited by 
the pavroll audit committee of the Na- 
tional Bureau. C. G. van der Feen, the 
bureau’s statistician, is recording secre- 
tary. 





SURETY UNDERWRITERS MEET 
Southern California Association Devotes 
Session to the Discussion of Con- 
tractor’s Bond Rates 
The Surety Underwriters Association 
of Southern California devoted its re- 
cent session to the discussion of rates 
on contractor’s bonds, running to the 
U. S. Government, during which a mis- 
understanding as to the proper rate was 
cleared up; and to the question of lia- 
bility on claim and delivery bonds where 
action had been dismissed, but no re- 
leases obtained. Also discussed was the 
new section in the Insurance Code rela- 
tive to probate bonds, which brought 
out that some of the Los Angeles courts 
are requiring attorneys filing probate 
proceedings to furnish the court with 
an affidavit that they have personal 
knowledge of beneficiaries who are not 

in military service. 

Another change in practices noted 
was that alias writs now will be issued 
without regard to the sixty day period 
formerly in force. 








BRAGG ENTERS SERVICE 
J. O. Bragg, Iowa special agent for 
the Fidelity & Deposit company, has 
been ordered to report for Army duty 
at Fort Des Moines October 20. Bragg, 
a first lieutenant in the reserves, is ex- 
pected to be sent to Fort Knox, Ky. 





gold letters. It is larger than the earlier 
edition both in size and in the number 
of pages. The printing was done by J. J. 
Little & Ives Co., printers of the first 
edition. Cost of the book is $1 a copy. 
All requests for information should be 
addressed to the National Conservation 
Bureau, 60 John Street, New. York City. 


TRAFFIC ENGINEERING BOOK 


H. F. Hammond and L. J. Sorenson Edit 
320 Page Book on Traffic Flow and 
Accident Reductions 


An authoritative guidebook for engi- 
neers engaged in the field of street and 
highway traffic, titled “Traffic Engineer- 
ing Handbook,” has been published by 
the Institute of Traffic Engineers, of- 
ficial traffic engineering organization, 
and the National Conservation Bureau. 
The publication was formally previewed 
by the engineering profession at the 
twelfth annual convention of the Insti- 
tute of Traffic Engineers in Chicago, 
October 4-7. 

The handbook, containing 320 pages, 
has been in the process of prenaration 
over a neriod of two vears. Co-edited 
by Harold F. Hammond, director of the 
traffic division of the National Conser- 
vation Bureau, and Leslie J. Sorenson, 
trafic engineer of the Chicago Bureau 
of Streets, it was written by fourteen 
nationally prominent traffic engineers. 
Thirty-four traffic engineers reviewed 
the text. 

There are two apnendices. The first 
comnrises a standard for adjustable face 
traffic control signal heads and the sec- 
ond a tentative standard for nretimed, 
fixed cycle traffic signal controllers. The 
handbook contains hundreds of equa- 
tions. sixty-four listed and many un- 
listed tables, 149 photographs, charts or 
other illustrations, and a cross index of 
nine pages. 

The co-editors expressed the _ belief, 
based unon inquiries from many official, 
semi-official and nrivate groups, that the 
book will have wide appeal among street 
and hishway engineers and planners, po- 
lice officials, motor vehicle administra- 
tors, commercial transport companies 
and engineering schools throughout the 
country. 

The book will be distributed by both 
the Institute of Traffic Engineers and 
the National Conservation Bureau, of 60 
Tohn Street, New York City, and will 
be priced at $3.25. 


Rowell Thirty Years With 
Aetna Casualty & Surety 


Harold E. Rowell, assistant secretary 
in the fidelity and surety department of 
the Aetna Casualty & Surety Co., ob- 
served his thirtieth anniversary with the 
company, October 23. 

Born in Webster, Mass.. Mr. Rowell 
joined the Aetna in 1911. He became a 
contract bond underwriter and in 1921 
was made superintendent of the con- 
tract bond division. He was elected as- 
sistant secretary in 1940. 








Insurance Institute 


(Continued from Page 18) 


who have enrolled is so small as not 
to be worth mentioning.” 

Mr. Hardy’s fourth feature was ac- 
ceptance of a thesis, “Court Decisions on 
Products Liability,” for which the author 
was made a fellow. He said the thesis 
is an excellent seller and has attracted 
wide interest. His fifth point was the 
increase in the number of prizes cor- 
responding to the increase in subjects. 

Student List Drops 

Mr. Hardy reported associate mem- 
berships, 863; corporates, 105; corre- 
s-onding, one; fellows, 176; honorary, 
seventeen; organization, twenty. The 
number of registrations for examinations 
for this year is 3,128, as against 4,068 
in 1940. However, it is believed that 
establishment of two semesters a year 
will bring the number of students up to 
last year’s mark. 

Mr. Hardy said the practice of send- 
ing to the president or other executive 
officer of a company the certificates to 
be presented to the members of the 
staff who have completed the insurance 
courses has met with widespread favor, 
and he read letters from several com- 
pany presidents expressing satisfaction 
over being privileged to present the cer- 
tificates, 


E. C. Stone 


(Continued from Page 30) 
he then has that extra number af 
chances by way of renewal to meet 
the difficulties of depression , , . 
Excess Is Available 


“Let the insurance agent build up his 
business, putting upon his books an 
thus in his storage house the greater 
number of policies. These are excess 
or surplus available to him because of 
the boom times, and having the renewal 
on these policies gives him just so man, 
more chances to live through the time 
of depression.” : 

The speaker then advised: “In boom 
times never give heed to the argument 
against over-selling your customer, Voy 
need not necessarily yield to high pres 
sure salesmanship and persuade agains 
his will the unwilling customer, py 
you do owe the duty to your custome 
to point out to him all the kinds of pro- 
tective coverage available, leaving him 
to decide what he will take and wha 
decline. Having done this, you neye; 
can be in the position when a loss late 
occurs which could have been coverej 
to be upbraided by your customer, _ 


Fear of Overselling 

“IT know of one city broker who ha 
built up a large business by capitalizing 
on the local agent’s fear of overselling 
He generally picks out a fairly larg 
manufacturing city or town where }; 
contacts Mr. Manufacturer with som 
unusual form of policy. An_ exper 
salesman, he impresses Mr. Manufar. 
turer whose first reaction if his loc 
agent has not taken the pains at least 
to explain all coverages is—What’s the 
matter with my local agent? I gues 
I’d_ better change—and in. slips the 
broker to make an analysis and generally 
to get the account. 

“But where the local agent has taker 
the precaution to explain all coverages 
the artful broker’s sales talk but en- 
phasizes to Mr. Manufacturer how wis 
an insurance counsellor he has.” 

In closing Mr. Stone pointed to one 
more opportunity, which is almost a te 
sponsibility. He said: “In every con: 
munity these days work is being done 
in preparation for whatever may happet 
The worst of all slogans is ‘It Can! 
Happen Here.’ Whatever one’s views 
about war, there can be no argument it 
having each community be ready for 
any emergency. 


Patriotic Duty 

“Those in the insurance business ca 
aid more than almost any others. We 
have in our home office many helpii 
hints and suggestions for what may kt 
done along preparedness lines. Othe 
insurance companies doubtless are in tlt 
same position. Avail yourselves of thes 
aids and be ever ready and willing 
do your bit to make your communi) 
safe under any circumstances. There® 
no better way to do one’s patriotic duty 

“If insurance agents are keenly alt 
to their responsibilities in these time 
if they do take advantage of their o 
portunities to preach the gospel of soumt 
insurance and to give good examples 
valuable insurance service, in the das 
to come, in no matter what kind © 
world we may be living, we shall 1 
have been found wanting. Moreover, ¥ 
shall have made a genuine contributio 
to successful defense activities.” 


PITTSBURGH DISCUSSION 
A discussion on public official bon® 
was led by A. A. Rohrich, managet fo 
the American Surety at a recent met 
ing of the Pittsburgh Surety Assoc 
tion. Croxby T. Smelzer, assistant mat 
ager for the American Surety, open 
the program. 


nds 





EARL F. STITZEL DEAD 
Earl F. Stitzel, 50, Charleston, W. Vo, 
district superintendent of the Inte 
Ocean Casualty, died of a heart ailmet! 
last week. Surviving are his wife, Mr 
Maxie Wade Stitzel and a brother, 
Stitzel. 
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